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MATEPIAJIbHO-CTPYKTYPHI O3HAKU BA30BOIO KOHLIENTY MARCHE
Y TEPMIHOCUCTEMI MAPKETUHIOBOI AIANIbHOCTI ®PAHLIY3bKOI MOBM

MapkemuHz Hanexums 00 2ajly3egux mepmiHocucmeM i3 MeeHUM YUHOM OpP2aHi308aHOI0 cUCMEMOIO 3Hakie, sika HOMIHye
CYKYnHicmb KOHUYenmie KOHKpemHo20 ¢hppacMeHmy MO8HOI KapmuHu ceimy. CemaHmuka mepMiHocucmemMu MapKemuH2080i Oisi-
NbHOCMi Mae neeHi ocobnueocmi U 8onodie NeKcu4yHUM iHcmpyMeHmapiem Onsi 3abe3neyeHHs1 adekeamHoi KOMYHiKauii Mix nio-
npuemMcmeamMu Ha PUHKY, MiX eaUpOBGHUKOM i cnoxueadem. TepMiHu, ik efleMeHmMu creyughidHoi cucmemu, Marome xapakmepHi
o3Haku. lMepedoecim, ye MamepianbHO-cCMPYKMypHa puca, Wo xapakmepu3sye mepMiH sik MO8HULU 3HaK: cjly2ye lio2o Mamepialb-
HOH OCHO8010 i 800HOYac sucmynae oOUHUUE HOMIiHayii U YacmuHOK JIeKCUKO-CeMaHMUYHOoi cucmemu moeu. CrnpuliHimmsi
mozo 4u iHwozo npedmema eidbyeaemncsi nid en/IUEOM Pi3HUX CEHCOMOMOPHUX ¢hakmopie, kKamezopiaslbHUX cxeM, 3anacy
3HaHb, IHWUMU csi08aMu, KOHUenmyanbHOi cucmemMu Hociie Mogu, HadineHoi ixHiMu cmaHOapmMHuUMu ysiefIeHHsIMU ma NnepcoHa-
JIbHOIO cucmemMoro oyiHroeaHHs. OOHUM i3 Halibinbw eghekmueHuUX cnocobie npe3eHmMauyii mepmMiHOM02iYHUX JIeKCUYHUX OOUHUUb,
SIKUU crnpusie onmumMasibHOMY PO3Kpummio 3Ha4eHHs ma iXHb020 peasyibHO20 3acmocyeaHHs 8 Moegi, € ¢hpelimosuli aHani3. Opaa-
Hi3auyisi nekcu4Ho20 mamepiany y euansidi ¢hpelimy 3abe3sneqye nocOHaHHSI MOBHUX (3HaYeHHS JIeKceM) i M03aMOBHUX YUHHUKIE.
®peliv € cmpykmypoeaHoO 00UHUUEer, 8cepelduHi sIKOI 8UOKPeMITHOOMb Ne8Hi KOMMOHEeHMU ma 8i0HOWEHHSI MiXX HUMU; ye Koa-
HimueHa Modesb, sika nepedae 3HaHHs1 U no2as10u wodo su3Ha4YeHol moemoproeaHoi cumyauyii. BuokpemseHHs1 y ¢hpelimi mapke-
muHzoeoi disnbHocmi 6a3oeux KoHUenmie donoMazae 6 HUKHymu y ii cymricms. Bidmak, marché (m) "puHok" € oOHuUM i3 6a3zoeux
KOHyenmis, ocKinbku exodums 0o cknady noeHuUx abo yacmkoeux ceMaHmMu4YHUX napaduam, wo yHKYioHyromb SIK yinicHa ce-
MaHmMu4yHa oQUHUUSs, a iXHs1 iepapxidyHa nocnidoeHicmb 3ymMmoesieHa /1o2iko-cepedocuuHUMU YuHHUKamu. Marché (m) y ecix mox-
nueux lio2o nposieax € 06'ekmoM MapkemuH20eo0i disnbHocmi, modi ik KOHyenm, npedcmasneHuli mepmiHoMm marché — ye
HOMiHamueHa oOUHUUS, SIKa Cynpoeodyembcsi 6azambMa NoxiOHUMU, w0 ghopMyromb csio8omeipHi 2Hi30a ma nepebysaromb
Yy 8iOHOWEHHSX 83a€MO3aJIeXXHOCM.

Knro4yoei crioea: koHyenm, 6azoeuli mepMiH, op2aHizayis mepmiHocucmemu, MapKkemuHa08a OisinibHicmb, ghpelim.

Bcrtyn. MeTa craTTi nonsirae y BusiBfieHHi 6a30BKX KOH-
LenTiB TEPMIHOCUCTEMW MapKETUHIOBOI AiANbHOCTI dpaHLy-
3bKOi MOBM, LLO CMPUSIE AOCIOYKEHHIO IXHBOrO CEMaHTUYHOIO
noTeHuiany.

O06'ekTOM LbOro AOCHIMKEHHS € KOPMYC TEPMiHIB Mapke-
TUHroBoi gisnsHocti (MA), a npeamMeTom — MiHrBOKOTHITUBHI
XapaKTepUCTUKM KoHUenTy marché (m) "puHok".

MeTtogonorisa gocnigxeHHs. O6car npoaHaniaoBaHoro
Hamu Kopnycy Bkntovae noHag 8700 TepMmiHiB, oTpUMaHMX
METOAOM CyLiNbHOI BUGIPKM 3 YNCMEHHMX HaBYanbHO-METO-
andHux  TekcTiB  (Marketing.  Aide-mémoire  (2008),
Mercatique. Programme nouveau (2006), Le marketing
(2010), cpaHLy3bKknx nepiognyHux BuaaHb (L'expansion
(2015—-2016), Courrier international, Le Monde diplomatique
(2021), a TakOXX YOTUPLOX CIOBHUKIB 3 EKOHOMIKW Ta MapKe-
TuHry (Pratique de I'économie et des sciences sociales
de A a Z (1996), L'anglais du marketing (2008), Marketing
et techniques commerciales (1992), Dictionnaire pratique
du commerce (2009). Lie no3sonuno gocnigntn yHKLiOHY-
BaHHSI TEPMIHIB Y MapKeTWHry, SiKi M1 3rpynyBanu HaBKOMO
6a30BUX KOHLIENTIB.

Bubip meTomiB pocnimkeHHsi, 0OyMOBMEHWA MeTO I
3aBfaHHAMM poboTu, 6asyeTbcs Ha 3acagax KOMMEKCHOro
3aCTOCYBaHHS EeMMipUYHUX 3aranbHOHAayKoBWX (crnocTepe-
YKEHHS1, NMOPIBHAHHS, y3aranbHEHHS) i cneljianbHUX NiHrBicTu-
YHMX MeTodiB. 3okpema, rinoTETUYHO-AEeAYKTUBHUIA MEeTOos
nonsiraB y BU3Ha4eHHi 06'eKTy AOCNIAKEHHS — KOHLENTIB i No-
HATb chepu MapKeTUHry, Todi Sk MeToz CyLinbHOI BUBIpKK 3i
cnevianizoBaHWX CNOBHUKIB AaB 3MOry nNpoaHanidysBaTtu ixHo
CTPYKTYPHO-CEMAHTUYHY OpraHisaLito.
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IcTopisa pocnigkeHHA NUTaHHA.

CnoBo "MapkeTVHI" novano 3acTocoByBaTUCS Ha noya-
Tky XX cT. y CLUA micueBumn cdoepmepamu, siki B noLlykax
pVHKiB 30yTy ANsi CBOET NPOAYKLIi, HamMmaranucb OBOMOAITK
puHkom "Market Gettin". 3rogom 3 LUmx ABOX CriB yTBOPUBCS
akpoHim marketing [1, c. 14].

Mepwa ceiTOBa BilHa Crnpusana pPo3BUTKY MapKeTUHTY,
SKMA Jonomaras y noganbLIOMy PO3BUTKY NiANPUEMCTB.
Kpuza 1929 p. pagukanbHO 3MiHUIa EKOHOMIYHY CUTYaLlito Y
CBITi. Y ®paHLii ue 6yna enoxa CTBOPEHHS NepLUMX Hapoa-
HWUX MarasuHiB (Uniprix, Prisunic, Monoprix), siki goci € no-
NynsipHUMK cepen NoKymnuiB.

Micnsa Opyroi cBiTOBOI BiliHWM PO3BUTOK BMPOBHMYOI Mno-
NiTUKN CMOHYKaB NiANPMEMCTBA A0 MOLUYKY AOAATKOBUX
ifnen 3aansa 3aMiLHEeHHs1 BriacHoi Toprosoi Mapku. Mignpremui
peknamyBanu ToOBap i BUKOPUCTOBYBann edqeKTUBHILLI
MeToau npogaxy. Y 60-Ti pp. AeBi3 pMHKOBOI €KOHOMIKM
BM3Havana dpasa BMAaTHOro ekoHomicta XX cT. lliTepa
Opykepa: "BupobnsinTe Te, WO MoXeTe nNpogaTu, 3amicTb
Toro, wob HamaraTucb npogatu Te, L0 MOXeTe BUpPO-
6mTKn". Ha ubomy eTani BUHUKaIOTL NepLUi rinepMapkeTn Ta
MarasuHu rypToBoi Toprisni.

CermMeHTHMIN MapKeTUHT CTaB HaCTYNMHUM KPOKOM BUPOG-
HWMYOI MONITUKK; MOro KiHLEBOK MeTow Oyno OTpMMaHHs
LWBMAKOrO MpuUOYTKY NigNPUEMCTBAMU LUMASXOM MPUXOBY-
BaHHS1 MapKu1 CBOro ToBapy, LU0 AaBarno 3mory 36yBaTtu oro
3@ HUXKYOHO LLHOM, HiXX Y BUPOBHWKIB-KOHKYPEHTIB.

MocTynoBe BpiBHOBaXEHHS CBITOBOI eKOHOMikM Y 80-x pp.,
3aranbHe 3HWKEHHSs piBHSA IHAMALUT, NOBiNbHE 3MEHLLUEHHA
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B 1 C H U K KuiBcbkoro HauioHanbHoro yHieepcurety imeHi Tapaca LleBueHka

6e3pobiTTa cnpuanu NiABULLEHHIO SKOCTI BUpoObHMUTBaA Ta
noninweHHo cdepn obcnyroByBaHHA. MapkeTuHr onTtu-
MarbHille NpucTocoByBaBCS A0 NOTPeb KnieHTiB (marketing
one-to-few "oguH Oo pekinbkox", one-to-one "oguH OO
onHoro") i ckepoByBaB OUCTPUG'OTOPIB OpiEHTYBaTUCHA Ha
iHO3eMHi pUHKW.

KiHeub XX cT. Big3HaumBcs kBasirnobanisauieto mapke-
TWHrOBOI MONITUKW, pe3dynbTatom 4oro 6yno 3anposa-
oxeHHs  CLUA  "HoBOi ekOHOMIKM" 3 BUKOPUCTAHHAM
iHTepHeTy, TenedoHii, 3acobiB MacoBoi iHpopMaLli, CcTBO-
PEHHAM KOMEpPUiNHNX canTiB (start-up), BNpOBaaXEHHSAM Lu-
poBKX TexHomnorin y 6GaraTeox ranyssx (TenebayeHHs,
doTorpadisi, Bigeo, iHTEpPHET, My3uka). Yce Le Bumarano
dopmMyBaHHA HOBOro Migxody B MapKeTMHroBi noniTuui,
(PYHKLOHYBaHHS! YMCNEHHMX PUHKIB 30yTy ToBapiB. Po3po6-
NAMUCA TakoX MeToan MNpsAMOro MapkeTuHry (marketing
relationnel, mercatique directe), TOBTO MOXNUBICTb Hanaro-
DPKyBaTW iHAMBIAYarnbHi W NOCTIMHI BIAHOCUHW MiANPUEMCTB
3i cnoxneavyamu 6e3 nocepegHukiB. Lle cnoHykano knieHTa
LWBWAKO pearyBaTh Ha KOHKpPETHY npono3uuito (Hagcunatu
BiANOBiAb NoLWwTO, TeNnedoHyBaTH 3a O€3KOLLTOBHUM Terne-
¢OHOM, OTpMMaTWU KOHCYMbTaLilo YU 3yCcTpiv i3 TOprosum
nNpeAcTaBHUKOM, 34iMCHIOBATU 3aMoBrieHHs...) [10, c. 11].

CyTb i KaTeropianbHM xapakTep KoHUenTy activité
marketing "MapKeTUHroBa AisinbHiCTL".

Pesynbtat aHanisy macuBy akTU4HOro maTtepiany
[03BOMNSATb OLHUTU 3HAYHE (DYHKLiOHaNbHE HaBaHTaXKEHHS
TepMmiHiB M[]: BOHM npvBepTaloTb yBary BigsigyBada cynep-
MapkeTy, YMTada peknamu y TpaHCnopTi UM iHLWKX Fpo-
MafCbkux Micusix, daxiBus-MapkeTonora CBOEH KOMY-
HIKaTUBHOIO HACUMYEHICTIO, Sika NoAeKyan Mexye 3 iHdop-
MaLliiHOK 3aByanboBaHicTIO Buknagy. lMpouec koHoTauii €
pesynbTaTtoM 0COBnMBOCTEN HYyTTEBOIO BiOOPaXKeHHs1, TOGTO
pPO3BUTKY Oe3nocepeHix 3B's3KiB MOAMHU 3 AOBKINNAM.

HeMOXnMBO He MOMITUTK CYTTEBOI Pi3HMLI MiXK KOHOTa-
uigmn Tepminis M, oe manxe BCi rHi3goyTBOpPtOBarnbHi Tep-
MiHK, 3ano3uyeHi 3i cdhepun ekoHoMikn (commerce, marché,
concurrent, vente), MaloTb HeWTpanbHy KOHOTaLilo nopis-
HSIHO 3 NO3UTUBHOI abo HEraTUBHOK KOHOTALED, BUpaxe-
HOK 3a [JOMOMOrol pi3HMX MOBHUX 3acobiB (affichage
sauvage "peknama y He03BoNneHux micusix", vente sous le
manteau, vente sauvage "HeneraneHa Topriensa"; client mort
"KnieHT, KM He NposiBNse ocobnmeoi aktuBHocTi") [11].

£k 3a3HavaloTb NIHIBICTU, KOHLENT € pe3ynbTaToM B3a-
€Mofii CTOBHMKOBOrO 3HAY€HHS 3 0COBUCTUM i CycninbHUM
[0CBIigOM NtoanHN. MNOHATTEBOK CTOPOHOIO KOHLUENTY € MO-
BHa dpikcaLlisi, 1Oro no3Ha4yeHHsi, onuc, 03HayvyBaHa CTPYyK-
Typa, OediHiuis, NOPIBHSAHHA 3 PsiAOM KOHLUEeNTiB, SKi He
iCHYI0Tb i30NbOBaHO, TO6TO No3a cheporo PyHKUIOHYBaHHS.
Biatak, HaykoBuIn aHani3 koHUenTy, BepbanisaoBaHoro tep-
MiHOM activité marketing, BOavae iHBeHTapu3auilo Noro
CcknagoBux (MOHATTEBOI, 06pa3HOI Ta LLiHHICHOI) LLUMSIXOM BU-
OKPEMIEeHHs1 ocobnmnBmx 03Hak [6, c. 247-250].

KaTteropianbHuin xapaktep KoHUenTy activité marketing
PO3KPMBAETLCS KPi3b NPU3MY Pi3HOGIYHMX TEPMIHIB | TEpMi-
HOMOTIYHUX CIOBOCMONYyYeHb (PYHKLIOHANbHOMO XapakTepy.
Ak pesynbTaT, YTBOPIOOTLCA NPOCTi i CKNagHi CeMaHTUYHI
icpapxii 3 Takumn 6asoBMmMu TepmiHamu: marché (m) "pu-
Hok", entreprise (f) "mignpuemctBo”, prix (m) "uiHa", achat
(m) "kyniBns", vente (f) "mpogax”, client (m) "knieHT",
consommateur (m) "cnoxwusay", concurrent (m) "KOHKy-
peHT", demande (f) "nonut", offre (f) "npono3uuis”, besoin
(m) "noTpeba", attente (f) "ouikyBaHHs", produit (m) "ToBap",
qualité (f) "akictb", marque (f) "mapka", communication (f)
"komyHikauiga", publicité (f) "peknama", distribution (f) "guc-
Tpubyuia" Ta iH. [11].

ISSN 1728-3817

KoxeH i3 HMX € CKnagoBOK MOBHUX abo 4acTKOBUX ce-
MaHTUYHUX NapagunrM, WO yHKUIOHYIOTh K UinicHa cema-
HTUYHA OOMHMLUSA, a iXHA iepapxiyHa MOCNigOBHICTb
3yMOBIEHa foriko-cepeJoBULLIHUMWN YUHHUKaMMU, SK Lie BUAHO
y Bupasax: supports de marketing "3acobu mapkeTuHry",
satisfaction des besoins des consommateurs "3agoBoneHHsi
notpe6 cnoxmeadis", produits et services "toBapm i nocnyru”,
besoins et désirs "motpebu i nobaxanHsa", client potentiel
"noTeHuiiHMn knieHT", offre précise "koHkpeTHa nponoanuisa”,
connaissance des attentes "iHdopmauia wono odvikyBaHb",
composantes du marché "cknagosi puHKy", vente a distance
"OucTaHuinHmMm npogax” Ta iH. [11].

Biatak, cnoBocnonyyYyeHHs BUCTYNawTb perfnameHTyto-
YOI | KnacudikytoHo O3HaKOK opraHisauii TepmiHocuc-
Temn MIO. TepmiHM SIK enemMeHTU Uuiei cucTeMu HagineHi
MaTepianbHO-CTPYKTYPHOK PUCOLD, L0 XapaKkTepusye Tep-
MiH SIK MOBHWUIA 3HaK, SKUIA CNYrye NOro matepianbHOK OCHO-
BOIO Ta BOAHOYaC € OAWHULE HOMiHaUil # 4acTUHOW
NEKCUKO-CEMaHTUYHOI CUCTEMU MOBW.

Oppe BaHnekc (Audrey Baneyx) BBaxae, LWo "Oyab-sika
TepMmiHororia 3auikaBneHa y Tomy, abu ameHwuT abo Ha-
BiTb YCYHYTM OBO3HAYHICTb TEPMIiHiB, LUO rapaHTyBaTume
KpaLle noposyMiHHA Mk daxisuamn” [4, c. 24-39]. Bigno-
BiJHO, 3@ KOXHUM CEMaHTU4YHMM KOMMOHEHTOM CTOITb
hpenm, AKUin ONUCye Porb, XapakTEPUCTUKN Ta 3B'A3KW NOTO
€MeMeHTIB Y KOHTEKCTi, CpOopMyrbOBaHOMY 3 ypaxXyBaHHAM
Jocsigy noro kopuctysadis. KoHuentn 3anMmMaroTb JOMIHY-
to4e Miclle Y CTPYKTYpi bpermy, WO Aae MOXIMBICTb Knacu-
dikyBaTK BCi TEpMiHOMOriYHI OAMHULI BiANOBIAHO A0 Pi3HUX
eTaniB abo MapkeTUHIOBUX MPOLIECIB.

MaTepianbHO-CTPYKTYPHi O3HaKu
"marché (m)".

3AiNCHEHUI HAMW CeMaHTUYHUIA aHani3 TeKCTiB i CrnoB-
HUKIB CBIiguUMUTb MpO Te, WO dakT AeTanbHoi Bepbanisauii
TEPMIHIB 3yCTpiYaeTbCsl 4OCUTb YacCTO i BigoOpaXkae BaXnu-
BiCTb TMX Y/ IHLLMX KOHLIENTIB; NapanenbHO iCHYITb KOHKpe-
THiWi TepMmiHKn, sk-oT marché (m), ski He noTpebyTb
[04aTKOBUX NOSACHEHD.

Ha gymky JlopaHa [oTbe, iXHE BU3HaYeHHs1 3pobneHe Ha
OCHOBI HEOOXiAHMX | JOCTaATHIX YMOB, L0 NpeACTaBnstoTh K
Tpaauuito, Sk Hopmy [8], K BUAHO 3 npuKknaay:

La création de Bourses du gaz et de I'électricité, sur lesquelles
se forment des prix de marché, répond au deuxiéme principe
fondateur du modéle néolibéral ... En France, I'entreprise de
marché Powernext ouvre sa Bourse du gaz en 2008, avant que
les marchés nationaux soient progressivement intégrés a
I'échelle européenne | CTBopeHHsi bipxi rasy Ta enekrpoeHeprii,
Ha SKNX POpMYIOTLCS PUHKOBI LiIHW, BiAnoBigae ApyromMy OCHo-
BOMOJIOXKHOMY MPUHLUMMY Moaeni Heonibepaniamy... Y ®paHuii
PUHKOBa KomnaHisi Powernext Bigkpuna ceoto bipxy rasy y
2008 p., paHile Hix Byno NocTynoBo iHTErpoBaHO HauioHanbHi
PUHKM Yy pamMku eBponelicbkoro macwtaby [12, c. 21].

XapakTepHi pucu, BTiNeHi y MoBHin opmi marché (m),
BKa3yloTb Ha Te, L0 PUHOK Y BCiX MOXINNBUX MOro NposiBax,
€ ob'ektom M[.

EnemeHTOM 3aranbHOMOBHOI cuctemu marché € geHo-
TaTuBHe 3HauveHHs: lieu de rencontre de I'offre des vendeurs
et de la demande des acheteurs dans le but de réaliser un
échange "cdepa ToBapHOro 06MmiHy, Ae BUHUKaKOTL | peani-
3ylOTbCA  BIAHOCUHM  KyniBni-npogaxy (MiX oKpemumu
ocobamu, TOpProBuUsiMK Y1 NiZNPUEMCTBaAMM) 3 METOH MpPO-
CyBaHHS1 CUPOBUHMW, TOBapiB i nocnyr abo UiHHUX nanepis”
[5, c. 164; 3, c. 502]. BigHeceHHst marché po cuctemu 3ara-
NbHOI MOBM MPOSABNAETLCH TakK, L0 Y 3B'A3Kax i3 NeBHUMMN
NEKCUYHUMWN OONHNLAMU TEPMIH HE 3MIHIOE CBOro AeHoTa-
TMBHOIO 3HaYeHHs, Hanpuvknaga: faire bon marché de qqch:
ne pas y attacher beaucoup de valeur "He uiHyBaTW"; (tres)
bon marché abo a bon marché: a bas prix "Hegoporo"; hors

KoHUenTy
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du marché: en dehors des lois de I'offre et de la demande
"nosa puHKOBO BapTiCcTO" [2, p. 365].

Y TepmiHocuctemi ML marché (m) HabyBae [oOaTKOBOI
CMUWCIOBOI O3HaKW i BXXe B HOBI SIKOCTi BXOAUTb OO cknagy
TCC: aftrait du marché "npnBabnusictb puHKy", attente du
marché "oJikyBaHHsi pUHKY", conquéte du marché "3aBoto-
BaHHs pUHKY", marché cible "kaTeropis cyb'exTiB, obpaHa ans
OoCnioKeHHs1 puHKY" Towo. KoHuenT, npeacTtaBneHunii Tepmi-
HOM marché, € HOMIHaTVBHOI OAUHULIEIO, SKa CYMNpPOBOAKY-
eTbcs Baratbma noxigHUMK, WO ¢OPMYIOTb CrOBOTBIPHE
rHi3O0 1 nepebyBaloTb Y BiAHOLIEHHSX B3AEMO3aNeXHOCTi
i B3aEMOBNNWBY, siK-OT: hypermarché (m), télémarché (m),
minimarché (m).

HapaHHSA BY)XYOro Yy LUMPLLOrO MOHATIMHOTO 3HAYEHHSsI
6a3oBoMy TepMiHy marché 3anexuTb Bif couianbHUX BigHO-
CVH i He Ma€e 06MeXeHb: 3'ACyBaBLLN OCHOBHI (PYHKLUIT PUHKY,
po3rnsigaemo 1 4oOaTKOBI:

® yiHoymeoptogaribHy: marché comptant "puHok roTisku",
marché des denrées alimentaires "puUHOK MPOAYKTIB Xap4y-
BaHHs", marché des changes "BantoTHUIA pyHOK"

e iHmeepamueHy: marché mondial "cBiToBun pnHOK"

e peaynissmueHy: marché en expansion "puHOK 3i 3poc-
Tarumm nonutom”, marché rationné "puHOK 3 OOMEXEeHUM
NonuTOM Y41 nponoauuieto”

o ¢byHKUji possumky: marché compétitif, marché
concurrentiel "pMHOK B yMoBax KOHKypeHLUii", marché égorgé
"nepeHacuyeHnin pyuHOK" Ta iHLWi [5, p. 322-323].

JliHrBOKOTHITUBHUI NigXig A0 AOCNIAXEHHSA TepMiHoCcUc-
Temn M[] 3abesnedvye aHania Aesknx CTPYKTyp OaHWX, 30K-
pema ¢peiimiB — LWaBNOHHUX MEHTanbHUX YTBOPEHb, LU0
36epiratoTbCsl B MUCIEHHI MOBLIB Yy BUrMAAi rOTOBUX CcTepe-
OTUMHMX KOHCTPYKLiN. 3MIHMBLLM OKpeMi AeTani B UnX CTpy-
KTypax, ix MoxHa 3pobuTtn 3posyminiwmmm Ans BinbLioro
Kriacy aBuL, i npouecis.

KorHiTMBHa cTpyKTypa KoHUenTy marché.

Buxogsaum 3 Toro, Lo penmm MoXyTb BUSBASTY iepapxXi-
YHY BMOPSAKOBAHICTb, BOHU BUSBMATLCS YHIBEpCanbHUM i
MOTY>XHUM iHCTPYMEHTOM onucy. PperM MOoxHa onucaTu siK
TUNOBY CTPYKTYPY, NPU3HaYeHy ANst yNOopsiAKyBaHHS, opraHi-
3auii NeBHWX AaHuX, NneBHoi iHdopmauii. KnioyoBuMm mMomeH-
ToM y Teopii dppenmie MapsiH MiHCbkuIn BBaXkae Ton dakT,
LLIO NIOAMHA, HAMArar4nchb MisHaTK CUTyaLito abo No-HOBOMY
MOTMSAHYTU Ha OTOYYtOYi NpeamMeTy, BUbupae 3 nam'ati NeBHy
CTPYKTYpY AaHux (06pas), siky HasuBaoTb ppermom. dperim
— ue 6araTo 3anuTaHb, SKi BUAHUKAKTb Y Till UM iHLWIA cUTyaLii;
Ha Liil OCHOBI YTOYHIOIOTL Nepenik TeMm, siki NOTPIGHO po3rns-
HYTW, 1 BU3HAYaOTb METOAM, BUKOPUCTaHHS SIKMX HeobxigHe
ANa AOCArHEHHs mMeTu [2, ¢. 7]. BiaTtak, penim € CTpyKTypoto

OaHuX Ons NpeAcTaBreHHs CTepeoTUNnHOI cMTyalii i nos'ssa-
HWI i3 Pi3HUM TMNOM iHchopMalLlii.

M. MiHCbKkui onucye dhpenmMoBy CTPYKTYPY Y BUMNA4i ce-
pii 3anMTaHb METOAMYHOrO XapakTepy 3 METOK BUBYEHHS
WMOBIPHOT cUTyaLii, Wo A03BOMSE NOMMSHYTU Ha 3BUYHI pevi
AeLo 3 iHworo nornsagy [2, c. 64].

BnacHe y MapKeTUHry Mu y3aranbHWnm Kinbka nitaHb,
BiAMOBIAb Ha AKi MOXe CMPUATU BUABIEHHIO CTEPEOTUMHUX
CuTyauii, a TakoX LUMPLUOMY PO3YMIHHIO MEBHUX SBULL i
npouecis:

— Aka npuyunHa aii? (Hamip)

— fAka meTa? (npeamert)

— Koro (4oro) ctocyeTbes aia? (cyb'ektn)

— 3a gonomoroto fkux 3acobis i 6yae peanisoBaHo? (iH-
CTPYMEHTN).

Baxnmeum etanom nobyaosun dpenmy € BUBYEHHSA Me-
ToAiB 06pobku iHpopmalii Ta Ti cTpykTypyBaHHs. Came 3a
[0ONOMOroH KOMYHIKaTUBHMUX HABMYOK (haxiBLi MOXYTb Mpo-
rHO3yBaTW 3MiHY CTaHy Ta MOSIOXXEHHST 30BHILLHIX 06'eKTiB,
PO3BUTOK MOZIl i iXHi 3MiCT, a Takox 3abe3nevyBaTn 3B'A-
30K Nnofin, 3okpema 1 eKoOHOMIYHOro xapaktepy. [eTanbHui
aHania niHreictuyHoro kopnycy M cnoHykae HapasaTtu Gi-
NbLIOrO 3HAaYEeHHs1 cybKkoHLenTam, siki 3rpynoBaHi HaBKOJIO
KoHLUenTy "puHok". BignoBigHoO 40 HaBedeHOi BULLE Knacu-
dhikaLii HaBoagMMO Tpu CyOKOHLEeNTK, y3aranbHeHuX i3 nor-
nsaay 3micty 1 obeary iHpopmauii:

- Etude du marché (pocnimkeHHs1 puHKy)

- Acteurs des opérations du marché (cy6'eKTn puHKy)

- Formes de leur interaction (dbopmu ixHbOI B3aemogii).

BuokpemneHHs koHuenTiB y dpermi M gae HaouHe
YSIBMIEHHS NPO TOW NOHATINHWIA anapar, Ha sikoMy 6a3yeTbes
HaraToBMMIpHICTb B3aeMoBigHOLWEHb cyB'ekTiB y Ui cdepi.
BasoBicTb KOHLENTIB MiATBEPAXYETLCA TUM (PaAKTOM, LLO
CYTHICTb iSiNIbHOCTi B MAPKETUHTY BaXKO 3pO3YMiTV HE BHU-
KHYBLUW Y CMUWCI TaKWUX KOHUEMNTIB, 9K OOCIOXKEHHST PUHKY
(BUBYEHHS CTaHy, AMHAMIKU MaKpO- Y/ MIKPOPUHKIB, iXHbOT
nponosulii, nonuTy); cy6'ekmis puHKy ma cepedosuiia pUHKy
(mopen abo opraHizauin — NOTEHUINHNX YYaCHUKIB PUHKOBMX
BIAHOCWH — MOKYNUiB, NpOAaBL,iB, KOHKYPEHTIB, NocTayarnbHu-
KiB, KNiEHTIB); cknadosux MapkemuH2080i cmpameail, SKUMn
€ 4P — yoTupwu cknagosi 3amiLuaHoro MmapkeTuHry: Toeap, LiHa,
KomyHikauis, Ouctpubyuis [7, p. 10-12].

KorHiTuBHa Mmopernb puHKYy.

BignosigHo 4o nonepeaHb0 BU3HAYEHOIrO ONUCY KOTHITU-
BHOIO CTPYKTYpYBaHHsI openimiB Ha OCHOBI coLlianbHOI B3a-
emogii Ta 3 mornsagy 3micty W obcary, Mu BuKopucTanu
iHdbopMmauito opraHisauii UiH Ha pYHKY rasy Ta enekTpoeHe-
prii ons nobyaoBu KOTHITUBHOT MOAENi PUHKY EHEpPreTukn y
®paHuii (puc. 1).

Méthode(s)

BUT ~— T —

Acteurs

Puc. 1. KorHituBHa mogenb puHKY
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B 1 C H U K KuiBcbkoro HauioHanbHoro yHieepcurety imeHi Tapaca LleBueHka

3pobneHnii Hamu aHani3 rpyHTYETLCS Ha ONuCi Ain, 3a-
cobiB i mMexaHi3MiB Ans peanisauii KOHKPETHOI MeTu, y
LibOMY BMNAAKy — 3anobirTi 3poCTaHHIo LiiH Ha ra3 Ta enek-
TPOEHeprito, Lo HEeNOKOITb daxiBLiB CEKTOPY eHepreTukn y
DpaHUii, y AKOMY BUOKPEMIHOEMO:

La Cause (MpuuunHa)? — La dérégulation des marchés
du gaz et de I'électricité qui génére une augmentation
structurelle des prix / MNMopyLeHHA PYHKLiIOHYBaHHA PUHKY
rasy Ta enekTpoeHeprii, Wo CMpUYNHAE CTPYKTypHE MiaBu-
LLEHHS LiH.

Le But (Meta)? — Faire instaurer un marché de I'électricité
concurrentiel et compétitif / CTBOpUTW KOHKYPEHTHUIA | KOHKY-
PEHTOCNPOMOXHUIA PUHOK EHEPTETUKU.

[ana meta Mmoxe ByTn focArHyTa nvwie 3a CyTTeBOI y4a-
CTi [igYiB CEKTOpY eHepreTuku.

Des Acteurs (Oisvi):

— Les producteurs / BupoGHuku (gazoducs, méthaniers,
terminaux, parc nucléaire, centrales a gaz),

— Les fournisseurs / MNoctavansHuku (entreprises...)

— Les consommateurs / CnoxuBadi (ménages,
collectivités, non résidentiels...)

— Les investisseurs / IHBecTopu

— Les concurrents / KoHkypeHTH

— Le marché / PuHok

Les Moyens (3acobu) BMpPOOHWULTBA eneKkTpoeHepril
Bi4NOBIAHO A0 PiBHSA 3a0LWaannBOCTI:

— I'éolien / BiTpoBa eHepris

— le solaire / coHsiuHa GaTapes

— I'nydraulique au fil de I'eau / piukoBa rigpaBnika

— le nucléaire / aTomHa eHepreTuka

— les centrales thermiques / TennoBi enekTpocTaHLii.

Les Méthodes (MeToau). Ak MeToan BUKOPUCTOBYHOTh:

— Contrats spots (concernent les livraisons pour le
lendemain ou pour quelques jours qui suivent et les achats
en temps réel) / CnoToBi KOHTPaKTU (CTOCYOTLCSA NOCTaBOK
Ha HaCTYMNHWI AeHb abo NPOTSAroM AeKiNbKOX AHIB Ta KyniBni
B peXMMi pearnbHOro yacy)

— Contrats "a terme" permettent une livraison différée a
I'année, au trimestre, au mois ou a la semaine pour un prix
conclu a l'avance) / "®opBapaHi" KOHTPaKTh ([onyckalTb
BiJICTPOYKY MOCTABOK Ha pik, KBapTan, Micsiub abo TXaeHb
3a 3a3ganerigb BU3HA4YEHOH LiHO).

Les Mécanismes (MexaHi3amun). MexaHi3mu, Lo 3abes-
neyyTb (PYHKUIOHYBAHHS PUHKY €HepreTuku, BU3Hava-
I0TbCA BiQMNOBIAHO OO XapakTepy AiSnbHOCTI MOro AisYiB i
BKITIOYaOTh:

— Un tarif d'achat & un prix garanti / Tapud 3a rapaHTo-
BaHOIO L|iHOI0.

— Un tarif plafonné par les pouvoirs publics / Tapud, 06-
MEXEHUI AepKaBoto.

— Des tarifs régulés "jaune" et "vert" / PerynboBaHi Ta-
pucun, Tak 3BaHMI "KOBTUR" (CTOCYETLCSA NIYUIBHUKIB i3
aboHeHTCbKO NOTYXHICTIO Big 36 oo 250 kBA) i "3eneHun"
(Npu3HayeHun 4nsa 3aBOAiB | KOMNAHIN i3 MOTYXHICTIO MOHaA,
250 kBA) [13].

— La modification du calcul du tarif "bleu" / 3miHa po3spa-
XYHKY "CUHBbOr0" Tapudy LUNSXOM BBEAEHHS NOKa3HMKa, SKUn
BigoOpaxae LiHy enekTpoeHeprii Ha eBponeichbkin bipxi.

— La "tarification dynamique" / "OuHamiyHa Tapudikauia”
(Bip>xoBi LiHM NepefalTbCa B PEXUMI pearnbHOro yacy (no-
roouHHO); il HaKNagaTb Ha nocTavanbHuKa, sk Mmae Gi-
nbue Hix 200 000 KiHUEeBUX cnoXxmnBaYis).

— La fiscalité sur I'énergie prévoit / OnogaTkyBaHHS eHe-
PreTUKN BKIOYaE:

— la mise en place d'un chéque énergie a des ménages a
faibles revenus / 3anpoBagkeHHs Bayyepa Ha CrOXWBaHHS
ernekTpoeHeprii 4N mano3abesnevyeHnx poavH,
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— le versement d'une "indemnité inflation" / Bunnaty "Big-
LKoAYBaHHA Ha iHdnauj" y po3mipi 100 eBpo Ansa nogen i3
noxopom MeHwwe 2000 eBpo HETTO Ha Micaub [12, p. 21].

[ocuTb YacTo pi3Hi TMNM MEeTOAIB | MEXaHI3MIB BUKOPUC-
TOBYIOTbCS B MOPIBHAMbHIN MeToauUi cneumdikm puHKY i €
onTumarnbHUM 3acoboM Ans NpoBeAEHHS TECTYBAHHS PUH-
KiB (edeKT peknamMHoi Yn TO NPOMOLINHOI KaMnaHii, ekcne-
pYMeHTanbHU 3anmyck HOBOro npoaykty abo nocnyru,
reorpadivyHoi 30HM TOLLO).

BucHoBok. 3a3Haunmo, WO BUSBMNEHHS W nobygosa
CTPYKTYpPWU MOHATb, SAKi MOo3HavalrTb koHuentn MO crtano
MO>XITMBUM 3aBASKU PO3KPUTTIO HAMBaXNMBILLOT O3HaKM KOH-
LUenTy — NOELHAHHA TEOPETUYHOI CTOPOHM i3 NPaKTUYHUM
[OCBIIOM.

OuiHka, sika € 000B'I3KOBOIO CKMNa40BO MOBHOIO KOH-
LenTy, BU3Hayae y4acTb cyb'ekTiB Ta 06'ekTiB, nigcTaBy, Mo-
TMBYBaHHSA 1 XapakTep AiSnbHOCTI.

3a pesynbTaTtamu NPOBEAEHOrO aHarnidy Koprycy NEKCUKN
Ljel cneuianisoBaHoi NiAMOBM BUOKPEMIIEHO OCHOBHI XapakTe-
pUCTUKM doperiMy: crocib opraHisauii 3HaHb, CXxemMy po3yMiHHSI
Ta CTPYKTYpHY OpraHisaLito MOBMEHHEBYKX il HA OCHOBI NeB-
HOrO MPaKTUYHOTO AOCBIAY YHACHUKIB CNiNKyBaHHS.

3a gonomMoro penmoBOi CXeMU BU3HAYEHi OCHOBHI
KOHLIeNTOTBIPHI CTPYKTYPHI CKNagoBi, 3aBAsKMA YOMY Y CTaTTi
chopMOBaHO TUMOBY MOAerb KOHLENTY MapkemuHaosea Oi-
ANbHICMb, KA MICTUTb NPorpamy NocnigOBHUX Ai MeBHUX
cyb'exTiB.

Ak nokasaHo y npuknagax, KOHUenTW, npeacTaBreHi
TepmiHOM marché (m), cTaHOBNSATb pyHOAMEHTanbHy Yac-
TUHY TEPMIHOMNOFMYHOI CUCTEMU MAPKETUHIOBOI AiSNbHOCTI,
a ixHsa cneymndivyHa cnucTeMHa o3Haka € couianbHO 3yMoBre-
HOK M Mae 3daTHICTb 3MiHIOBaTUCSl Ta NepeTBOPHBATUCS
y SKICHO HOBY cneumdivyHy ocobnmBiCTb — iHTerpansHy cuc-
TEMHY pucy.

BiaTak, NOBHille BUBYEHHSA NPUPOAN Ta TOHKOLLIB OpraHi-
3auii cuctemu TepmiHiB ML sk cneumdivHOT kaTeropii cnis,
06'egHaHUX cknagHMMKM B3aEMOBIOHOCMHAMU, BUHWKITO Y Bi-
OnoBiAb Ha peanbHi NOTpebn cyvacHoro XuTTs Ta Bigobpa-
Xae BaXnuBi 3aKOHOMIPHOCTI npoLecy OpMyBaHHSA HOBUX
MOHSATL | KOHLENTIB i IXHbOI Bepbanisauji.
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MATERIAL AND STRUCTURAL FEATURES OF THE MARCHE BASIC CONCEPT
IN THE TERMINOLOGY SYSTEM OF MARKETING ACTIVITIES IN THE FRENCH LANGUAGE

Marketing belongs to specialized terminology systems with a system of signs organized in a certain way, which nominates a set of concepts of
a specific fragment of the language world picture. The semantics of the terminology system of marketing activities has certain characteristics and
possesses a lexical toolset to ensure adequate communication between enterprises on the market, between the producer and the consumer. Terms
as elements of a specific system have characteristic features. First of all, it is the material and structural feature that characterizes the term as a
linguistic sign: it serves as its material basis and at the same time acts as a unit of nomination and part of the lexical and semantic system of the
language. Perception of this or that object occurs under the influence of various sensorimotor factors, categorical schemes, stock of knowledge, in
other words, the conceptual system of native speakers endowed with their standard ideas and personal evaluation system. Frame analysis, which is
used as one of the most effective ways of presenting terminological lexical units, contributes to the optimal disclosure of their meaning and real use
in language. The organization of lexical material in the form of a frame provides a combination of linguistic (the meaning of lexemes) and extralin-
guistic factors. A frame is a structured unit, within which certain components and relations between them are distinguished; it is a cognitive model
that conveys knowledge and views about a specific recurring situation. Singling out basic concepts in the frame of marketing activities makes it
possible to understand its essence. Therefore, marché (m) "market” is one of the basic concepts, as it is a part of full or partial semantic paradigms
that function as a whole semantic unit, and their hierarchical sequence is determined by logical and environmental factors. Marché (m) in all its
possible manifestations is the object of marketing activities, while the concept represented by the term marché is a nominative unit, which is accom-
panied by several derivatives that form families of words and are in relations of interdependence.

Keywords: concept, basic term, terminology system organization, marketing activities, frame.
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