KHIBCbKUI1 HAIIIOHAJIbHU YHIBEPCUTET
IMEHI TAPACA IIEBYEHKA
EKOHOMIYHUN ®AKYJIBTET
KA®EJIPA MEHEJUKMEHTY
THHOBAIIMHOI TA THBECTUIIHHOI JISIJIBHOCTI
KBAJI®IKAIIIMHA POGOTA MATICTPA
3 MEHE[’KMEHTY
Ha TeMy: «MapkeTHHIroBe 3a0e3Me4eHHs1 KoMepuiagizanii iIHHOBailiHOTO
B2B-npoaykry Ha puaiky HORECA»
CTYZIEHTa 2 KypCy Marictparypu

JeHHOT (POpMU HABYAHHS

raaysb 3HaHb 07 «YIIPABJIIHHSA TA AJIMIHICTPYBAHHS»
cnemiaabHicTh 073 «<MEHEJIDKMEHT»
OCBITHHO-HAYKOBA NPOrpaMa
«MEHEJJKMEHT IHHOBAILIMHOI JISIJIBHOCTI»

Mopo3za Onekcannapa BitaniioBuua

HaykoBuii kepiBHUK:
K.€.H., IOUEHT
T'op6ack Ipuna MuxosnaiBHa

PCKOM@H,Z[OB&HO A0 3aXHUCTy

Ha 3aciaHHi Kadeapu MEHEIKMEHTY

IHHOBAIIHHOI Ta 1HBECTUIIIMHOT IISJILHOCTI

nporokoi Ne 14 Big «14» tpaBus 2026 p.

B.o. 3aBimyBaua kadenpu

not1. dipcosa C.I.

KwuiB — 2026



KuiBcbkuii HanioHaabHuil yHiBepcurteT iMmeHi Tapaca IlleBuenka
Exonomiunuii pakyiabrer
Kadenpa meHenkMeHTy iHHOBALIHHOI Ta iIHBeCTUIIIHOI TiIJILHOCTI
«3ameeporzcyro»
B. 0. 3aBimyBaua kadenpu MEHEIKMEHTY 1HHOBAIIHHOT Ta
1HBeCTHULIMHOI misutbHOCTI, fo1. dipcosa C.I.

«11» Bepecusa 2025 p.

3ABJAHHA
Ha KBajdidikauiiiHy podoty maricrpa
3p100yBaya ocBitu 3a OC «MaricTp» 1eHHOI GopMH HABYAHHA
rajay3b 3HaHb 07 «YnpaBJjiHHA Ta aAMIHICTPYBaHHS»
crneuiajgpHicTb 073 «MeHexKMeH

OHII «MeHexKMeHT iIHHOBALiiHOI JiJILHOCTI»

MOPO3A OJEKCAHJIPA BITAJIIMOBUYA

1. Tema poboru: «MapkeTHuHIOBe 3a0e3ledyeHHsT KoMepiagizamii
innoBaniiinoro B2B-npoaykry Ha puaky HORECA)»

3aTBep/KEHA Ha 3aciJlaHHl Kadelpyu MEHEPKMEHTY 1HHOBAI[IHHOT Ta IHBECTUIIIITHOT
nismmbHOCTI 11.09.2025, mpoTtokos Ne2,

pelaKuiiHO YTOYHEHA Ha 3aciJaHHl Kadeapu MEHEIXKMEHTY I1HHOBAIHOiI Ta
iaBectHiiitHol misutbHOCTI 09.03.2026, mpoTokoit Nell

2. Ctpoxk 3aBepumieHHs poooru: 05.05.2026

3. IlonepenHii 3axucT podoTH: KBiTeHb 2026 p.

4. TlpenmeTr AOCHIIKEHHSI: TEOPETUYHI, METOJWYHI Ta TMPAKTHYHI 3acaiu
MapKETUHTOBOTO 3a0e3nedyeHHs BUXOAy 1HHOBauiiHoro B2B-nponykry Ha
ranysesuil puHok HORECA.

5. O0'ekt aocaimkeHHs: MapkeTuHroBa JisibHICTE TOB  «ATC» 1momo
KoMepuiaiizamii iHHoBariiiHoro B2B-npogykry EDIN MARKET.

6. MeTa i 3aB1aHHSA JOCTiPKeHH:
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Meta — normubIeHH TEOPETUYHUX 3acaj] Ta pO3pOoOKa MPAKTUUHUX PEKOMEH Al
moAo0 komepuiam3zanii iHHoBauiiHOoro B2B-nponykry EDIN MARKET Ha punky
HORECA Ha 0CHOBiI aHaTITUIHOTO JOCTIHKEHHS MapKeTUHTOBO1 disuibHOCTI TOB
«ATCp».
3asoanns. (hopmynioemo 3a 8ionogioHuMu napacpagamu mazicmepcokoi pobomu)
6.1. Cucremarn3yBaTtd TECOPETUYHI 3aCaqyd MAPKETUHTY 1HHOBAIIHOTO MPOIYKTY
Ha B2B-puHky Ta y3araqbHUTH KOHIIENTYaJ bHI MIIXOIM A0 HOT0 KOMepIiadi3alii.
6.2. JlocniiuT TEOPETUKO-METOIUYHE MIATPYHTS MAPKETHHTOBOTO KOMIUICKCY JIsI
iHHOBamiitHuXx B2B-nponykriB Ta cnenudiky ymopaBiIiHHS JBOCTOPOHHIMU
miaropmamu.
6.3. IlpoBectu miarHocTuky puHky HORECA B VYkpaini, BKIIOYHO 3 aHAi30M
1M (ppoBOi 3pIIOCTI CErMEHTIB Ta KIt04oBUX TeHAeH i 2023-2025 pp.
6.4. IlpoBectu anamiz mapkeTuHroBoi AisuibHOCTI TOB «ATCy», mpomyKTOBOTO
noptdento EDIN/EDIN MARKET Ta KOHKYpEeHTHOTO CepeIOBHUIIA Ha PUHKY.
6.5. Po3pobutu STP-momens Ta crparerito Tapretunry EDIN MARKET 3
OOTPYHTYBaHHSIM TPIOPUTETHUX CETMEHTIB 1 I[IHHICHOTO TIO3UI[IOHYBaHHS
1aThOpMH.
6.6. CdopmyBarn KOMIUIEKC MapKeTHHroBux 3axomiB (7P) Ta wmexaHi3m
CTpareriyHoro mapTHepcTBa 3 1argopmoro Poster s macmraOyBaHHS
oxoIuieHHs: SMB-cermenry.
6.7. Po3pobutu ¢inancoBy wmomens komepitiamizamii EDIN MARKET nHa
20262028 pp. Ta OIIHUTH EKOHOMIYHY €(EKTUBHICTh 3alpPONOHOBAHUX

MapKeTUHToBUX pimieHb 3a meTpukamu CAC, LTV, ROI ta GMV.

HaykoBmuii KepiBHHK A /z‘V;”‘?“/ - K.e.H., 1ou. Ipuna TOPBACH

3n00yBa4 ocBiTH 47% Oaexcanap MOPO3



Kajenaapuuii njiaH BUKOHAHHS 3aBIaHHA

Ne 3MicT BUKOHAHOI po00OTH CTpPOKY BUKOHAHHA

1. Bubip Temu marictepchkoi poOOTH yepBeHb 2025

2. 3aTBepIKEeHHS TEMH MaricTepcbkoi poooTH BepeceHb 2025
O3HalloMJIeHHS 3 HayKOBO-1HQOPMaIIHHUMH JDKEpPEIaMu 3a
00paHUM HANpPsIMOM JIOCIIJI)KEHb, BUSBICHHS HAyKOBOi

3. . . . BepeceHb — rpyaeHs 2025
npoOiemaTuky Ta popmyBaHHs 6ibmiorpadii marictepcbkoi
poboTu
[ligroroBKa TeKCTy MOTMOBIAL TS yYaCTi Y HAyKOBil
KoH(epeHtii, mATroTOBKa 1 ommyOmiKyBaHHS T€3 y Marepiaiax

4. .. .. .. skoBTeHb 2025 — Gepesenb 2026
HayKOBO1 (HAayKOBO-TIPAKTUYHOT) KOH(EPEHIIii Ta HayKOBOi
CTarTi 32 OOpPaHUM HANPSIMOM JIOCJIiJKEHb
Po3po0ka miany mMaricTepchkoi poOOTH, BU3HAYCHHS 00'€KTa,
npeaMeTa, METH 1 3aBJaHb AOCHIKeHHS. Po3poOka 3aBnaHb Ta

5. rpadixy BUKOHaHHS KBasiQikaliiHoi po6oTu marictpa. ciueHb — motuii 2026
VY3romkeHH iX i3 HayKOBHM KepiBHUKOM KBai(ikaiiHOi
poboTH MaricTpa
[Momyk inpopmaniiinux Marepiaiis i podoTa HaJ MEePIINM

6. po3mitoMm. OGopMIICHHS TIEPIIOTO PO3IITY Ta MOJAHHS Horo Ha ciueHp — motuii 2026
PO3IVISIT HAYKOBOMY KEPiBHUKOBI
ITomyk iHGOpMAaITiHHUX MaTepiamB i podoTa Hax IPyTUM

7. po3aisioM. OGopMIIeHHS IPYTroro po3/ainy Ta MoJaHHs HOro Ha Oepesenn 2026
PO3TIISA HAYKOBOMY KEePiBHHKOBI

8. [MigroroBka TpeThOro (KOHCTPYKTUBHOTO) PO3ALITY OepeseHb — kBiTeHb 2026

9. Koncymnprartis 3 mpuBomy ohopMiIeHHS poOOTH KBiTeHb 2026
JoomnpatoBaHHs Ta ocTaTouHe 0(OopMIICHHS pOOOTH 3

10. ypaxyBaHHSM IIPOIO3UIIiH IMOTIEpeTHHOTO 3aXUCTY 1 3ayBaKeHb KBiTeHb 2026
HayKOBOTO KEpiBHUKA

11. [Tepen3axucTn MaricTepchbkoi poOOTH OepeseHb — kBiTeHB 2026
YCcyHEeHHS 3ayBaXKCHb, K1 OyJIU 3p00JICHI Ha MiICYyMKOBOMY

12. . 1o 05.05.2026
Mepen3axmucTi poooTH
3aBepIIICHHS HAMMCAaHHS MariCTepCchKoi poOOTH 1 Imojjaua

13. . . . . 06.05.2026
HAyKOBOMY KEpIBHHKOBI JJIsl ITiITOTOBKH BIJITYKY

14. | IlepeBipka poboTH Ha TEKCTOBI 30iru 07-08.05.2026

15. 30BHINIHE PeTICH3YBAHHS MariCTEPChKOi poOoTH TpaBeHb 2026
Pexomenparist Maricrepchkoi poOOTH 70 3aXHCTy Ha 3acCiaHH1

16. Kadenpu MECHEIDKMEHTY 1HHOBAIIHHOT Ta 1HBECTUIIIHHOT TpaBeHb 2026
IISUIBHOCTI

HaykoBmuii KepiBHHK b f?/f/éﬁi; e K.e.H., 1o1. Ipuna TOPBACH
{'/.
3100yBa4 ocBiTH Oaexcanap MOPO3
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BCTYII

AKTyaJIbHicTh TeMH. B ymoBax mudpoBoi TpanchopMmaliii Ta MpruCKOPEHHS
TEXHOJIOT1YHOTO nporpecy  MNHUTaHHS  MAapKETUHIOBOIO 3a0e3neyeHHs
KOMepIlaji3alii IHHOBalIMHUX MPOAYKTIB Ha0yBa€ MPUHIMIIOBO HOBOTO 3HAYEHHSI.
Tpaauiifini MapKeTUHTOBI MOJIET, OPIEHTOBAH1 MEPEBAKHO HA CIIOKUBYl PUHKHU
B2C, BUSIBISIIOTBCSL HEOCTAaTHRO €(PEKTUBHUMHU y KOHTEKCTI B2B-cepenoBuina, ne
pIIIIEHHST TPO KYIMIBIIO MPUAMAIOTHCS KOJETIAIbHO, a IUKII MPOJAXy € TPUBAIUM
ta Oararoeranmuum [8, c. 210]. I'amy3r HoReCa (Hotel, Restaurant, Catering) €
OJTHUM 13 HaWOUIbII JUHAMIYHUX 1 BOJHOYAC HAaWMEHII OLU(PPOBAHUX CErMEHTIB
cthepu mocnyr B YkpaiHi, mo GopMmye 3HAUHUN HE33I0BOJICHHUM MOMUT Ha IUGPOBI
pllIeHHS JUJIs aBTOMaru3allii 3aKyIiBeJIbHUX 1 JOKYMEHTOOOIroBUX mpoteciB [15, c.
50].

CrpiMke 3pocTaHHS TUIAaTGOPMHOI EKOHOMIKM Ta TMOIIMPEHHS Mojenen
Product-Led Growth (PLG) Biakpuiau HOBI MOXIMBOCTI ajis Buxoxy B2B
SaaS-nipoaykTiB Ha By3bKOCIICIiai30BaHl raixy3eBi puHku [27, c. 82]. BomHnouac
JTOCTI/DKEHHS BITUM3HSAHUX 1 3apyOiKHUX ydeHuX — 30kpema C. M. linsmenka [4,
c. 47], ®©. Kotnepa ta K. JI. Kennepa [26, c. 441], T. Eisenmann et al. [38, c. 95] —
CBIT4aTh MPO HEIOCTATHE TEOPETUYHE Ta METOIUYHE OMpPAIFOBAHHS MEXaHI3MIB
KoMepIiajizaiii tuPpoBUX TBOCTOPOHHIX MIaTdopM y rany3eBux B2B-Himax, 1o
BU3HAYAE aKTYaJbHICTh JOCHIKEHHS Ta HOTO HAyKOBO-TIPAKTUYHY 3HAYYIITICTb.

Amnaimi3 puaky HORECA B YkpaiHi BUSBIISIE€ CYNIEpEUIMBY TUHAMIKY: TTOIIPU
BIJIHOBJICHHSI KUIBKOCTI 3akiafiB micis kpuszu 2021-2022 pp., 21% 3aknaniB
3aJIAINIAIOTHCS 30UTKOBUMU, a 47% (GIKCYyIOTh 3HIKEHHS peHTa0enbpHoCTi [45, ¢. 5.
Came B nibomy koHTeKcTi EDIN MARKET — mo6inpHuit B2B-3actocynok TOB
«ATC» — € npenMeToM JOCHIIKEHHS K nepmuid B Ykpaini EDI-mapketiuieiic
st aproMatu3aiii 3akyniBeab HORECA, mo nmorpebye HaykoBO OOIpYyHTOBAHOI

MapKETUHTOBOI CTpaTerii KoMepiiaaizaiii Ha pUHKY.
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Mera pob6oTm — TOIIMONIEHHS TEOPETUYHUX 3acajy Ta po3polKa
MpaKTUYHUX PEKOMEHMAAIlN 1010 KoMepIliaizalii iHHoBaliiHoro B2B-npoxykry
EDIN MARKET na puaky HORECA Ha 0OCHOBI aHaJiTUYHOTO JOCIIIHKCHHS
MapkeTUHTOBO1 AisibHOCTI TOB «ATCy.

JIOCSTHEHHS MOCTABJIEHOI METH 3YMOBHJIO HEOOXI1JHICTh BUPIMIEHHS TaKUX
3aBlaHb:

1) cucremaTu3zyBaTM TEOPETUYHI 3acaJd MAPKETUHTY 1HHOBALIMHOTO
nponykty Ha B2B-punKy Ta y3aralbHUTH KOHUENTyadbHI MIIXOAU 10 MOro
KOMepIIiaizallii;

2) AOCIIIUTH TEOPETUKO-METOJUYHE MIAIPYHTS MApPKETHHIOBOTO KOMILIEKCY
Uit iHHOBaIiiHuX B2B-mponykTiB Ta crneuudiky ympaBiiHHS JBOCTOPOHHIMHU
iaropmamuy;

3) mposectu aiarHocTuky punky HORECA B YkpaiHi, BKIIIOYHO 3 aHAJTI30M
1M (ppoBOi 3pUIOCTI CErMEHTIB Ta KiIodoBuX TeHAeH i 2023-2025 pp.;

4) nmpoBecTH aHali3 MapkeTUHroBoi JisibHOCTI TOB «ATCy», npomyKToBOro
noptdento EDIN/EDIN MARKET ta KOHKYypeHTHOTO CepeOBHINA HA PUHKY;

5) po3pooutu STP-monens Ta crparerito tapretunry EDIN MARKET 3
OOIpYHTYBaHHSIM TPIOPUTETHUX CEIMEHTIB 1 [IHHICHOTO MO3ULIOHYBaHHS
wiaropmu;

6) copMyBaTu KOMIUIEKC MapKeTHHTroBHX 3axoiiB (7P) Ta wmexaHi3m
CTpaTeriyHoro mapTtHepcTBa 3 miardopmoro Poster nans  MacmraOyBaHHS
oxoruieHHs: SMB-cermeHTy;

7) pospooutu (pinancory monenb komepuiamizanii EDIN MARKET na
20262028 pp. Ta OIIHUTA EKOHOMIYHY €(EeKTUBHICTh 3alpPONOHOBAHUX
MapKeTUHToBUX pimieHb 3a MmeTpukamu CAC, LTV, ROI ta GMV.

O0'ekT nociimkenHsi — wmapketunroBa AisuibHICTE TOB «ATC» momo

KoMmepirianizarii iHHoBariitHoro B2B-poaykty EDIN MARKET.
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IIpeameT mocaigkeHHs1 — TCOPETHYHI, METOIWYHI Ta MPAKTUYHI 3acajau

MapKEeTUHIOBOTO 3a0e3leyeHHs BHUXOJYy I1HHOBaliiHoro B2B-mpoaykty Ha

rany3eBuil puHok HORECA.
Metonu AOCJIiTKEeHHS. Y  pobori BUKOPHUCTAHO KOMILJIEKC
3araJlbLHOHAyKOBUX Ta CIHELIAJIbHUX METOJIB: aHall3 1 CUHTE€3 — JJii BUBYEHHS

HAyKOBUX JKEpeNl Ta BHYTPINIHBOT JOKYMEHTallli KOMIIaHii; MOPIBHSJILHUN aHaI3
— I TOCTIHKEHHSI KOHKYPEHTHOIO CEpeOBHUINA; CTAaTUCTHUYHI METOIU — IS
ompaitoBanHs rany3eBux qanux puaky HORECA; STP-anani3z — ansa cermenTartii
Ta TapreTuHry; Meroj Marpuili AHcodda — a8 BU3HAUYECHHS CTPATETTYHHX
npioputetiB; PEST- Ta koHkypenTHHil aHani3 3a M. [loprepom — 111 OLIHKH
30BHIUIHBOTO CEpPEJOBHINA; EKOHOMIKO-MAaTeMaTUyHE MOJENIOBAHHA — IS
nporuo3yBanHs (pinancoBux mnokazHukiB CAC, LTV, ROI, GMV; cucremHuuii
HiAX1J — 10 aHaJli3y MapKEeTUHTOBOTO KoMIuiekcy 7P.

IlpakTuyHe  3HAYeHHS  oOJep:KaHUX  pe3yiabTariB.  Po3polieHi
pexoMmeHnanii MoxyTb Oyt Bukopuctani TOB «ATC» npu 1muianyBaHHI
mapkeTuHroBoi kammanii Buxomy EDIN MARKET na punok HORECA,
dbopMyBaHH1 OIOIKETYy MapKETUHroBUX 1HBecTHIN (35,6 muH rpH Ha 2026 p. 3a
0a30BUM  clLeHapieM), MOOYyIOBI MAPTHEPCHKOI MeEpekl Ta po3poOJICHHI
KPI-cuctemn wmoHITOpUHTY €(dEeKTUBHOCTI. Pe3ynbraTu JOCHIIKEHHS TaKOXK
MOXYTh OyTM KOPUCHMMHM g I1HIIMX KOMIIaHIM, 1o po3pobnstors B2B
SaaS-pimeHHs 1715 TaTy3eBUX BEPTUKAITLHUX PUHKIB.

Amnpobanisi pe3yJbTaTiB JociaiaxenHs Oyna 3iilicHeHa Ha MiXHapOIHIN
HAyKOBO-IIPAKTUYHIA KOH(EpEeHI[li CTyAEHTIB, acHipaHTIB Ta MOJOAMX BUYEHUX
“IlleBuenkiBchka BecHa 2026. EkoHOMIUHA PE3WJILEHTHICTh B YMOBax I100aIbHOI
noJikpu3n”. OmnyONiKOBaHO Te3W BHUCTYyNy Ha Temy “OcoOIMBOCTI MPOCYBaHHS
iHHOBawiiHO1 nponykiii Ha puHok HORECA” (lomatok A).

Crpykrypa podoru. Maricrepcbka poOoTa CKIaIa€ThCsa 31 BCTYIY, TPHOX
pPO3ILIiB, 3arajbHUX BUCHOBKIB Ta €JUHOTO 3BEJICHOTO CIIMCKY BHKOPHUCTAHUX
mxepen. [loBamit o6csr podotm — moHang 60 CTOPIHOK OCHOBHOTO TEKCTY.

ImrocTpaTuBHa yacTrHA MICTUTH 28 PUCYHKIB Ta 11 Tabnulib.



PO3A1LJ1 1. TEOPETUYHI 3ACAIA MAPKETHUHI'Y
IHHOBALIIHUX POAYKTIB

1.1. InHOBaUIiTHUH NPOAYKT AK 00'€KT KOMepuiaizanii

B ymoBax uudpoBoi TpaHchopmallii Ta 3arocTpeHHsT KOHKYpPEHIl Ha
CYy4aCHHMX pUHKax 1HHOBAIWHUI MpOAYKT HaOyBa€ 3HAYEHHS KJIIOYOBOTO OO'€KTY
MapKEeTUHTOBO1 JISUIBHOCTI MIiANPUEMCTBA. [HHOBAIIMHHMK MPOIYKT YOCOOIIOE
pe3yapTar LUIECHPSIMOBAHOI TBOPYOI Ta HAYKOBO-TEXHIYHOI AiSUIBHOCTI, IO
BTIJTIOETHCS Y HOBOMY a00 SIKICHO BJIOCKOHAJICHOMY TOBapil YW MOCHY3i, 31aTHOMY
CTBOPIOBAaTH HOBY I[IHHICTH JUIsl CIIOKMBaya Ta KOHKYPEHTHY IepeBary sl Horo

po3pobnuka [4, c. 47]; [5, c. 38].

[ToHATTS «IHHOBALIMHUN TPOMYKT» Y HAYKOBIH JiTepaTypl TPaKTY€EThCS
HEOJHO3HAYHO, WI0 3yMOBJIEHO pI3HOMAHITHICTIO MIAXOAIB Ta Tally3€BOIO
cnenudikoro. AHami3 HAYKOBHUX JDKEpEN BITUYM3HSIHUX 1 3apyODKHUX aBTOPIB
3aCBIIUy€ MIMPOKUN CHEKTp naediHilii, KOo)KHA 3 SIKMX aKIEHTY€ Pi3HI acHeKTH

IHHOBAIIHOCTI poaykry (Tadm. 1.1).
Tabmums 1.1

ABTOpCBHKe y3arajJbHeHHsI MiJAX0AiB 10 BU3HAYEHHS MOHATTS «iIHHOBaliiiHUM

MPOAYKT»

KuarouoBuii acnekrt

Ne | ABtop /[Axepeno BuzHayeHHs NOHATTS
HOBH3HU

[IpomykT, M0 € HOCIEM HOBHX 3HaHb a00
TEXHOJIOTIH 1 CIIPOMOXKHUI 3a0BOJIBHITH

Hociit HoBUX 3HaHb
MOTPeOM CIOXKWBAYa MPUHITUIIOBO HOBUM

1 | Dursamrenko C. M.

crocodom
Pesynprar HayKOBO-TEXHIYHOI,
KpacHokyTchbka BUPOOHMYOI Ta KOMEPILINHOI HisUIBHOCTIL . .
2 p y P . P . H. .’ | PuakoBa B1amOBIIHICTE
H. B. [4] [0 MICTUTh HOBH3HY 1 BIANOBiga€

PUHKOBHUM ITOTpedam
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KuarouoBuii acnekrt

Kennep K. JI. [13]

IMOKYIIIISAAMU K HOBA

Ne | ABtop /[Axepeno BuzHavyeHHs NOHATTS
HOBH3HU
ToBap abo mocnyra, 1o MarTh SKICHO
Uyxpait H. I, | HoBi HKI[IOHAJIBHI ~ BJIACTUBOCTI  a0o0 o
3 YXPp ? u(py - N . . | CnoxxuBua 11HHICTD
ITaropa P. [5] HOBUI  pIBEHb  CIIOXKMBYOI  I[IHHOCTI
MOPIBHSIHO 3 aHAJIOTAMH
Bynp-sxuit Bupi6, mociyra abo imes, 1o
Kotnep IT., YAbS p1o, y fed, M Cy0'exTrBHE
4 CIPUUMAETHCS TEBHUMH TOTCHI[IHHIUMH

CHprIHSITTH HOBH3HH

5 | Hollensen S. [7]

[Ipoaykrt, sIKuil € nepmuM cepejl aHaJIoTiB
y TEBHOMY pPHHKOBOMY KOHTEKCTi, abo
3HAUHO TOKPAIICHUH BapiaHT iCHYIOYOTO
IIPOAYKTY

BignocHa HOBH3HA Ha
PUHKY

6 | Moore G. A. [16]

TexHon0r1YHO HOBUM a00 BIOCKOHAJIEHUI
IPOIYKT, IO MOPYIIY€E ICHYIOUY PHUHKOBY
piBHOBary 1 BUMarae OCOOJMBHX 3YCUJIb
JUI1 MACOBOTO IPUMHATTS

Je3pynTuBHUM
MOTEHLIaJ

ABTOpCBKE
y3araJJbHCHHA

[Tponykr, MICTUTB CYTTEBY
TEXHOJIOT1YHY abo (byHKLIOHATIBHY
HOBU3HY, 3JaTHUHA TEHEpPyBaTH HOBY
CIOXKMBYY IIHHICTh 1 3a0e3nevyyBaTH
KOMEpIIMHUN yCIIX MANPUEMCTBA Ha

L1JIbOBOMY PHUHKY

1o

Cunre3: miHHICTE +
HOBHU3HA +
KOMEpLiHHUHI
HOTEHIII AT

Cknaoerno asmopom na ocnogi. [4]; [5]; [12]; [21]; [26]; [29].

3 HaBeJACHUX BU3HAUCHb BUIUIMBAE, IO CIUIBHUMH pUCaMHU 1HHOBAI[IHHOTO

OPOAYKTY €: HasBHICTh HOBU3HM (TEXHOJIOT1YHOI, (YHKLIOHAJBHOI 4YH

MapKEeTUHTOBO1); 3[aTHICTh TE€HEepyBaTH HOBY MLIHHICTh JJIs  CIHOXHBAYa,;

KOMEPLIMHUNA TOTEHI[1all, 10 Peali3yeThCs YePe3 BUBEACHHS HA pUHOK. ABTOPCHKE
y3arajibHEHHS CHUHTE3y€ 11 BJIACTHBOCTI B €AMHY JAE(IHILIIO, AKIEHTYIOUU Ha
HEPO3PUBHOMY 3B'SI3KY MDK TEXHOJIOTIYHOI) HOBU3HOIO Ta PUHKOBOIO I[IHHICTIO

nponykry [4, c. 47]; [26, c. 214].
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OcobOnuBy Tpymy cepea IHHOBAIIMHMX MPOAYKTIB YTBOPIOIOTH HUGPOBI
mwiaropmMu Ta MOOLIBHI 3aCTOCYHKH, IIO MOEAHYIOTh O3HAKU MPOIYKTOBHX Ta
npolecHUX i1HHOBamii. Ha BiaMiHy BiJ mMarepiadbHUX IHHOBAllIMHUX TPOAYKTIB,
iXHSI IIHHICTh BU3HAYA€THCS HE (PI3MYHUMHU BJIACTUBOCTSIMHU, a MEPEKEBUMU
edexkramu Ta QyHKIIOHATBHICTIO ekocuctemu [31, c. 18]. Konmenmis Platform
Revolution [31] BcTaHOoBIIOE, 110 yCcHiX MIATGOPMHOTO 1HHOBAILIMHOTO MPOIYKTY
3QJIEKUTh BIJ 3JaTHOCTI 3alyyaTH OOWABI CTOPOHM PUHKY OJIHOYACHO —
MIPOBAMIEPIB Ta CIIOXHUBAYIB IMIHHOCTI — (OPMYIOUM CaMOTIACHIIIOBATFHUMN ITHKIT

3pOCTAaHHA.

CrpareriyuHa 3HAYYILIICTh MO3UILIIOHYBAaHHS IHHOBAaUIMHOTO NPOAYKTY Y
KOHKYPEHTHOMY TIPOCTOP1 BU3HAYAETHCS KOHIICTIIIEI0 «OIaKUTHOTO OKeaHy» [25],
sgKa TPOTUCTABIIs€E KOHKYPEHIII0 Ha ICHYIOUMX pHUHKaX («YEpBOHUI OKeaH»)
CTBOPEHHIO HOBOTO PMHKOBOTO MPOCTOPY Uepe3 IHHOBAIlIWHY AudepeHtiarito. s
B2B-TexHOMOT1YHUX TPOAYKTIB, IO BUXOASATH HA 3pLIl PUHKH 3 YCTAICHUMH
IpaBIsIMHU, CTpaTerisi OMaKUTHOTO OKEaHy pealli3yeTbCs 4Yepe3 LIHHICHI 1HHOBAIlll
— OJIHOYACHE ITIIBUIIICHHS] KOPUCHOCTI IS KJIIEHTa Ta 3HIKEHHS BUTpaAT [25, c.
25].

Knacudikanis iHHOBaIIHHUX TPOIYKTIB € METOJOJOTIYHOI0 OCHOBOIO IS
BU3HAUEHHS XapaKTepy HOBU3HM Ta BMOOPY BIJIMOBITHOT MAPKETUHIOBOI CTpaTerii

xoMepuiaiizamii. KimrouoBi kiacudikaniiiHi 03HaKyM HaBEJEHO HAa PUCYHKY 1.1.
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THHOBAITHHUIA
MPOJOYKT

3a xapakTepom
HOBM3HH

3a cipepoio
3ACTOCYBAHHS

3a macmrabom
BIIPOBAKEHHSA

3a mKepenom
iHHOBanii

Panukansha

[TponykTosa

[nofankHa

Texnonoriunnit

nowTosx (Push)

| | | |

] Punkosa
[Mommuryioua [Npouecka Tanyzesa
\ sonut (Pull)

| | | I

. - . FiGpuaHmii
MeenoiHHOBaLiHHA MapkeTHHIoBA Perionantna

I

MEXaHi3IM

Mommdikauiita

Opranizauiiina

JlokasneHa

Pucynok 1.1 — Knacudikaiiis iHHOBaI[itHIX TPOAYKTIB 32 KJIIFOYOBUMHU O3HAKAMU

Jlxepeno: cucteMaTru30BaHo aBTopoM 3a: [4]; [S5]; [26]

3a cdeporo 3acTOCyBaHHS I1HHOBAIIWHI TMPOMYKTH MOMUISIOTHCS Ha
MPOJYKTOBI, MPOIECHI, MAPKETUHIOBl Ta OpraHi3aiiiiHi. 3a CTyNeHEeM HOBHU3HU
BUOKPEMJIIOIOTh  paJiuKaidbHl (MPUHIUIIOBO HOBi), MOJIMNIIYBAJIbHI (CYyTTEBO
BIOCKOHAJICH1) Ta TCEBAOIHHOBAIIMHI MPOAYKTHU. 32 MAacIITabOM BIPOBAIKCHHS
PO3pI3HAIOTH TJOOAJIbHI, rajlly3eBl Ta JIOKaJIbHI 1HHOBaIli [4, c. 48]; [5, c. 40].
Oco0n1MBO BaXIHMBOIO € Kiacudikalis 3a JHKEPEIOM: TEXHOJOTIYHUNA MOIITOBX
(push) o3Hawae, 1m0 1HHOBAIlA IHIIIiOBaHA BCEpPEAWHI MiAIPUEMCTBA (HOBI
TEXHOJOTli — PHUHOK), ToAl AK puHKoBUU monuT (pull) mepenbavae 3BOpoTHUI
BEeKTOp (moTpeba puHKYy — po3poOka). ['iOpuaHuii MexaHi3Mm, XapaKTepHUN IS

cydacHuX UGpPOBUX MPOAYKTIB, MOEIHYE 00U IBa JKepena [5, c. 42]; [21, ¢. 97].



KonnennryanpHa  CyTHICTh ~ 1HHOBAILIMHOTO  TPOAYKTY
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HaWMOBHIIIIE

PO3KpUBaEThCS uepe3 TpuBuUMipHY koHIeniiro Kormiepa—Kennepa [26, c. 300], mo

OXOIUTIOE TPHU PIBHI: AP0 MPOAYKTY (6a30Ba MIHHICTH JUIS CIIOKHUBAYa), PEATbHUIMI

OPOAYKT (SKICTh, (DyHKIIIOHAJ, OpeHJ, AU3aiiH) Ta PO3IMIMPEHUN MPOIYKT (CEpBIC,

rapaHTisi, MATPUMKA, LIHHICHA mapacoibka). [l 1HHOBaIIWHUX NPOLYKTIB

0COOJMBY 3HAYYLIICTh HAOyBa€ PO3UIMPEHUI PiBEHb, OCKUILKH camMe BiH (OopMye

JIOBIOCTPOKOBY JIOSUIBHICTB Ta Oap'epu ISl IEPEKIIOYEHHS] HA KOHKYPEHTIB [26, c.

301]; [12, c. 87].

Judepenuiaris
Ha PUHKY

CrouBua

MPOAYKTY
UIHHICTE A

(6a3oBa LiHHICTB)

/ 7,

3 £ P

; ,PAKTUYHHH [TPOJYKT
(smicTs, Awsaiin, Gpeng,

yuknionansui ocofnmsocri)
LLL I
MOTEHIIHUI MPOJYK
cepic, rapauTii, nigrpuvi:
NOKpaeHHs, inHoBauii)

Crpareriuna
Y3TO/IKEHICTh

TexHonoriuna
HOBH3HA

Mepexesi edextn
(ruiardpopma)

Komepuyiiinni
noTeHLian

Pucynok 1.2 — TpuBuMipHa KOHLETILISI IHHOBALIIITHOTO MPOIYKTY K 00'€KTa

MapKETHHTY

Jlxeperno: po3pobaeHo aBTOpoM Ha OCHOBI: [26]; [5]; [28]
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Oco0nuBy poOJib Yy CydYacHIN MpakTHUIll BiAIrparoTh HUGPOBI 1HHOBAIIMHI
MPOIYKTU — TpOorpaMHe 3a0e3NedeHHs, MOO1IbHI 3aCTOCYHKH, SaaS-miuatdopmu,
CHCTeMH aBTOMaTH3allii Oi3Hec-mpoleciB. IxHs cnenudika sk 06'€KTa MAPKETHHTY
NOJISITa€ B HYJHOBHX IPAHMYHUX BUTpPATaX Ha TUPAKYBaHHSI, MEPEKEBUX e(eKTax,
MIBUJKIM 3MiHI TEXHOJOTIYHMX TIOKOJIHb Ta BIAMIHHUX BiA (DI3UYHHUX TOBapiB

npuHIunax GopmyBanHs iHHOCTI [28, c. 8]; [18, c. 48].

Komepiianizaiis 1HHOBAIIHHOTO MPOAYKTY € 3aBEpIIabHOI0 1 BOJHOYAC
HAWOULIBII BIAMOBiMANBHOIO (a3oto. B yMoBax 1udpoBoi €KOHOMIKM TOHSTTS
KOMepIIiaiizalii 3a3Hae CyTTEBOI TpaHchOpMaIllii: BiJ TPaTUIIMHOTO PO3YMIHHS SIK
nepexony Bl BUPOOHHUIITBA JI0 MNPOAAXYy — JIO KOMIUIEKCHOTO YHpPaBIiHHS

€KOCHUCTEMOIO ITIHHOCTI HaBKOJIO TTpoayKTy [3, ¢. 77]; [3, c. 67].

AHamni3 HaykoBOi JITepaTypd 3acBIIUy€ pI3HOMAHITTA MIAXOAIB /0
KOHIIeTITyai3amii KoMepIrianizamii 1HHOBAIIHHOTO MpoaykTy. CrcTreMaTu3aiiro
KJIFOYOBUX ITIAXOA1B HaBeIeHO B Tadmui 1.2.

Taomung 1.2

ITigxoau 10 BU3HAYEHHSI MOHATTS «KOMepUiaJji3aiisi IHHOBALIiHOIO

MPOXYKTY»
ABTOp / dDopma
p Busnauenns p .
xepesio KoMepIiami3amii
IleperBOopeHHs pe3yibTaTiB IHHOBAIWHOI TiSIBHOCTI
Lusmenko  C. Hap I/IHII<)OBi npo yI(TI/I 311aTHI ;I I/IHOCETI/I 0oX1 Hponax /
M. ) p POAYKTH, 31 p JLOXIL JIIEH3YBaHHS
i IITIPUEMCTBY
ITeparuBHMI TpoIeC Bajijamii MPOIYKTOBHUX TiOTE3
. yepe3 MIHIMaIbHO KUATTe3natuuii nponykr (MVP) 3 [ MVP / Lean
Ries E. [20] p A ponyr (MVP)

METOIO JNIOCSATHEHHsST ~ PUHKOBOI  BIAMOBiAHOCTI | Startup
(product-market fit)

[TomonanHs «mpipBU» MK paHHIMH aqoONTEpaMH Ta
Moore G. A. |macoBuM pHHKOM depe3 IiecnpsiMoBaHi crparerii | HimmeBuii mpopus

[16] MPOHUKHEHHS B Himy Ta (OpPMYyBaHHS OMOPHHUX | — MAcCOBHM PHHOK
CErMCHTIB
. Tpancdopmariiss TOBapHOrO MNPOAYKTYy Ha CEPBIiCH .
Kowalkowski et | P b pMart Baprie POAYKLY PBRICHY 1 A5 a-Service /
MpOMO3HIlit0  (servitization) 3 MANUCKOBUMH Ta | .
al. [15] MiIICKa

SaaS-MoensiMu MoHeTH3ali1
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ABTOp / ®opma
BusnayeHHst B Oy £
d:xepesio KoOMepuiaJaizamii
MacmrabyBaHHsI TIPOAYKTY 4epe3 MepexeBi ePeKTH,
. . [Tnardpopmua
BCG [12] MMAPTHEPCHKI KaHaJIu Ta PLG-mexan13mMu o
KOMepIIianizaris
CaMOTIOIINPEHHS
Kommuiekc — mimecnpsMOBaHMX  MapKETHHTOBHX 1
TIPABIIHCHKUX [iii, CIPSIMOBAHUX Ha TEPETBOPEHHS .
ABTOpCEKE inIfOBauiﬁHoro 1? oju KTp Ha CTiliKe ke I;JIO )l}s)xwl Cunresopanmii
y3arajabHEHHs . POLYKTY p Y maxin
MiAIpUEMCTBA yepe3 (popMyBaHHS pUHKOBOTO MOMUTY
Ta CTBOPEHHS JIAHITIOTA IIIHHOCTI

Cknaodeno aemopom Ha ocrosi: [4]; [18]; [28]; [29]; [34].

Teopiss nmudysii innoBamii E. Pomxepca [34, c.

281]

€ OIHIEI0 3

byHIaMEHTAIbHUX KOHUEMNIINA Il PO3YMIHHS JAUHAMIKM THPUUHATTS PUHKOM

HOBUX NMPOJYKTIB. BiAMOBIAHO A0 11€T T€Opii, MOMMPEHHS IHHOBALIIM Y CYCIUIbCTBI

HIOPSAIKOBY€EThCA S-TOMIOHIM KpUBIH, sika BiIOOpaka€ TMOCTYIOBE 3POCTAHHS

YacTKU aJoNTepiB BiJ HOBATOpiB (2,5%) yepe3 panuix agontepis (13,5%), panHio

ounpmricTs (34%), mizHto 6utbLIicTh (34%) no Biactatounx (16%). Came B 30H1 Mixk

paHHIMU aJONITepaMU Ta PAHHBOIO OUIBIIICTIO PO3TALIOBYETHCS TaK 3BaHa

«tpipBa» (chasm), onucana . Mypom [29, c. 67], mononaHHs SKOT € KPUTUYHO

BaXXJIMBUM JISI JOCATHCHHSA MAaCOBOI'O PHHKOBOI'O YCHiXy.
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a) Kpusa audy3il innosauiii E. Popxepea G) S-nojidHa KPHBA KyMYJISTHBHOIO IIPOHHKHEHHA

80 4

60 4

40 4

YacTka HOBHX HOKYNIIB
KymyisTHBHE nposHMKHeHnA, %

20 4

Parnn Miana Biaerawmi

|

|

Isnosaropn Panmi :
(2,5%) afanTopH | BimLITCTR BLUILITICTE {16%)

|

|

|

(13,5%) (34%) (34%)

Hac / Cranii audysii

Pucynok 1.3 — KpuBa audy3ii iHHOBaIIi# Ta «IOAO0TaHHS MPIPBI»

(amanrToBaHo aBTOpOM 3a: [34]; [29])

Jlns edexTuBHOI KoMepIliamizaili KJIIOUOBHM 3aBAaHHSM MapKETHUHTY €
po3po0Ka cTpaTeriii, o A03BOJSAIOTH J0JATU «IPIPBY» — TOOTO MEPEXOAUTH BiJl
IpOAaXiB EHTy31acTaM-iHHOBaTOpaM 1O CHCTEMHOTO 3aXOIUICHHS MAacCOBHX
cerMeHTIB puHKy. JIk. Myp pEeKOMEHIye TaKTHUKy «HIIIEBOTO IITYpMY»:
KOHIIEHTpallisl PEeCcypCiB Ha OJHOMY Bpa3JIMBOMY CEIMEHTI, 3aBOIOBAHHS TaM
JIOMIHYIOYOTO CTaHOBHINA 1 MOAANIbINE PO3MIMPEHHS Ha CyMixXHI Himm [29, c. 112].
Taka cTparerist komepIiianizaiii € 0coOIMBO peneBaHTHO 11si B2B-niponykris, e
pIIEHHA TPO KYMIBIIO NPUUMAETHCS KOJIETIAIBHO 1 KIIOYOBY POJIb BiAIrpae

peryTaliiHui CUTHAJ BiJl aBTOPUTETHUX OpraHizallii-ajgonrepis [26, c. 214].
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CyyacHa TpakTHMKa BHUOKPEMIIIOE KUIbKa MPUHIMIIOBO BIAMIHHUX (HopM
KOoMepliajizaii 1HHOBaUIMHUX HUPPOBUX MpoAaykTiB (Tabmuus 1.3.). Ilepma —
TpaH3aKI[iiHA: OJJHOPA30BHM MPOJAX JIEeH31H ado IocTymy 10 mpoaykry. Jpyra
— mignucHa (SaaS): peryiaspHa orulatra 3a JOCTyn JI0 (yHKI[IOHAJy, IO
3abe3neuye mependauyBaHuii recurring revenue (MRR/ARR). Tpers —
wiaropmMHa: MOHETH3aIllsl 4Yepe3 KOMICII0 3 TpaH3aKI[ii MK YYaCHUKAMH
IBOCTOpPOHHKOT Margopmu. Koxna dhopma nependadae cnenudidyHi MapKeTUHTOBI

IHCTPYMEHTH, METPUKU €(EKTUBHOCTI Ta JIOTiKy MacutabyBanus [28, c. 8]; [18, c.

14].

Oxkpemoro TeopeTH4HOro aHaiizy norpelye konmeniis product-market fit
(PMF) — crany, konu 1HHOBAIIMHUNA TPOAYKT Y JOCTATHIM Mipi 3a0BOJIbHSE
noTpedu IUIBOBOIO CErMEHTY, IO TMPOSIBISIETHCS Yy OpPraHIYHOMY 3POCTaHHI,
HU3bKOMY PiBHI BIATOKY KJIi€HTiB (churn) Ta mo3utuBHomy NPS. Jlocaruenns PMF
€ HEOOXTHOI MEepeyMOBOIO IEepeXoay JO0 CTaaii macimTaOyBaHHS 1 BU3HA4Yae

3araJibHUM MIX17 10 MapKeTUHTOBOTrO TianyBanHs [20, c. 98]; [34, c. 180].

Ta0muus 1.3

IopiBHsiIbHA XapakTepucTHKa GopM KoMepuiadizamii uuppoBux

iHHOBaIITHUX MPOAYKTIB

®opmakomep | MoaejabMoHeT Kuarouosi
c o e IlepeBaru OomexeHHsI
miampizamii H3aIrii METPUKH

PazoBwuii Huzpxuit LTV,

OOGcsar mponaxis, | llIBuakuii  cash

TpanzakuiitHa nponak / ASP, Win Rate flow, npocroTa HenependadyBaHi
JIEeH31s CTb
. [TepenbauyBanuit .
IlignucHa MRR / ARR CAC, LTV, Churn TpuBanui LUK

aa ate, . BHUXOIy Ha
SaaS Rate, NRR AOXI, ROI
MaciITaOOBaHICTh

Kowmicis 3 GMV, Take Rate, MepexeBuit

[Inardpopmua | TpaH3akiii, DAU/MAU, NPS e(eKT, opraHiuHe
Take Rate 3pOCTaHHsA

Kputnuna wmaca
YYaCHUKIB

Huspkuii  Gap'ep

BXOZY,
PLG-3pocranns

Pusuk «BiuHOTO
OE3KOLITOBHOIO»

Konsepramiss y | Conversion Rate,

Freemium mwiatHuii ian | ARPU, CAC




18

(I)OP Makomep Moneﬂmf? Her Kunoriosi IlepeBaru Oo0mexeHHsI
niamizanii n3aii MEeTPHKH
| Kowicis /| GMV, Seller NPs, | EPeKT T
Mapkerrneinc . JBOCTOPOHHBOI yIpaBIIlHHS
aboHMIara Buyer Retention o
margopmMu JKBIHICTIO
Cknaodeno asmopom na ocrogi: [18]; [20]; [28]; [34].
Tabmuns 1.4

IopiBHSUIbHA XapaKTepUCTHKA IHHOBALINHUX MPOAYKTIB 32 THIIOM

PMHKOBOI0 NPOHUKHEHHS

Tun npoaykry HMpuxaan Crparerist KuarouoBmnii T'osioBHMIT
NMPOHUKHEHHS oap'ep KPI
PagukansHa Al-acucreHr, HimeBuit mrypm | «IIpipBa» mix | Time-to-ma
1HHOBAITiS [oT-ardopma 3a Mypom paHHIMU ss-market
aJionTepamMu Ta
MacoOBUM
PUHKOM
[TomimmyBaneH | SaaS-amnrpeiin, Upsell/Cross-sell | CXunbHICTB NRR (Net
a IHHOBAaLlI HOBUH HasBHOI 0a3u KJIIEHTIB 1o | Revenue
(byHKLIOHAT CTaTyC-KBO Retention)
[Tnarpopmua EDI-mapkermuieit | CyGcumyBaHHs [Tpobnema GMY,
IHHOBAIIIS C, JIBOCTOPOHHS | OIHOTO Ooky, | «xypku i sty | DAU/MAU
miardopma MepeKEeBUI
edexr
Je3pynTuBHa XMmapui cepsicu | Huszpka mina + | Omip mepexony | Churn y
IHHOBALI (vs  JIOKaJbHUN | HOBHUM CETMEHT BIX KOHKYPEHTI
co(r) legacy-cucrem | B

Ipumimxka: cknaoeno asmopom na ocuosi [25]; [29]; [31]; [34].

[IpeacraBiena Tumonoris CBIAYUTH NOpO T, 10 BUOIp cTparerii
IPOHUKHEHHST Oe3MocepeIHhO MOB'SI3aHUM 13 TTPUPOIOI0 THHOBAIIIHHOTO MPOIYKTY
Ta XapaKTepoM KOHKYypeHTHOro puHKy. [InardopmMHi iHHOBAIII, 10 SKHX HaleXaTh
B2B-mapkermneiicu ta EDI-mumardpopmu, BuMaraiots 0OCOOIHBOTO MIAXOAY —
BUPIIICHHS TPOOJIEMH «KYPKH 1 SHI» depe3 CyOCHAYBaHHS MEHII YyTJIUBOTO JI0
iHU OOKy TuiaTopMu, 110 3HAXOIUTH BIJOOpPa)KEHHSI Y TEOPETUUHUX PO3POOKAX

[Tapkepa, Ban Ancrina ta Uymapi [31, c. 42]; [35].
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Takum dYwmHOM, KOMeEpIliaji3alis IHHOBAIIMHOTO MPOAYKTY € CKJIaJHUM
0araTOBUMIPHUM TPOLECOM, IO IHTErpye€ MAapKETUHIOBI, TEXHOJOTIYHI Ta
YIPaBIIHCbKI KOMIETEHINT IMiANpUeMCTBA. TeopeTHdHl 3acaau KomepIiiaizarlii,
po3mIsHYTI B 1boMy maparpadi, ¢GopMyloOTh METOAMYHE MIATPYHTS IS
JOCJIJIKEHHS MAPKETUHIOBUX 1HCTPYMEHTIB T4 MEXaHI3MIB, SIKI MPEACTABICHO B

m.1.2.

1.2. MapkeTHHIOBHII KOMILJIEKC TAa MeXaHi3MHU KoMepiaJizaii

inHoBauiiinHoro B2B-npoaykry

MapketuHroBuii komiiekc (marketing mix) € OJHUM 13 IIEHTPAIbHUX
IHCTpyMEHTAapIiB MapKETHHTOBOIO 3a0e3MeUeHHS KoMepIliaiizallli 1HHOBaIliiHOTOo
nponykry. Kiacuuna konuenmisi 4P (Product, Price, Place, Promotion),
3anporioHoBana Jlx. Makkapti ta nomynsipuzoBana @. Kotnepom [26, c. 75], y
cepi iHHOBamiitHux B2B-mponykTiB oTpuMaina posmupeHHs 10 7P 3a paxyHOK
nonatkoBux ckiagoBux: People, Process Ta Physical Evidence [27, ¢. 156]. Koxen
3 EJEMEHTIB KOMIUIEKCY HalyBae crernugiyHOro HAMOBHEHHS Y KOHTEKCTI

iHHOBaIiitHOTO B2B-nipoayxkry.
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Pucynok 1.4 — Mapkerunrouii komruiekc 7P mist iHHOBatiitHoro B2B-npoaykry

(cucTeMaTru30BaHO aBTOPOM 3a: [26]; [27]; [21])

CknagoBa Product y xoHTekcTi iHHOBamiitHoro B2B-npoaykTty oxortoe He
aunie (YHKIIOHAJIBbHI XapaKTepUCTUKHW TIPOAYKTY, a W HMOro TEXHOJOTIUHY
1aTGopMy, MOXKIIUBOCTI IHTETpallii 3 ICHYIOUUMH CUCTEMaMU KJII€HTA, IIBUJIKICTh
po3ropraHHs Ta piBeHb KacTtomizamii. OcoOmuBoro 3HaueHHs HaOyBae
UX/Ul-skicte 1udpoBUX TMPOAYKTIB, OCKUIBKM CKJIQJHUH Y BHKOPHUCTAaHHI
B2B-3actocynok wmarume Huszbkuii NPS 1 Bucokuiét churn He3anexxHo Bij

dbynkiioHanpHUX niepesar [21, c. 97].
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inoyTBopennst (Price) mns iHHOBamiHuX B2B-mpomykTiB Biapi3HSETHCS

Bl TPaAUIIAHUX MiAXOMIB, OCKIIBKH I[IHHICTh MPOAYKTY JI KOPHOPATUBHOTO
KiIieHTa BU3Ha4YaeThcsi ROI — BUMIpIOBaHMM CKOpPOYEHHSIM BHTpaT abo
3pocTaHHAM J10X0oAiB. Lle 0OyMOBiIO€ 3acTOCYBaHHS I[IHHICHOTO I[IHOYTBOPEHHS
(value-based pricing) ©Ha mpoTuBary BuUTpaTHoMy migxoxmy. Llupoko
BUKOPHUCTOBYIOThCS Mozeni freemium, Pay-per-use ta tier-based miammcka, 1o

3HIDKYIOTh BX1IHUM Oap'ep 1 cnpusioTh MacoBoMy 3aiyueHHto [18, c. 14]; [20, c.

991.

Kananwna ctpareris (Place) mist B2B iHHOBaIiiHUX MPOIYKTIB, OCOOIUBO
nu(ppoBUX, TpaHCPOPMY€EThCS B OIK MPAMUX LU(PPOBUX KaHAIIB: BIACHI CailTH,
MmapkeTiuieiicu goaarkis (App Store, Google Play), mapTHepchki Mepeki Ta KaHaIu
npsimoro npoxaaxy (direct sales). BaxiuBum € monarta go-to-market (GTM)
CTpaTerii — CUCTEMaTU30BaHOTO IUIAHY BUXOAY MPOAYKTY HA PUHOK, 1110 BU3HAUAE
NPIOPUTETHI KaHAJIU, CETMEHTH Ta MOCIIAOBHICTh OCBOEHHS puHKY [21, c. 100];

[26, c. 422].

[IpocyBannst (Promotion) y B2B-cektopi 0a3yeTbcs Ha TO€IHAHHI
KOHTEHTHOTO MapketuHry, Account-Based Marketing (ABM) ta Product-Led
Growth (PLG). ABM mnepenbavae mepcoHamnmizoBaHi KamIiaHii, Opi€HTOBaHI Ha
KOHKPETHHUX IIJIbOBUX KJIIEHTIB (KJIFOUOB1 aKayHTH), IO JO3BOJISE ITiIBUIIUTH
KOHBEPCIIO Ta CKOPOTUTH IIUKJ MpoAaxy uisi Benukux Enterprise-kmieHTiB [18, c.
20]. PLG — crpareris, 3a SKOIO MPOAYKT CaM € OCHOBHHUM IHCTPYMEHTOM
3QJIy4eHHS: KIIEHTH PEECTPYIOThCS Ta OTPUMYIOTH LIHHICTH CaMOCTIHHO, 4Yepe3
0e3komToBHUM Tpian abo freemium, mo miHimizye CAC [20, c. 103] (Tabnuus

1.5.).
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Crpareriuna matpunisg I. Ancodda [17] 3anummaerbcss omHUM 13 6a30BUX
IHCTPYMEHTIB JIJIs1 BU3HAYEHHS HANPsIMy PO3BUTKY 1HHOBALIIMHOTO MPOAYKTY: BUX1]
Ha HOBI pUHKH 3 HasBHUM mpoaykrom (Market Development), po3pobka HOBOTO
npoaykry s icHyrounx kiieHTiB (Product Development) a6o musepcudikariis.
Hns B2B-mnardopm, mo mparHyTh KOMEpIUadi3yBaTH IHHOBAIIHUM TPOIYKT,
HANOUIBIN PEIEBAaHTHUMHU € CTpATerii PO3BUTKY PUHKY (BUX1] Y HOBI BEpTHKaJi) Ta
pPO3pOOKH TPOAYKTY (pO3LWIMPEHHS (PYHKIIOHANY), OCKUIBKH BOHH JO3BOJISIFOTh
MOHETH3YBaTH HasiBHY KJIIEHTCBbKY 0a3y Ta MEpexKeBUI ePEKT.

Tabnus 1.5

MapkeTHHIOBI iIHCTPYyMEeHTH KoMepuiaJi3anii inHoBauniiaux B2B-npoaykris

. isiboBuiicerm

IncrpymenT CyTtHicTh IlepeBaru OomexeHHsI CHT

[TepconanizoBanuii
ABM MapKETUHT s | Bucoka Bucoka
(Account-Base | KOHKpeTHHX KOHBEPCIs, BapTICTh, He | Enterprise
d Marketing) KJIFOYOBHX KIIIE€HTIB | KOPOTKUN IUKJI | MacIuTabyeThCst

(axayHTIB)

[Ipomyxr SIK

OCHOBHUU KaHall .
PLG Humspkuit CAC, | [ToTpebye

3aJTy4eHHS: . . SMB /
(Product-Led . BipyCHE skicHoro UX Ta .

freemium + Mid-market
Growth) o . 3pOCTaHHS OHOOPAMHTY

CaMOCTIHHMIA

OHOOPIUHT

dopMyBaHHS

BIi3HaBaHOCTI yepe3 | Trust-buildin
Content / . p 1S Edexr  dyepes

raJly3eBHi KOHTEHT, | HU3bKa BapTICTh . YBeCh PHHOK
Inbound ) ) 3-9 micsriB

SEO, BeOiHapu, | ima

Keiicu

Po3mopin qyepes .

N s p [IIBuakuit oxBat . . .
[TapTHEepchKHuid | pecenepis, HOBIX 3anexHicts BiJ | PerionansHa
KaHaj 1HTETpaTopiB, . mapTHEPIB eKCIIaHCis

. N CErMEHTIB
rajy3eBi acoriarii

Cknaodeno asmopom na ocrogi. [18]; [20]; [26].
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OxkpeMoi TEeOpEeTUYHOI yBaru norpedye NBOCTOPOHHSA IIaTHOPMHA MOJEIb,

dKa cTaja JoMiHyrouow y cdepi 1mudpposux B2B-npoayktiB. J[BocTOpoHHS
mwiaropma 0OCITyroBye 1BI B3a€EMO3AJICKHI TPy KOPUCTYBAdiB: 3POCTAHHS
aynuTopii 3 OAHOro OOKy IMiJBUIIY€E IIIHHICTh IIATGOPMH ISl TPOTUIICIKHOI

CTOPOHH, MOPOJIKYIOUH MMO3UTUBHUIN MepexeBuil edekr [28, c. 8]; [39, c. 990].

Tabnuus 1.6
IHopiBHSAJIbHA XapaKTePUCTHKA CTPATErid MacIITA0yBAHHS IHHOBALIIHHOIO

B2B-npoaykry

Crpareris Teopernuna MexaHnism aii YmoBa dxepeno
OCHOBA 3aCTOCYBAHHSA
Product-Led Lean  Startup | [Iponyxr sax kanan | Husekuit CAC, | [33];[19]
Growth (PLG) | [33] 3aJTy4eHHS: MacITaboBaHU
O€3KOIUTOBHUI i oHOOpIUHT
JOCTYII — KOHBEPCist
Sales-Led ABM [26] Enterprise-nponax Benuki  dyekwu, | [26]
Growth yepes JIOBTHH LUK
NePCOHATI30BaHI
IPOMO3UIIIT
KITFOYOBHM aKayHTaM
Partner-Led Traction [36] Pozmomin yepe3 | Perionanpaa [36]
Growth pecenepis, €KCITaHC1s
IHTETpaTopiB,
acorjarii
Community-Le | Platform Mepexesuii  edekr | [[BocTopoHHI [31]; [35]
d Growth Revolution [31] | gepe3 CHIUIBHOTY | pUHKH
YYaCHHUKIB
margopmu
Ansoff: Market | Corporate Buxin Ha HOB1 | Hacuuenns [17]
Dev. Strategy [17] reorpadiusi abo | MOTOYHOTIO
ragy3eBi puHKU PUHKY

Ilpumimka. cknadeno asmopom na ocrnosi [17]; [19]; [26]; [31]; [33]; [36].

Iloegnanus

PLG Ta

Partner-Led Growth €

OIITUMAJIBHUM  JJIdA

B2B-mnardhopm 3 acumerpuuHOro Moxeiutro MoHeTu3anii: PLG  3aGesmeuye
OpraHiuHe 3allydeHHsS MEHII YYTJIMBOrO JO IlIHKM OOKy (Hamp., KIHIIEBUX
KOpUCTYBayiB), TOAl SK TMApTHEpCbKa Mepexka IMPUCKOPIOE BHUXIJ Ha HOBI

reorpadivni Ta ramy3esi punku [36, c. 54]; [33, c. 89].
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CTOPOHA IOIIHTY CTOPOHA TTPOTIO3HIIIT

(nokynui / KnieHTH) (mpoaasui / nocravyabHHKH)
& B ' B!
Inausinyanbui JIBOCTOPOHHSA Bupobuuku
CroKHBA HUOPOBA ILUIATROPMA NpORYKTIB
L - \ A
Kopm)pa'muﬂi Tonur ¢ Januta . M ponosmudi fOliJ:pl!L TocrasamiEiici
KJIEHTH HOCIyr
. Tpanzaxuiiite ANropHTMH InTepdeiic J
* CEpeIOBHIIE MATHIHTY B32EMOiT o )
Manuii Ta Uinmicrs / [ponozsuil Uinnicts / Tpansasuii .
cepenHiii bizHec LinesprG g
- — \ -
-
Bemuxi TexHomoriuni
nianpuemMcTsa | napTHepH

MEPEJKEBHI E®EKT: 3poctanna KimbkocTi yuacHuKis 3 ofHore Goky miaBHiIye UiHHicT naTdopyu And iHmoro Goky

KJTHOYOBI METPHKH: GMV - DAU/MAU « CAC + LTV - NPS -+ Take Rate - Churn Rate

Pucynok 1.5 — Y3aransHeHna Mozens ABOCTOPOHHBOI IUPpoBOi TuTarhopmu Ta

[IOTOKH I[IHHOCTI

Jlxeperno: po3pobaeHo aBTopom 3a: [18]; [28]; [39]

Sk 3a3navaroth Pomier 1 Tipons [39, c. 994], mapkeTuHrOBa CTpareris
JBOCTOPOHHBOT  TUIATPOPMHM  TMPUHIMIIOBO  BIAPI3HIETBCA  BIJ  cTpaTerii
TPAIULIIMHOTO TPOAYKTY: HEOOXITHO OAHOYACHO CTUMYIIOBAaTHU OOMJIBI CTOPOHH,
BUPINIYIOUN KJIACUYHY TPOOJIEMYy «KYPKH 1 SHIsh — 3amycK MmiaThopMy BUMArae
3aJly4eHHsl ayauTopii 3 000X OOKIB 1€ /10 AOCSITHEHHS KPUTHYHOI Macu. Jlis
BUpILIEHHS Il€l npoOiieMHu MmiIaThopMH 3a3BUYail CyOCHAYIOTh OAMH 3 OOKIB

(uacriie — MOKYMIIIB) 32 paXyHOK MOHeTu3aIlii apyroro [39, c. 996]; [28, c. 9].
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Monenbs opranizamiiiHoro nOpuiHATTS pimenb Webster & Wind e
(yHIaMEHTAJIbHUM TEOPETUYHUM I1HCTPYMEHTOM I PO3YMIHHSA MEXaHI3MY
sakymiBm  B2B-mponykriB  (Pucynokx 1.6). Monens omnucye dYOTHpPU TpyId
¢dakTopiB, 10 BIUIMBAIOTH Ha PILMIEHHS MPO 3aKYMIBIIO B Oprasizaiii: (akropu
HaBKOJIMIIIHBOTO ~ CEpeloBUINa (PUHKOBI YMOBH, TEXHOJOTIYHUNA KOHTEKCT,
PEryISATOpPHE CEpeloBUIlEe), OopraHizaiiiHi gaktopu (I, TPOLETYpPH, OOIKET),
MDKOCOOMCTICHI (hakTOopu (B3a€EMOis MIXK YJIE€HAMM 3aKyMHiBEJIbHOIO IEHTPY) Ta
IHAUBITyalbHI (pakTOpU (IIOCBiJM, MOTHBAIliSA, CTaBIECHHS [0 PU3UKY KOXKHOTO
yuyacHuka). L{i ¢akTopu B3aeMoAiloTh y pamMKax 3aKymiBeIbHOTO HEHTPY (buying

centre) — KOJIET1aJIbHOTO OpraHy, 110 NpUiiMae pillleHHs npo npuadanuHs [41, c.

78].

DAKTOPH HABKOJIMIIHLOT'O CEPEJOBHILIA

Texuonoriuui Ekonomiuumii Koukypeurue Ipasose Coulabiio-
IMIHN POIBHTOK CepEOBHINE peryioBanis KYJALTYPHI TPeH/IH
OPIAHIZALIAHI % MAKPOCEPEJOBHLUHI
DAKTOPH 3AKYHIBEJIbHHH ILEHTP DAKTOPH
Iini Ta s 2 Pekomenaanii
crpareri Iniumrop Coeuniisarop Tekisrmul Brummosein, Criosamay naprucpin
parerii ERCIEPT
Crpykrypa i — Josipa 1o
opranizanii s ‘ nm.-_vm-au._] " Kowrrparep ’ e BpenTy
Mpouegypu lanysesuit
3AKYTIBEIE ABTOPHTET
PILLEHHSA NPO 3AKY TR
Texuonorivua Ocobieti
Dasa KOHTAKTH
Dinanconi
pecypen
[H/MBIAYAJIBHI ®PAKTOPH
Ocobnctii JNoceia Ta Crasnenns Indpopmaniiina 3aarHicTs
Aoceif KOMIIETeHIT 10 PHIMKY NOBEIHKA 110 cTpecy
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Pucynok 1.6 — Y3aranbHeHa MoJieTb OpraHi3aliifHoro NpuiHATTS pimieHb Webster
& Wind

Jlxeperno: po3pobiaeHo aBTopoMm 3a: [41]

3akyniBelnbHUN 1eHTp Y B2B-komnaHisiX oXOIUIoe Kiibka (QyHKIIIOHATBHUX
poneit: iHimiarop (ToM, XxTO 1meHTU(IKYe ToTpedy), crnerudikarop (BHU3HAYAE
TE€XHIYHI BUMOTH), BIUIMBOBUHM CYyO'eKT ((opMye OIIHKY), BUpilIlyBad (mpuiiMae
¢diHampHE pillIeHHs), CXBajdoBad (aBTOpU3ye OIOMKET), TOKYIENlb (BHKOHYE
TpaH3akilito) Ta BopoTrap (KOHTpoOJtOEe TMOTIK iH(opmalii). MapkeTuHroBa
KOMYHIKAIlisl Ma€ BpaxoOBYBaTHU CIEUM(]IUHI IHTEPECHU Ta KPUTEPIi OLIHKU KOKHOT

poii [26, c. 214]; [41, ¢. 79].

MapkeTrHroBa CTpareriss Komepiiiaaizaiii BHU3HAYAEThCA TAKOX CTaAisiMU
KHUTTEBOTO IUKITY 1HHOBaIiitHOTO poaykty (Pucynok 1.7). BuBenenus Ha puHOK
(introduction) BuMarae 3HAYHUX I1HBECTULIM Yy (¢GOpMyBaHHA TIONMHUTY Ta
oO13HaHoCTI. @a3a 3pocranHs (growth) xapakrepusyeThCs IIBUIKUM 3aTyYEHHAM
KIIEHTIB 1 MacmrTaOyBaHHSIM KaHAJIBHOTO OXOMEHHS. 3puricTh (maturity)
nependayae KOHKYPEHTHUM 3aXHUCT TMO3WINNA Ta yTpuMaHHS KiieHTiB. Cramis
3aHenany (decline) ctumyiroe mouryk HOBUX (hOpM MOHETH3alli ado mepesammyck

npoaykry [26, c. 309; 18, c. 102].
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iz

7 1. Ipen Ta pospobka

INNOVATION PIPELINE —» ; )
/ iHoBaifiHoro npoaykTy

V4

2. MVP Ta no3uuioHyBaHHA
(MVP / npotoTtunyBaHHs)

CAC - Time-to-Market ———»

NPS - Churn ~-MRR ——»
.. (picr knienTis) .

4. KomepuinHui pict
(spocTanHs goxopis)

GMV - LTV - ARPU

Y

5. MacwrabyBaHHs

Market Share — CAC:R SR S R
(3axonneHHs YacTKu pUHKY)

© 6. YTpuMaHHs Ta npuBYyTKOBICTL |
<22 (cTiMKke 3pocTanHs) %

et Ty

Y

Retention — Profit Margin

KOMEPLIWMHWA YCIIX
IHHOBALIIMHOIO NPOAYKTY

Pucynok 1.7 — Cranii komepiiianizalii IHHOBallIHHOTO POAYKTY Ta KIFOYOBI
METPHUKHU

Jxepeno: po3pobieHo aBropoM 3a: [4]; [34]; [29]; [18])

CucremMarr3yodn TEOPETHUYHI MAXOAW 10 MAapKETHHTOBOTO 3a0e3TNeueHHS
KoMmepiianizaimii iHHoBamiitHUX B2B-mpoaykTiB, aBTOp MNPOIOHYE y3arajbHEHY
KOHIIENTyalbHY MOJIENb, IO IHTETPYy€E CTPATETIYHUM, TAKTUYHUI Ta OmNepaliiHui
piBHI ympaBiiHHS 3 cuctemoro KPI. Mopens OXOITioe KITFOUOBI €IEMEHTH: BiJ
30BHIIIHBOTO CEPEAOBHINA Ta MPOIYKTOBOI CTparerii KOMIIaHii-iHHOBAaTOpa [0
MEXaHI3MIB  JBOCTOPOHHBOI  TIaTGopMHU Ta  BUMIPIOBAJIbHOI  CHUCTEMH

pesynbratuBHOCTI (Pucynok 1.8).
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3OBHIWHE CEPEJOBHIUE: punkoni ymosu |

KOHKYPEHTHE CepelloBHiLe

PEryiaTopHe none

TEXHOTOTTMHHIH KOHTEKCT

KOMIAHIA-IHHOBATOP
(poipofHNK NPoTYKTY)

v

CTPATEIYHHI PIBEHB
(STP., nosuuionyBaHEH)

CHCTEMA MAPKETHHIOBOI'O

JABE3INEYEHHSA

ONEPALLIHHHA PIBEHB
(CRM, ananivmxa, KP1)

3 : Phys.
Product Price Place Promotion People Process T e
Evidence
MPOLEC KOMEPIIAJIZALT IHHOBALIHOIO MPOJAYKTY
Poapoiika TectyBaHHA Janyck TPIME
i s i Kanansha oy Macurraby- V'P'fﬂ"‘"“"
THHOBALLTHHOT Ta 5 Hi T8
St CTpaTeria BAHHA P
nponosuuii Basizais PHHOK IPOCTAHHA

(mowynui { knienTn)

CTOPOHA IONATY ’

IHHOBALITHWIA B2B-IIPOAYKT

CTOPOHA NPONOZHNLIT

(napraeps / eRocHCTEMa)

unppora naardopma ¢ Saal /[ 3acTocyHoK)
BB Kopriopa- Hepse. Macosmii (wipp top Y Huctpi- Texmo- Pec lanysesi
KIEHTH THBHI CeRTOp PHHOK G'rropn TAPTHEPH L acotiani’
[ CHCTEMA KPI MAPKETHHIOBOI'O 3ABE3NEYEHHSA
CAC LTV NPS Share GMV/MRR DALMAL ROMI
BAPTICTS 3y, wiHmieTs KAiEH e AORABHICTh HACTICH oficar yron ARTHBHICTL OKYIHICTh

| PE3YIIbLTAT: Yeniwma xomepuianisanis insosauiiinoro B2B-npoayiry ta 3pocTatis pUHKOBOT 4acTion

Pucynok 1.8 — KonuentyanbHa MOJIEIb MAPKETUHIOBOTO 3a0€3MICUCHHS

KOoMepIiaiizarii iHHoBariinoro B2B-mipoaykry

Hxepeno:

Crpareriunuii  piBeHb MOJEII

pO3p00IEHO aBTOPOM

oxorurtoe STP-ananmiz  (cermeHTyBaHHS,

TapreTyBaHHs, IO3ULIOHYBaHHS), KU € BIAIPABHOI TOYKOIO MJiA Oyab-sKOi

MapKETUHTOBOI CTparerii komepiianizaiii. TakTHIHUI piBEHb peani3yeTbcs 4epe3

KoMILieke MapkeTuHry 7P. Onepauiiinuii piBeHb 3a6e3neuyerbcss CRM-cuctemoro,

aHamitnyHUMH 1HCTpyMeHTamu Ta cucteMoro KPI: CAC (Customer Acquisition
Cost), LTV (Lifetime Value), NPS (Net Promoter Score), GMV (Gross
Merchandise Volume), DAU/MAU (Daily/Monthly Active Users), Churn Rate Ta
ROMI (Return on Marketing Investment) [20, c. 105]; [18, c. 22].
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KimrouoBum KPI mnst mmardpopmuux moneneir € GMV — 3aranpHuii o6csr
TpaH3aKWii yepe3 miardopmy, o BiI0Opaxae peajibHy LIHHICTb JUIsl 000X CTOPIH.
3pocranas GMV € HachiakoM MepexeBoro e(exTy: KOKeH HOBUM Y4YaCHHUK 3
OyIb-sIKOTO OOKY MiJABUIILYE LIHHICTh MiIaTdopMu ais Beix iHmmX [28, c. 8]; [39, c.
993]. IMapanensno BiactexxytoThesi NPS, Churn Rate Ta ROMI, mo B cykymHOCTI
bopMyIOTh CHUCTEMY yIpaBIiHHS MapKETUHTOBOIO €(hEeKTUBHICTIO

1IpHUEMCTBA-1HHOBATOPA.

3a pesyabTaraMy TEOPETUYHOTO JOCIHIJKEHHS, MPOBEIECHOTO B TIEPIIOMY

po31i, chOpMYILOBAHO HACTYITHI y3arajJbHEHHS:

1. ITHHOBaLIMHUN TPOAYKT € KIIFOYOBUM 00'€KTOM MAapPKETUHIOBOI JISTIbHOCTI
B Cy4YyaCHMX YyMOBax 1 BHU3HAUa€TbCs SK MPOAYKT, IO MICTUTh CYTTEBY
TEXHOJOT1YHY a00 (PyHKIIIOHAJIbHY HOBU3HY, 3JaTHUI T€HEPYyBaTH HOBY CIOXKUBUY
IIHHICTH 1 3a0e3MeuyBaTi KOMEPLINHUHN YCIIIX MANPUEMCTBA HA I[IIILOBOMY PUHKY.
Kiacudikaniiauii anasi3 3aCBiIYMB PI3HOMAHITTS BUIB 1HHOBAIIMHUX MPOAYKTIB
3a XapaKTepoM HOBU3HH, C(eporo 3acTOCyBaHHS, MacmTaboM Ta KEperoM

iHHOBaIIi [4]; [5]; [26].

2. Komepriamnizaliis 1HHOBAIIHHOTO TPOJAYKTY € KOMIUIEKCHUM IPOIIECOM
NEPETBOPEHHSI 1HHOBALIMHOIO MOTEHLIANy MIJNPUEMCTBA Ha CTIHKE JHKEpEso
noxomy. Teopis mudysii inHoBamii E. Pomkepca Ta KOHIEMNIS «IOMOJAHHS
npipsu» Jx. Mypa QopMyrOTh METONOJIOTIYHY OCHOBY [IJISi MapKETHHTOBOTO
IUTAaHYBAaHHS BUXOJy Ha MAacOBUW PUHOK Ta BU3HAYCHHS MPIOPUTETHUX CTpaTerii

3aryueHHsI KJieHTiB [29]; [34].
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3. MapkerunroBuii komruiekc 7P HalOyBae crenudiyHOro 3MICTy B
B2B-cepenoBuiii: npiOpuTETHUMHU CTalOTh LIHICHE IIHOyTBOpeHH:A (value-based
pricing), PLG-miaxig a0 3amyudeHHs, KOHTEHTHUN MapkeTuHT Ta Account-Based
Marketing (ABM) miisa BelIMKUX KOPIOPATUBHHUX KJi€HTIB. KomOiHamis mmx
1HCTpyMeHTIB 3abe3neuye onHodacHo Hu3bKkMH CAC Tta Bucokuii LTV, mpo €
KIII0ouoBUM Ui MacmtabyBanHs B2B-mmardgopm [18]; [20]; [26]. Crpareriuauit
aHaniz 3a marpuiero Ancodda [17] y moenHaHHI 3 KOHIICTIIED «OJAKUTHOTO
okeany» [25] dopmye cuctemHuit miaXimx A0 BUOOPY HAmpsiMy PO3BHUTKY: IS
B2B-mnardopM npiopuTETHOIO € CTpaTerisi pO3BUTKY PUHKY Yepe3 TOPU30HTAIIbHY
rajxy3eBy €KCIIaHCIIO.

4. JIBocTopoHHs TiaropMHa MOENb BU3HA4Ya€ Crenudiky MapKEeTUHTY
IHHOBAI[IMHUX UU(POBUX NPOAYKTIB: HEOOX1JIHO CTHUMYIIOBATH 00uABa OOKHU
PUHKY OJTHOYACHO, J0JAa0uu MpoOieMy KpUTHYHOI Macu. Kilro4oBUMH MeTpUKaMu
wiarpopm € GMV, Take Rate, DAU/MAU ta NPS, mo B cykymHOCTI

B1100pakatoTh €(pEeKTUBHICTh MepEkeBOT0 edekty [28]; [39].

5. Mogenr Webster & Wind y y3araabHEHOMY BHUIIISIII JIO3BOJISIE PO3YMITH
MEXaHI13M NMPUNHATTA PIllIeHb 3aKyIIBEJIbHUM IIeHTpoM y B2B-opranizamisx, mo €
OCHOBOIO ISl pO3pOOKH MapKETUHTOBHUX KOMYHIKalllii, OpIEHTOBAaHUX Ha Pi3H1 poi

B MIPOILIEC] MPUMHSTTS PIIICHHS PO MPpUAOAaHHS 1HHOBAIIMHOTO MPOAYyKTY [41].

6. Po3poOnena KoHIENITyaqbHA MOJEIb MAapKETHHTOBOTO 3a0e3MeYeHHS
KoMepiianizamii  iHHOBamiiiHoro  B2B-mpomykry  cuHTe3ye  cTpareriuHui,
TaKTUYHUN Ta omepaiiiHuii piBHI yrpaBiiHHsS 3 cucteMoro KPI ta dopmye
TEOPETUYHE MIAIPYHTS [JIs MPAKTUYHOTO aHaI3y Ta PO3pOOKM peKOMEHAAIll y

poszainax 2 1 3.
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PO3JILT 2. MPAKTUYHI ACHEKTH MAPKETUHI'OBOI JISJIbHOCTI
TOB «ATC» HA PUHKY HORECA

2.1. diarnoctuka punky HORECA Ta nugposoro cepenosuina B YkpaiHi

Punok HORECA (Hotel, Restaurant, Catering) € ogHuM i3 HalOUIBII
JUHAMIYHUX CETMEHTIB cdepu Mmociayr B YKpaiHi Ta y CBiTi, a Horo uudpona
TpaHncopmairisi HaOyBae CHCTEMHOTO XapakTepy B YMOBax [00ajIbHOTO
TEXHOJOT14yHOrO 3pymieHHs. 3a ominkamu Mordor Intelligence [44], moOansHui
puHok HORECA nemonctpye crabiinbHe 3poctanus — 13 3,1 tpan gon. CHIA y
2023 p. no npornoszoBanux 5,2 tpaH goi. g0 2030 p. (CAGR 6,7%). B Ykpaini
crienndika PUHKY BH3HAYAETHCSA IMOEAHAHHSAM KIJTBKOX CHCTEMHUX UYHHHHUKIB:
BOEHHUH CTaH, aJlanTalliiHUNA MOMUT, 3M1HA CIIO’KUBYOI MOBEIHKH Ta MPUCKOPEHHS

rudpoBizaii onepariiHux IpoIecis.

Punox HORECA VYkpainu 1eMOHCTpY€ CYNepewInBY, ajie¢ CTINKY JUHAMIKY:
NONPU CKOPOYEHHS 3arajibHOi KUIBKOCTI 3akiafiB y kpu3oBi poku (2020, 2022),
rajxy3b BIJHOBIIOETbCS Ta aJanTyeTbca. 3a gaHuMu JlepkaBHOi  ciry»xOu
cTaTUCTUKU YKpainu [41] Ta ramy3eBux acorriamiif, cranoM Ha 2024 p. akKTMBHO
¢yukuionyBano nonan 76 000 3aknaniB xapuyBaHHS. Takuil piBeHb € HIDKYUM 32
noBoeHHU Makcumym 2021 p. (68 000-80 000 3akmamiB 3a pI3HUMHU
METOMOJOTISIMU MIAPAXyHKY), OJHAK CBIIYUTH MPO 3HAYHE BIJAHOBIICHHS TMICIs

kputnuHoro cnany 2022 p (Pucynok 2.1.).
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Pucytok 2.1 - lunamika po3eutky pusky HORECA Yxpaiuu 2020-2024 pp.

B igexe Bupydrs (2020=100)
<O KinekicTs 3aknagie, og.

2001 100000
185
1754

80000

ol
Il

1251
60000

100

40000
751

IHaekc BUpyydkn (2020

20000

%5

2020 2021 2072 2023 2024
Pik

Pucynok 2.1 — unamika po3sutky punky HORECA VYkpainu 2020-2024 pp.
Jl>xepeno: po3poOiieHo aBTOpoM 3a JaHuMu Jlepxcrary Yikpainu [41] Ta rany3eBux
acorjarmn

[nnexc Bupyuku ramysi (6azoBuit pik 2020 = 100) geMmoHCTpy€e BIAHOBIECHHS
y 2021 p. (148 mynkriB), pizke maminas y 2022 p. (112 myHkTiB) Ta cTaOULIBHE
3poctanHsa y 2023-2024 pp. (168 ta 185 myHkTtiB BianoBigHo). Lle cBiguuTth mpo
Te, 1[I0 B HOMIHAJIBHOMY BHPAXEHHI Tally3b HE JMIIE [ojojana HaCHiAKU
COVID-19 Ta nepmmux MicAiliB TOBHOMACIITAOHOTO BTOPTHEHHS, ajie i BUHMIIIA Ha
HOBHI pPIBEHb JOXOIHOCTI, IO TOSCHIOETHCS TIEPEBAYKHO IIHOBOIO aJaNTAIl€l0 Ta

CTPYKTYPHUMH 3MiHaAMH O13HEC-MOJETICH.

KifibkicTe zaknagis, oguHKWLL
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Jist  mornmubiaeHoro po3yMiHHS TMOTOYHOTO CTaHy PUHKY BaKIMBUM
IHIMKAaTUBHUM JDKEPEJIOM € raiy3eBui 3BIT koMmaHii Poster — SaaS-miardopmu
JUTSL YOPaBIIHHS PECTOpaHHUM Oi3HecoM, 1o obcmyroBye monan 7 000 3axmaniB
HORECA B Vkpaini [45]. 3a3HaueH1 1aHl € penpe3eHTaTUBHUMHU JJI KIIE€HTCHKOT
BUOIpKH MIaTr@OpMH, MPOTE OXOIUTIOIOTH JIMIIE YaCTUHY 3arajibHOi CYKYITHOCTI
punky. Ha mincrasi 3Bity Poster 3a 2024 p. 3adikcoBaHi Taki TeHJEHIII: 3arajbHa
BUpYyYKa 3akiaaiB y BuOipii 3pocia Ha 10% mnopiBHsHO 3 2023 p., cepeaHiii yek
30uTkImuBea Ha 17%, Tomi SK BiABIAYBaHICTH CKOpoTuiach Ha 3%, 110 CBITYHTH
PO TIOMITHY «IIIHOBY 1H(JIAIII0» CIIOXKUBYMX BUTPAT HA XapdyBaHHS 11032 JIOMOM.
[Tpu romy 21% 3aknaniB y BUOIpII TPOJOBXKYIOTH MpaItoBaTU 0€3 MPUOYTKY, a y

47% peHTabenbHICTh 3HU3UIIACH.

I'moGanbuuii koHTekcT I1U@posizanii HORECA mniaTBep/KyeThCcsi 3BITOM
Deloitte [46], sxuit ¢ikcye, mo 67% nposignux omneparopiB Food Service y 21
KpaiHl TJIaHyIOTh 301IBIIIEHHS 1HBECTHUIIN Y MUGPOBI3AIIIO JAHIIOTIB TOCTaYaHHs
y 2024-2025 pp. KntouoBumu HampsiMamu € aBToMatu3atist B2B-3akymnisens (58%
pECIIOHCHTIB), BIpoBaKeHHs e-invoicing Ta EDI (51%) Ta anamituka gaHux
peansHOoro yacy (47%). AHajoriyHi BHCHOBKHM IPEACTABICHI Y TOCHIIKEHHI
McKinsey [47], sike BcTaHOBIIO€, 110 B2B-komnaHii, 110 NoBHICTIO onudpyBain
IPOLIECH 3aKyIIBEIb, JEMOHCTPYIOTh 3HI)KEHHSI ornepaiiiaux Butpar Ha 15-20%
Ta CKOPOYEHHS LMKIY 3aMOBJEHHS y 2—3 pa3d MOPIBHSHO 13 KOMMIAHISIMHU, LIO

BUKOPHUCTOBYIOTh T10pUAHMI (TTarnepoBo-mu(poBUii) JOKYMEHTOOOIT.
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(@) MpupicT BUPYYKK 3a cermeHTamu, %
2024/2023 (B) CepeaHiit yex 3a cermenTamu HORECA, rpH
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Pucynok 2.2 — IngukaruBHi nokazuuku puHky HORECA VYkpaiau 2023-2024 pp.
Jlxepeno: po3po0ieHo 3a JTaHuMU raimy3eBoro 3BiTy Poster, Bubipka 7 000+

3aKJIajiiB KI€HTIB Twiaropmu [45])

CermeHTHMI aHadi3 JEMOHCTPYE CYTT€BY AU(EpEHINaAIi0 TEMIIiB
3pOCTaHHA: CYII-PECTOPAHU TMOKa3aJId MPUPICT BHUPYyYKH +16%, KaB'sspHi —
+14%, pectopanu nmoBHoro oociyropyBaHHs — +8%, 6apu — +4%. Cepeaniit yek
y pecropanax 3pic i3 518 mo 610 rpu (+17,8%), y xape — i3 239 mo 276 rpH
(+15,5%), y Gapax — 13 369 nmo 418 rpH (+13,3%). 3a3HaueHi TeHACHIIIT
HIATBEPIKYIOTh BUCHOBKM HayKoBUX nociikeHb Kyspmincekoi O. E. momo
CTPYKTYpPHOI TpaHchopMallii CIIOKUBUMX BUTPAT B yMOBaX 1HQIIALIMHOTO TUCKY [8,

c. 74].

3poctanns yacTku goctaBku (delivery) cmoctepiraerbes y 34% 3aknafiB
BuOipku Poster [45], mo kopentoe 13 3araJbHOEBPONEHCHKUMH TEHICHIIISIMH,
3aJI0KyMEHTOBaHUMHU Yy 3BiTI Euromonitor International [43] — 3a maHumu siKoro
OHJIAMH-3aMOBJICHHS Ta JIOCTaBKAa € KIIOYOBHUM JPAMBEPOM 3POCTAHHS PHHKY
HORECA y 6inbmocti kpain Llentpanbnoi Ta Cxignoi €Bponu. @yakoct (yacTka
BUTpAT HAa CUPOBUHY Yy BUPYYIll) 3aJMIIAETHCS Y HITbOBOMY miama3oni 30-35% y
34% 3akmajiB, TOJI K JUIS PEIITH BiH MEPEBUIIYE I TOPIT, 110 BigoOpa)kae TUCK

Ha MapXKUHAJIbHICTh B YMOBAaX 3pOCTaHHS I[iH Ha MPOJIOBOJIBYY CUPOBUHY.
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Jlist komriekcHoro aHanizy Makpocepenosuina puHky HORECA VYkpainu
3acrocoBaHo Meton PEST-anamizy [26, c. 112]. Jlauuil 1HCTpyMEHT H03BOJIsIE
CTPYKTYpyBaTH 30BHIIITHI YMHHHUKH 3a YOTHpPMA TpyHaMu: MOJITUYHI, CKOHOMIYHI,

coIliajibHI Ta TeXHOJIOr14YHI (puc. 2.3).

m

* BoeHHuii cTaH, MoBinizauiiHi e |Hpnauia 12—14%, e 3miHa nosepjinku: delivery  [TpoHUKHEHHs MObGinbHoro
obmesxeHHs 3pocTaHHs hyakocTy +34% iHTepHery 85%+

o [lepx. nifnTpumka uudposizadii || ® CTucHeHHs peansHux foxoaie || ® Monut Ha digital cepeicu 24/7 || » [Mowwupenus ED (e-TTH)
6isHecy HaceneHHs 8 B2B

« PerynatopHa pedopma » CepepHiit vek +17% s 70%+ knienTiB 0bupaioTe e Al: +20% npogyKTMBHOCTI
e-10KyMeHTo0biry (Poster, 2024) digital-kaHanu (PwC)

o KMY Ne29-2024: neranizauin * Punok HoReCa — s Mob6inbHicTs Ta AUCTaHLiAHE e EKOCMCTEMHA KOHKYpeHLis
e-TTH USD 3-4 mnpg (UA) 33aMOBNEHHS B2B-nnatdopm

“ AN % AN J

Pucynok 2.3 — PEST-anani3 3oBHimHboro cepenopuina puaky HORECA VYkpainu
Jl>xepeno: cKiageHo aBTOPOM

Cepen KITIOUOBHUX MO THIHUX YHHHUKIB BHOKPEMITIOETHCS
HOpPMaTUBHO-TIpaBoBa 0asa 1mdposizamii gokymeHtooOiry: IloctanoBa KMYVY
Ne629 Big 2024 p. mpo jeramizaiiio €JICKTPOHHUX TOBAPHO-TPAHCIIOPTHUX
Haknaguux (e-TTH) € cucTteMHUM pEryIsITOpHUM CTUMYJIOM IS TEPEXOoay
HORECA-nianpueMcTB Ha €JIEKTPOHHUN JTOKyMEeHTOooOIr [2]. B exoHoMiuHOMY
BUMIpI CyTT€BUM € TUCK 1HuALT (12—-14% y 2024 p. 3a nanumu HBY [42]), mo
Oe3mocepenHbO BILUTMBAE Ha (PyakoCT Ta Mapky 3akiamiB. CoriaabHl YAHHUKA —
3MiHa CIOXXHBUOI TMOBENIHKM Ha kopucth delivery Ta digital-cepicy (70%+
KJIIEHTIB HANalOTh IMepeBary 3akjiajaM 13 UU(PPOBUMH  1HCTPYMEHTAMH
oOcnmyroByBaHHsI). TEeXHONOTIYHWMN BUMIP XapaKTEPU3YEThCS TMPOHUKHEHHIM
MoOUIbHOTO 1HTEpHETY (85%+), mommpenusm EDI-ctangaprie y B2B-naniorax

Ta €KOCHCTEMHOIO KOHBEPIEHITIEIO TIATPOPMHHX PIlLICHb.
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Pisenb nmudporizamii HORECA-3aknaniB € qudepeHiiiioBaHuM 3a1eKHO BiJl
Macitaly Oi3Hecy. Sk 3acBiqYyrOTh JaHl aHaliTU4HOi areHiii Euromonitor
International [43] Ta BiAKpuTI Marepiany rajxy3eBUX OMUTYBaHb, BEIUKI MEPEIKEBI
3aknaan (25+ TOYOK) MaroTh CYTTE€BO BUIIUN pPIBEHb NMPOHUKHEHHS IU(POBUX

1HCTpyMeHTIB, Hixk Maniuii HORECA (70 5 To4ok).

B Benuki mepexi HORECA (25+ Tovok)
Manwit/cepeanin HORECA (no 5 To4ok)

100 A 958

88%

80 4 78%

2%

61%

% 55%

404

FiBeHke BNpoBao¥seHHA, %

28%

20 1
12%
6%

POS | kaca OHNaiH- CRM / Uupposni B2B
H0CTaBKa TOANBHICTE pokymeHToobir 3amoeneHHA (EDI)

Pucynok 2.4 — Piens nudposizaiiii 3akinanis HORECA B Vkpaini 3a kiirouoBUMHU

IHCTPYMEHTaMHU
Jlxepeino: po3pobaeHO aBTOPOM 3a IaHUMU [43 ]

3okpema, POS/kacoBi cucrtemu BOpoBapKeHO y 95% BENMMKUX MEPEX Ta
78% MCII; oHnnaiiH-moCcTaBKy miakIodeHo y 88% Tta 55% BiAMoBiAHO;
CRM/nosanpHicte — y 72% Tta 28%. HaitOunpmnid po3pHB CIOCTEPITA€EThCA Y
cerMeHTi 1udpoBoro aokymeHtooliry (61% vs 12%) ta B2B-3amoBnens depes
EDI (44% vs 6%). Lle cBiauuTh npo 3HaYHUIM HEpeasi30BaHUM MOTEHLIaT PUHKY
st EDI-mmatdopM, opieHTOBaHMX Ha MAacOBHUH CEIMEHT MajioTO Ta CEPEIHBbOTO

HORECA.

Tadauus 2.1
Marpuus undposux norped cermenTiB punky HORECA Ykpainn
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Cerment KisnbkicTs PiBenn KirouoBa I'oToBHicT
3akaagiB | nu¢posiz | nudposa norpeda | b a0 B2B
(2024) amii EDI
Benuki mepexi (25+ | ~3 500 Bucokuii | Iarerpaumis EDI 3 | Bucoka
TOYOK) (85%+ ERP, e-TTH (44%)
POS)
Cepenniiit HORECA | ~8 500 Cepenniii | ABromaru3zaiis Cepenus
(524 Toukn) (60-75%) | 3amoBnen, CRM (20-30%)
Manuii HORECA | ~64 000 Husekuit POS-xaca, ©6asosa | Huspka
(1-4 Touxn) (30-50%) | anamiTuka (6%)
Koprnioparusae ~2 000 Cepennii | Tennmepni 3akymiBmi, | Cepemnus
XapuyBaHHS €-JI0KyMEHTO00IT

Ipumimka: cknadeno asmopom 3a oanumu [41]; [43]; [45]; [48].

Marpuns 1udppoBux moTped BUSBISE 3HAUHY CETMEHTHY audepeHIiialiio
puaky HORECA momo roroBHocTi g0 BrpoBamkeHHs EDI-pimens. Bemuki
MEpEKEeBl OINEPaTopu € MPHUPOJAHWM TEPBHHHUM CETMEHTOM Ui IiargopM Ha
kimtanT EDIN MARKET — Bonu Bxe maroth [ T-iHppacTpykTypy Ta ycBigomiieHy
notpedy B aBTOMaTu3allli JOKYMEHTOOoOIry. BogHoyac MacoBuii CErMEHT MaJioro
HORECA (64 000 3akmaniB) ¢opMye TOBrOCTPOKOBHMI MOTEHLIAd 3POCTaHHS,
peaizailisi SIKOro moTpedye CHpOoIeHHST OHOOPAUHTY Ta MiJBUILEHHS 0013HAHOCTI
[48]; [41].

Takum umaOM, punok HORECA VYkpaian dopmye cnernudidni yMOBHU IS
po3BUTKy B2B-TexHOJOriYHUX pillleHb: TMOEAHAHHS I[IHOBOTO THUCKY Ha
omepaiiiHuii TpUOYTOK 3aKJajiB Ta 3POCTAHHS BHUMOT J0 €(PEKTUBHOCTI
YOPAaBIIHHS JIAHIFOTAMHU TIOCTA4aHHS CTUMYJIOE€ TIOMUT Ha TUIATQOPMH, 110
ONTHUMI3YIOTh IPOLIECH 3aMOBJICHHS, TOKYMEHTOO00Iry Ta aHamThku. CaMe B LIbOMY
KOHTEKCT1 KJIFOUOBOIO CTa€ KOHKypeHTHa mudepeniiaiis [T-rpaBmiB puHKY, 110 €

PEeIMETOM HACTYITHOTO MiAPO3ILTY.

2.2. OuinroBaHHA MapKeTUHIoBoI AisjabHOCTI TOB «ATC» Ta

no3unionysanuss EDIN MARKET na punky HORECA
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ToBapuctBo 3 oOMexeHow BianoBiganbHICTIO «ATCy» (EJPIIOY 37636185)
€ OJTHUM 13 TPOBITHUX OMEPATOPIB PUHKY €JIEeKTpOHHOTO AokyMeHTooOiry (EDI) B
VYkpaini Ta po3pooHukoM exocuctemu riargopm EDIN. Bignosigno po Craryty
nianpueMctBa [14], OCHOBHUMM BUJAMH JISUIBHOCTI € pO3poOKa Ta MiITPUMKA
porpaMHoro 3abe3nedeHHs, HagaHHs Mocayr y cdepi iHhopMaIlifHIX TEXHOIOT1H
Ta E-commerce. Komnanis 3acHoBana y 2007 p. Ta cranoM Ha 2025 p. Hamiuye 74
IMTATHUX MPAI[iBHAKU.

[IponykroBuit moprdenr TOB «ATC» cTpykTypoBaHMII HaBKOJIO JBOX
Kiro4oBuX HanpsimiB: moBHa EDI-mmatrgpopma EDIN, opieHTOBaHa Ha pHHOK
piteiiny Ta auctpuOyuii, Ta MoOutbHMI B2B-3acrocynok EDIN MARKET —
JBOCTOpOHHSI ToproBenbHa mminatrdopma s punky HORECA (puc. 2.5).
[Tnarpopma EDIN € mimepom punky EDI B Vkpaiui: oxomnenus cepen 210
TOPTOBENLHUX MEPEX CTAaHOBUTH 85%, a 3aranbHuii 00ir e-n1oxkymeHTiB 3 2018 p.
nepeBuiuB 365 muiH onuuulb. EDIN GLOBAL po3ummproe npucyTHICTh KOMITaH1i

Ha 36 kpain yepe3 mixHapoani EDI-ctannaptu [16].
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TOB «ATC» - EDIN GROUP. l'IP(J,[[}"K'l‘OBHFI MNOPTOENB
EDIN (EDI-TLIAT®OPMA) EDIN MARKET (B2B-3ACTOCYHOK)
Punox puteiimy Ta aueTpuSywii Punox HORECA (3axmamm + JucTpul omopH)
EDI-vimin Trerpauin A Xmapre piuesns Our: Karaaw 1osapis Vopasines I[porpaMul Tnrerpanin
JAMORICHHES AMNLHOCT]
] 3 OATIHOBIHMI =] : z .
EMOBIEHHAMI S DiHeC-npouecis T3 MOHITOJHEF Saas [ APl i T . SAMOBREHHEMH ki 1 IMCTPHE 10TOpAMH
T DRy MENTINGT (ERF, WMS, TR VEOAHCHE F PRG0N, Joetyn JARAAR HATRHICTIO 14 NOCTARKAMH YMORH A OTICTHRON
TMS) uae
LS
CIILIBHA THOPACTPYKTYPA ISO 27001
Cepsepu UA/PL/DE » API ivrerpanii *+ 365 s e-nokyMenTis
KJKOYHOBI NMOKAZHHKH TOB «ATC» (2025 p.)
303 man rpr 74 5000+ 500 sam rpa 14,4%
noxin 2025 p. cepruthixaTH AKTUBHHX CKDHOMIR pertabensHicTs
(+14,0%) 1850 27001 KNEHTIR whierris 2025 ApOIEKIS
Hinsosuii cerment: 210 toprosessimy Mepesx prreilny | l Liwosnit cerment: 76 000+ HORECA saxnams Yxpainn
[Mpoytykerori Jporepi Mepewi apaaueRETHAH Twrepher- Tz ‘ - iz . | Ao i
et ‘ ot ‘ Y Sl Shrtiles Pectopann . Kaie: [oren Baps I Keirrepuhr Texapti

Pucynoxk 2.5 — [IponykroBuit noptdens TOB «ATCy» Ta Ki11040B1 XapaKTEPUCTUKU

Jlxepeno: cKi1aieHo aBTopoM 3a Matepiainamu: [14]; [15]; [16]

Ananiz ¢inancoBoi 3BiTHOCTI TOB «ATC» 3a 2023-2025 poxu [13]
CBIUUTh TMpO CcTAaOUIbHE 3pOCTAHHS JOXOMIB Ta MIATPUMKY HpUOYTKOBOT
JISUTBHOCTI B YMOBaX Boe€HHOro 4acy. Yuctuit noxig y 2025 p. cknaB 393 0684
TUC. TpH, 1m0 Ha 14,8% mnepeBunrye nokazHuk 2024 p. (342 260,3 tuc. rpH).
Uuctuii pubytok y 2025 p. craHoBUTh 56 764,7 TUC. TPH, 3arajibHi BUTpaTH —

326 557,5 tuc. rpH.
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a) YucTHil 1oxia, MaH rpH 6) Unctuit npubyTok, MIH rpH 8) Pentabensuicts mpogaxis, %
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Pucynok 2.6 — Jlunamika ¢ginancoBux nmokaznukis TOB «ATCy» 3a 2023-2025 pp.
Jlxepeino: po3po0aeHO aBTOPOM 3a TaHUMU (DIHAHCOBOT 3BITHOCTI MiAMPUEMCTBA

[13], Tuc. rpH

Crpykrypa Butpar y 2025 p. € takoro: cobiBapticts — 220 393,1 Tuc. rpH
(67,5% 3aranpbHUX BUTpAT), onepaiiini Butparu — 106 109,3 tuc. rpu (32,5%).
bananc aktuBiB mignpueMctBa ckianae 113 174,7 tuc. rpH. PeHTabenbHICTH
npoAaxiB (YUCTUI MPUOYTOK IO YUCTOTO 10X0ay) y 2025 p. cranoButh 14,4%, 1110
€ TPUIHATHUM MOKa3HUKOM njsi [T-cekTopa B yMOBaX BOEHHOIO CTaHy, Xoda i
noctynaetbcs piBHiO 2024 p. (18,1%) yepe3 3pocTaHHs oOlepaliiiHuUX BUTpaT.
3HIKEHHSI YMCTOTO MPUOYTKY MPH 3pOCTaHHI JIOXOJIB BKa3y€ Ha aKTUBHY (azy
pPEIHBECTHIII y PO3BUTOK IUIAT(MOPMHU Ta MApPKETUHIOBY €KCHAHCII0 HAa PUHOK
HORECA — TtumoBy crtparerito growth-kommnaniii BigmoBigHo 10 Moxaeni Bloch

M. ta Nubeulot J. [37, c. 49].
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Ha punky EDI-oneparopis piteiity EDIN 3aiimMae 1oMiHYIOUY MO3HITII0 —

85% oxomnenHs cepen 210 toproBenbHUX Mepek. KOHKypeHTHa cuTyalis Ha
CYMDKHOMY PHMHKY BUIJIsia€ HacTymHuM 4uHOM. [Inmardopma «Buacho» 3aiimae
71% oxomueHHs1 ToproBesbHUX Mepexk, Comarch — 25%, Edisoft — 4,5%, Ifin —
3,5%. Cnix 3a3HauMTH, IO TOPTOBEIBHI MEPEXi HEPIAKO OAHOYACHO TPAIIOIOTH 13
kinbkoma EDI-oneparopamu, Tomy cyma yactok nepesuiiye 100%. Lls crpykrypa
puHKy miarBepkye te3y Komiepa ®. ra Apmcrponra I. [26, c¢. 314] npo npupony
mwiarpopmaux B2B-puHKiB, n¢ MepexeBHl €(PEeKT € KIIOYOBUM UYHWHHUKOM

KOHKYPEHTHOT IIepeBaru.

Yacrku nporigaux EDI-onepaTopiB HA pHHKY pHTeilny YKpainu
(% oxomieHHsa ToproBejabHHX Mepex; naui TOB «ATC», 2024 p.)

100 4

85%

OxonuneHHs pUTEHI-KTIEHTIB, %

4.5% 3.5%
EDIN Buacno Comarch Edisoft Ifin

Hpuniimra: cyvava nepesuugye 100%, ockiteku mopzosenshi mepesci
MONCYMB OOROYACHO npaylosamu 3 kKitbkoma EDI-onepamopamu.
Sazarena kirexicms pumena-kiicumic — 210 sepedic.

Pucynok 2.7 — Yactku npoinaux EDI-oneparopiB Ha puHky piteiny Ykpainu ,%

OXOINICHHA TOProBCJIbHUX MCPCIK.

Jlxxepeno: po3podieno Ha ocHOB1 gaHHUX TOB «ATCy», 2024 p.



42
[Tepexin TOB «ATC» y cermentr HORECA € crpareriuno BHBaKeHUM
HACHYEHHSIM  PITEHII-PUHKY MOTEHLIAJIOM

Ta

pyxom, 3yYMOBJIEHUM

B2B-mudposizamii  3aknagiB  xapdyBaHHS. BiAmoBigHO A0  KOPIOPATHBHOI
npe3eHTalii komnanii [16] Ta marepianiB mjig mocTadayibHUKIB [15], craHOM Ha
2025 p. EDIN MARKET o6cayroBye 6 000 ToproBux TOYOK, 3abe3medye
MIIKIIOUeHHS 245 TOpProBeNbHUX MeEpex, MmoaHs o0pobise monax 100 000
nepBuHHUX JA0kyMeHTIB Ta 200 000+ e-TTH nHa wmicaup. 3aranbHa KUIbKICTb
KoMraHii-kimieHTiB nepepuiye 5 000, a KUTbKICTh aKTUBHUX KOpPUCTyBa4diB — 20

000.

EDIN MARKET NO3UL10HY€ETHCS AK O€3KOLITOBHUI JUTS
HORECA-3aknaniB MOOUIPHUN 3aCTOCYHOK (IOXOAW TEHEPYIOThCS 3 OOKYy
JUCTPUO'IOTOPIB), IO BIAMOBIA€E ABOCTOPOHHIN MiaTdOpMHIA MO, ONMUCcaHIn
Rochet J.-C. Ta Tirole J. [39, c. 995] sx onrtumanbHa [Uisi PHUHKIB 13
aCHMETPUYHHMHU MepexkeBUMHU edekTaMu. Taka mojenb MOHETH3allli BiAMOBIIaE
cTparerii «cyOcuIyBaHH» OIHOrO 3 00KiB miardopmu, onucaniid Eisenmann T. et
al. [38, c. 94]: 3anyuerHs HORECA-3aknaaiB 0e3KOITOBHO 301IbIIY€E IIHHICTD

1aThopMu I TUCTPUO'FOTOPIB, SIKI 1 € TFIATHUMHU KITIEHTAMH.

Taomung 2.2

IHopiBHAJIbHMI aHATI3 KJIOY0BHUX IpaBuiB puHKY I'T-TexHonoriu ais

HORECA B YkpaiHi
. POyHKIIOHATbHUI HinboBuii IIpucyTHicTh B
I'paBennb Tun pimeHHs Doy COrMEHT UA
EDI-3amoBneHHs, HORECA
EDIN B2B . | e-TTH, (3axianu ta |Tak (6 000
MARKET(T | EDI-mapkeriuieit e-10K 5i 5
YMEHTOOOII Yy | JUCTpUO'IOTOPH | TOUOK)
OB «ATC») |c
B2B-nanirorax )
SaaS-mmarpopma | POS, kaca, ananmitika Manuit/cepensi | Tax (7 000+
Poster yIIpaBIiHHS MIPOJAXKIB, 00K i HORECI?’\I[ saxnanis)
pecTopaHoM (BHYTpILIHIH) a
. | HORECA,
Zakaz.ua B2B E-grocery | JloctaBka HpORYKTIB odicn (13 mict | Tax (obmexeHa)
B2B arperarop B2B UA)
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. DOyHKUiOHATbHUI HinboBuii IIpucyTHicTh B
I'paBeun Tun pimueHHs dboxye CerMenT UA
Choice(Choi | SaaS st | QR-meHto, CRM, | Pectopanu Tax
ceQR) HORECA B2C-3amoBnenHus (B2C)
Horeker POS-cuctema E;};Tpmmm 06, Pecropanu Tax
BlueCart /| B2B food | Ldposi HORECA
Choco marketolace B2B-3akymiBmi B (B2B) Hi (CIIA/€C)
P HORECA

Ilpumimka: cknadeno agsmopom 3a IOKpUMUMU OAHUMU naamgopm ma

mamepianamu [45]; [16]; [15].

Tabnuus 2.2 Haouno nemoHcTpye, mo EDIN MARKET Tta Poster 3aiiMmaroTh
CYMIXKHI, ajie¢ IPUHIIMIIOBO Pi3HI Hilll pUHKY. Poster — BHyTpIlIHS ynpaBlliHChKa
cuctema 3aknany (POS, kaca, anamituka npogaxin), Toai sk EDIN MARKET —
30BHIIIHIN B2B-iHCTpyMeHT [Is1 ympaBiiHHS 3aKyMiBISAMHU Ta JOKYMEHTOOOITOM.
[ls BiAMIHHICTH € CTPATEr1YHO BAKIMBOIO: BOHU HE € MPSIMHUMH KOHKYPEHTaMU y
YICTOMY BUIJISIIL, TPOTE KOHKYPYIOTh 32 «EKpaH» Ta yBary rmepcoHaiy 3aKiiamy, 1o
poOUTh TOTEHIIIHHE TApPTHEPCTBO MIXK HUMH TPUBAOIUBUAM CIICHApIEM IS

MaiOyTHBOI cTparerii (neranbHime — y Pozaimi 3).

JUist HaoyHOro BIJOOpaKEHHS KOHKYPEHTHOro mno3uuioHyBaHHs IT-rpaBmis
punky HORECA 3actocoBano meton kaptu mosuiiioHyBaHHs [26, c. 210]. Oci
KapTH B1100pa)kaloTh JBa KJIIOYOBMX BHUMIpH JudepeHuianii: QyHKIIOHAIbHUMA
doxyc (Bim BHYTpITHROTO OOMIKY A0 30BHIMHIX B2B-3akymiBens) Ta Macmitad
uiboBoi aynuropii (Binm mamoro HORECA no Benukoro/mepexeoro HORECA),

110 MPEJCTABIICHO Ha puc. 2.8.
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Beauknii / EDIN
MepeReBHil (mpeen-naardopma)
HORECA

EDIN MARKET
(TOB «ATC»)

Horeker
O 30BHILIHI

sakynisni (B2B)

b=

BryTtpimniii

e BlueCart /
ofnik 3axnamy

O Choco (Tabu)
Poster Zakaz.ua B2B
Choice .
O (ChoiceQR)

O YuoBHMiT posMip ayauTopii:
E @ Mainit oxsat pHHKY

Mauit HORECA Cepepin

(1o 5 TOYOK) ' . Bennknii

Pucynok 2.8 — Kapra no3uniionyBanss [T-miarpopm punky HORECA VYkpainu

Jl>xeperno: po3pobieHo aBTOPOM

Kapra mnosunionyBanus 3acBiguye, mo EDIN MARKET (pasom i3
noBHO(DYHKITIOHATBHOIO piTeili-matdopmoro EDIN) 3aliMae kBapaHT «30BHIIIHI
B2B-3akynisni / Benukuit HORECA», tomi sik Poster ta Horeker — y xBagpanTi
«BHYTpilHIA 00mik / wmamuid 1 cepeanii HORECA». Zakazua B2B Ta
BlueCart/Choco 3aiiMaioTh MpOMIXKHI TMO3MIII Y CErMEHTI 30BHILIHIX 3aKyIiBellb,
ane opieHtoBaHi mepeBakHo Ha Manmuii HORECA Tta marTh CyTT€BO MEHIIUN
¢dyHkuioHanbHUI oxBart. Llg koHpirypauis cBiguuth npo te, mo EDIN MARKET
dbopMye yHiKaIbHE KOHKYpEHTHE mno3uiiionyBanHs — B2B EDI-mapketmieiic mis
Bequkux Ta cepeaHix HORECA-oneparopiB, ©0e3 mNpsSMUX aHaJoOriB Ha

YKPAIHCBKOMY PUHKY.
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Mapxketunrosa aisibHICT TOB «ATCy» dhopMyeThesi B MEKaX KOMIUIEKCHOT
cTparerii, opieHroBaHoi Ha B2B-aymutopito — HORECA-3akmanu Ta
mucTpub'roTopiB. CTPyKTypa MapKETHHTOBOTO OIOMKETy KoMraHii (27,4 MIH TpH y
2026 p.) BigoOpaxae uudpoBoopieHTOBaHUM miaxia: 43% copsMOBaHO Ha
Digital-kamamm (paid + organic), 34% — na xomangy (Team), 10% — Ha

iHdpacTpykTypy, 8% — Ha odmnaitn Ta onnaiH-noxii, 5% — Ha PR digital.

(a) CTpyKTYpa MapKeTHHTOBOTO Ol0/KeTY, %o (6) Crpykrypa Digital-kananis (ouino4uno)
50 4
PR digital 5%
40 4 38%
Events F—— R
(odnloun) e 8% g 32%
5 30 4
@
InpacTpykTypa 10% =
B
o
- 204
I o
) Dlg'ltlﬂl 3% E
(paidtorganic) =
= 10%
10 4
Kosanaa i
(Team) 4%
I T T v T 1 0-
0 10 20 30 40 50 Paid Search Social Ads SEO/ Email /
YacTia MapreTMHrosoro Domxery, % (Google) (Meta/Ll) Content CRM
Hpunimxa: ingpacmpyrmypa — exmovae J HA MAPKEMUHEOET THCMPYMERIML, anaimuky, nionucky, xocmune, ousattn ma imie.

Hani sidobpaxcaroniv gl0HOCKY HACMEKY 610 3A2ATBHO20 MAPKEMUHI08020 Bloducem).

Pucynok 2.9 — Crpykrypa mapketunroBoro Oromkety TOB «ATC» (BigHOCHI %)

JI>xepeno: cKi1aieHO aBTOPOM 3a MIEPBUHHUMH JTAaHUMH IT1AMPUEMCTBA
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HowminyBanns Digital-kanany (43%) Bignosigae joriui B2B-mapkeTunry y
TEXHOJOTIYHOMY CEKTOpi, [€ PIIMIEHHS Mpo 3aKyIIBIO NPUUMAETbCS MICISA
JIETAIBHOTO aHaNli3y Ta TMOPIBHSHHS ajbTepHATHUB uepe3 IudpoBi kaHamu. Sk
3azHa4yaroth Kotler P., Kartajaya H. ta Setiawan 1. [23, c. 87], y koHuemmii
«Mapketuar 4.0» 1udpoBi KaHAIW € KIIOUOBHUM CEpeoBHIIEM (HOpMYyBaHHS
noBipu B B2B-cermenti. Ycepenuni Digital-Oromxery orinouno: paid search
(Google) — ~38%, comianbhi mepexi (Meta/LinkedIn) — ~32%, SEO/Content —
~20%, Email/CRM — ~10%.

KmtouoBumu  inctpymentamu MapketuHry EDIN MARKET e (1)
neppopmanc-mapkeTur y Google Ads ta LinkedIn, opienToBaHuUi HA JUPEKTOPIB
13 3akyniBenb Ta IT-menemxepiB HORECA-mepex; (2) KOHTEHT-MapKETHUHI —
nyOmikanii y mnpodinbHUX BUIaHHAX, Wwhite papers, keiic-ctami (30kpema,
npec-penizu EDIN [16]); (3) mapTHepChbKUiT MApKETUHT — B3a€MOIIS 3 ACOIUAIIIE0
«Pectopann  Ykpainm» Ta  IHIIUMH  Taly3eBUMHU  00'eqHaHHsAMU;  (4)
Event-mapkeTunr — y4vacth y BUcTaBkax RestoPraktyka, Forum HORECA Tta
IHIIINX Taly3eBUX 3axofax; (5) mpsiMuil mpofak — enterprise-miaxia 10 BETUKUX

HORECA-Mepex 13 mepcoHaII30BaHUMU JEMOHCTPAIlISIMHU.

Orinka KOMIUTIEKCHOT ePeKTUBHOCTI MapKeTHHIOBO1 AisIbHOCTI TOB « ATCy»
MOke OyTH CHCTeMaTh30BaHa depe3 Mpu3My 30a1aHCOBAHOI CUCTEMH MOKA3HUKIB
(Balanced Scorecard) Kamnana ta Hoprona [24], sika nependadae 4OTUPU BUMIPHU:
¢diHaHCOBUI (3pOCTAaHHS JI0XOJY, PEHTA0EIBHICTE), KiieHTChbkul (NPS, 3amydyenns
Ta yTpUMaHHs), BHYTPIIIHIX MpoIeciB (€(eKTUBHICTH OHOOPAMHTY, Yac 0OpOOKH
JIOKyMEHTIB) Ta HaBYaHHS 1 PO3BUTKY (KOMIIETEHIli KOMaHAM, 1HHOBAIIHUN
norenmian). [ns mmarpopmuoro 6i3Hecy EDIN MARKET dinancoBuii Bumip
nonoBHIOETBC GMV K KITIIOYOBUM  1HIMKATOPOM Maciitaly Iuiargopmu, a
KIEHTChbKUN — BigokpemieHoto ominkolo NPS 3 6oky HORECA-3akmanis Ta

ITOCTa4YaJIbHUKIB.
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EDIN migrBepmxye skicTh Ta Oesneky rmiatdopmu ceprudikaramu [ISO

27001 (indopmariiina Oesneka), iH(GpacTpyKTypa po3MillleHa Ha cepBepax B

Vkpaini, [Tonpmi ta HiMeudwHi, 1m0 € KOHKYPEHTHOIO TMEPEBarol0 y KOHTEKCTI

BUMOT JI0 3axUCTy JaHuX Ta Oe3nepepBHOCTI Oi3Hecy. CykymHuil edekt

MapKETUHIOBOI JISIBHOCTI OLIHIOEThCA y S00 MIIH IpH €KOHOMIi JJisl KJIIEHTIB Y

2025 p. 3a paxyHOK aBToMaru3aiiii mporuecis [16].

Taomunsg 2.3

Xapakrepuctuka mapkeTuHroBoro komiviekcy EDIN MARKET (moxeas 4P)

Enement 4P XapakTepucTUKa
Mob6ineHuii B2B-3actocynok (iOS/Android); nBoctoponHs miardopma
Product (HORECA > muctpub'toropm); miarpumka nosaoro EDI-mukiry (PRICAT,
(ITpomyxT) ORDER, DESADV, RECADV, INVOIC); e-TTH; ISO 27001;
6esxomrroBHuit A5s HORECA-3aknanis
Freemium-monens: Oe3kxomrosuo a11 HORECA-3akianiB; MOHeTH3aLIsA 3
Price (L{ina) OOKy IOCTa4aIbHUKIB/AUCTPHUO'IOTOPIB; MOJENb «pay per transaction» abo
JineH3iiiHa nepeamiara
[Ipsme miakmroyeHHS 4Yepe3 MOOUIBHUN 3aCTOCYHOK Ta BeO-iHTepdeiic;
Place . , o .
(Posnonin) APl-inTerpamii 3  cucremamu — OUCTpUO'tOTOpiB;  miaTpuMKa 245
ToproBenbHUX Mepex; cepsepu UA/PL/DE
. Digital-mapkerunr 43% Owomxkery (paid search, social ads, SEO/content);
Promotion J o .
Event-mapkerunr 8%; PR digital 5%; npsamuii mponmax (enterprise);
(ITpocyBanHs) . : ..
MapTHEPCHKUN MapKETHHT 13 TaTy3¢BUMH acOIliallisiMA

Ipumimka: cknadeno asmopom 3a mamepianamu [16]; [15] ma nepsunnumu

OaHuUMU NIONPUEMCIEA.

Konnermiss mapkerunroBoro komruiekcy EDIN MARKET Biamnosimae

npuHiunamM B2B-MapkeTUHTy y TEXHOJOTIYHOMY CEKTOpl, OMMCAaHUM Yy Mpaisx

Hollensen S. [26, ¢. 341]. KittouoB010 0COOIHMBICTIO € aCUMETPHUYHA IIIHOBA MOJIEIIh

JIBOCTOPOHHBLOT TIaTdopmu, ae oauH cermeHT ayautopii (HORECA-3aknaan)

OTPUMYE CEPBIC OE3KOIITOBHO, 3a0€3MEUyI0UN MEPEKEBUN €(eKT, HEOOXITHUMN JIst

MOHeTH3aIlli 3 60Ky rmocravanbHuKIB [39, . 995]; [38, c. 94].
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Ha ocnoBi mnpoBenenoro anamizy c@opmoBano SWOT-marpumio EDIN
MARKET, mo cucreMHO BigoOpakae BHYTpIIIHI Ta 3O0BHIIIHI YHHHUKU
KOHKYpPEHTOCIIPOMOXKHOCTI TuiaropmMu 3 ypaxyBaHHsM mo3uilii Poster sx

CyMixkHOTrO Tpasis (puc. 2.10).

S — CunbHi croponn

W — Cnabki croponn

e [lepumii B2B EDI-3acrocynok st HORECA B UA » Husbka obisnanicts Masioro HORECA npo EDI

e Mepexa 5 000+ komnauiii-knientis EDIN e Tpusanuii oHOOPAHHT NOCTAYANBHUKA

e TMopnmii crangapr EDI (PRICAT-—+ORDER-—DESADV) * Ocnopuuii poxyc — piteiss, HORECA — nosuit
* 6 000 TOProBHX TOHOK B CHCTEMI ¢ Koukypenuis 3 Poster 3a “expan™ 3axmany

* beskownrosuuii 3acrocyHok + 99.9% uptime * Biacyrnicts enacuoi ananitukn HORECA-punky
e [SO 27001; cepsepu UA/PL/DE

* Punox HORECA: 3.1-3.2 rpu (CAGR 6.7%) e Boecnuuii cran: HecTabUIBHICTD MOMMTY

s 70%+ knientis obupaots digital-cepsic ¢ Poster moxe po3sunytn B2B-3akynisni

¢ [lapruepcreo 3 Poster: B3acMua inTerpauis e Zakaz B2B — cnponienuii BX1iHMi nopir

» Buxin Ha cerment auerpnt’oropis HORECA ¢ Husbka rotosuicrs HORECA o EDI-cranpapris
o Al-aHamTHEa 3aKYMIBEIb (MPOTHOZYBAHHSA) « 3MiHa PeryIaTOPHOTO CepeioBHIA

* Mixunapoana excnatcis (EDIN GLOBAL, 36 kpaiu)

Pucynok 2.10 — SWOT-ananiz EDIN MARKET B koHTEKCTI BUXOy HA PUHOK
HORECA VYkpainu.

Jlmepeno:CKna):[eHo ABTOpOM
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Cepen cwipHuXx ctopiH EDIN MARKET BHOKpPEMITIOIOTBCS: CTaTyC
nepmworo B2B EDI-3actocynky nmiuss HORECA B Vkpaini, posramyxeHa 0a3a
kiieHTiB (5 000+ xkommaniit), moBHa ctanaaptusamis EDI-mpoueciB (PRICAT —
ORDER — DESADV — RECADV), nassuicts 6 000 TOproBux TO4YOK y CUCTEMI
Ta BiAnoBigHICTH cTtaaapram ISO 27001. Bomnouac 1m0 cnabkux CTOpiH
BIIHOCAThCA: HU3bKa o0i3HaHicTh Manmoro HORECA mnpo EDI-crannmapry,

TPUBAJIUI MPOLEC OHOOPAMHTY MOCTAYaJbHUKIB, BIICYTHICTh BJIACHOT aHAIITUKHU

HORECA -punky, konkypeHilist 3 Poster 3a yBary niiboBoi ayauTopii.

MoIMBOCTI BKJTIOUaOTh 3poctanHs rnodanbHoro punky HORECA (CAGR
6,7%) [44], momut Ha digital-cepBic (70%+ kimienTiB) [43], mnoOTeHIiiTHE
naptHepcTBO 3 Poster Ta Buxin Ha MixkHaponHi punku yepe3 EDIN GLOBAL. [lo
HECTAaOLIBHICTh TMOMUTY B YMOBAaX BOEHHOTO CTaHY,

B2B-dynkiiit

3arpo3  BIAHOCSITHCS:

MOTCHIIIMHUI ~ PO3BUTOK miargopmoro  Poster, cmporeHa

anprepHaTuBa y Burisanl Zakaz.ua B2B ta perynstopHa HEeBU3HAYEHICTb.

Taomung 2.4

KuirouoBi nokazHukH epekTUBHOCTI MapKeTHHIO0BOI AistiibHOCTI TOB «ATC»

(2024-2025 pp.)

IToxka3sHuk 2024 p. 2025 p. Junamika | [Ixepeso
UwucTuit 10Xia, TUC. TPH 342 260,3 393 068.4 +14,8%
Yuctuii npulyTOK, THC. TPH 61 809,7 56 764,7 -8,2%
KinbkicTh  TOProBUX TOYOK 0
EDIN MARKET ~4 500 6 000 +33% (8]
OxomeHHs TOPTOBEIBHHIX o 0 .
wepes (EDI-piteiin) 80% 85% +5 m.am. nad1 ATC
E-noxymentiB (3 2018 p.), 990 365 126% (8]
MJIH
E-TTH/micsup, THC. ~150 200+ +33% [8]
ExoHOMist Ui KJI€HTIB, MIIH 380 500 13294 (8]
TpH
KinbkicTh KOMMaHii-KITI€HTIB ~4 000 5 000+ +25% [5]

Ilpumimka: cknadeno asmopom 3a dxcepenamu [13]; [16]; [15]; oani 3a 2024 p. €

4acmkoeo ouiHquwwu.
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Tabnus 2.5

AHaJIi3 MAapKeTHHIOBHX KaHaJiB 3aaydyeHHs KiIieHTiB EDIN MARKET

(ouiHka epeKTUBHOCTI)

Kanan HinboBuii Omninka SkicTh Macmraoo | Bignmosigmict
3aJIy4eHHs CerMeHT CAC Jina BaHiCTh b cTparerii
Google  Ads | HORECA-mep | Cepenni | Bucoxka Bucoxka PLG + ABM
(paid search) exi, 71 (intent-base
JTUCTPHUO'TOTOP d)
u
LinkedIn Ads | dupekrtopu Bucoxku | Hyxe Cepenns ABM
3aKyIIiBeIlb, 71 BHCOKa
IT-menemxepu
SEO / Content | YBecs punok | Huzpku | Cepenns Bucoka (3 | Inbound
Marketing HORECA 71 4acoM)
Event-mapker | [amy3esi Hyxe Bucoxka Hwusbka Brand
UHT Jiepu IyMOK | BUCOKHi | (trust)
[MaprHepcrkuit | Manuii/cepen | Huzpku | Cepenust Cepenns Partner-Led
KaHal it HORECA | i
(acomiartii)
[psmuit Benuki Hyxe Hyxe Husbka Sales-Led
IPOJIax Mepexi 25+ | BUCOKMH | BUCOKA
(enterprise) TOYOK

Ilpumimka: oyinka ck1adeHa aemopom Ha OCHO8I 2anyzeeux oOenumapkis [18];

[26]; [36] ma oanux TOB «ATC» [16].

AHani3 KaHaJiB 3acBiO4ye, IO I MOTOYHOTO eramy po3BuUTKy EDIN
MARKET ontumaneauM € moenHaHHs paid search (mBuake 3amydeHHs 3
BUpaXEHUM MoONIykoBuM iHTeHTOM), SEO/content (10BrocTpokoBa BUAMMICTD) Ta
npsIMUX TPONAXKIB JJisi enterprise-cerMenTy. [lapTHepchkuii KaHaT Yyepes rary3eBl
acomianii HORECA, 3okpema APOI'Y [48], € mepCcneKTUBHUM JJisi OXOILJICHHSI

MAaCOBOTO BIJTHOCHO

[36]

CerMEHTY MalluX 3aKJajiiB  MpHU Huspkomy CAC.

Traction-framework Baitn6epra Tta Mapeca pEeKOMEHye TapajeibHe
TECTyBaHHS 2—3 KaHaJIB 3aJIy4Y€HHS 3 NOJAJbIIOK KOHUEHTPAIE pecypciB Ha

1-2 HaiteeKTUBHIIIHX.
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AHaJTi3 KII0YOBUX MOKA3HUKIB ePeKTUBHOCTI (Tabi. 2.4) 1eMOHCTPYE CTIHKe
3pOCTaHHs ONEpaliiHUX pe3yNbTaTiB: KIJIbKICTh TOPrOBUX TOYOK 3pocia Ha 33%,
obcsar e-TTH — na 33%, cykynHa ekoHoMis A KinieHTiB — Ha 32%. BogHowac
3HIDKEHHST 4ucToro npulyTky (—8,2%) mpu 3pocTaHH1 JOXOAIB BKa3y€ Ha aKTUBHY
(a3y peiHBeCTHIII y pO3BUTOK IUIaTHOPMHU Ta MAPKETHHIOBY €KCIIAHCIIO Ha PHHOK

HORECA, mo € TUIOBOIO CTpareriero growth-koMIianiii BiATOBIIHO 10 MOJEII

Bloch M. ta Nubeulot J. [37, c. 49].

TakuMm YHMHOM, TPOBEACHUIN aHalli3 JO03BOJIIE CTBepkKyBarh, mo TOB
«ATC» ¢opmye cuiibHy puHKOBY mno3uuito B EDI-cerMeHTi Ta akTMBHO peaiizye
ctparerito npoHukHeHHs: Ha puHOoK HORECA uepe3 mpoaykt EDIN MARKET.
KirouoBOI0 KOHKYpEHTHOIO IMepeBarol0 € yHiKajdbHa puHKOBa Hima B2B
EDI-mapkermneiicy 0e3 mNpsSMUX aHAJOriB B YKpaiHi, MiAKPIIUIEHa 3HAYHUM
mepexeBuM epekroM (365 muH qokyMeHTiB, 5 000+ koMmaHiii) Ta peryisTOpHUM
cnpusiHasiM  (e-TTH, uudposizamis noxkymeHtoobiry). OTpumaHi BHUCHOBKH
(GOpMyIOTh aHANITUYHE MIATPYHTA MJI PO3POOKM MapKETHMHIOBOi CTparerii

KoMepIianizarii, mo € npeameroM Po3miny 3 mociipKeHHs.

3a pesynbraTaMd MPOBEICHOTO aHalizy C(OpPMYJIbOBAHO HACTYIIHI

BHUCHOBKHMH.

1. Punok HORECA Vkpainu y 2020-2024 pp. A€MOHCTPY€E CyNEPEUIIUBY,
ajie 3arajloM BHUCXIJHY TWHAMIKY: 1HJIEKC BUpYYKH 3pic A0 185 myHkriB (2020 =
100), kinbKicTh aKTHBHUX 3akiafiB npocamia 76 000 omuuunpe y 2024 p.
OcHOBHUMHU JIpaiiBepaMu 3pOCTaHHS € I[IHOBa ajanTaillis, po3mupenus delivery Ta

uudposizaiiis oneparliinux npoiecis [41]; [45].

2. T'anyzesi gani Poster (BuGipka 7 000+ 3axnaniB) [45] sIK 1HAUKATUBHOTO
JoKepesna  (PIKCyroThb 3pOCTaHHS CEepelHhOro ueky Ha 17% npu mnagiHHI
BimBimyBaHocti Ha 3%, mudepeHIiamniio cerMeHTiB (cymi-pectopanu +16%;
kaB'spHi +14%; pectopanu +8%; Oapu +4%), a Takox 30epeKeHHs onepariiHux
TpynHouiB (21% 6e3 npuOytky; 47% 13 3HMKEHOI PEHTAOEIBHICTIO), IO

3yMOBIIIOE ONUT Ha edexTuBH1 [ T-pimmenns 1y onTuMizariii BUTpar.
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3. PEST-ananmi3z 3acBiiuMB CHUCTEMHMH XapakTep UU(pOBI3aIli PUHKY
HORECA: knouoBUMH pYyLIIHHUMH CWIaMH € peryistopHe cnpusHHs (e-TTH,
KMY Ne629/2024), iHQmAmidHANA THCK, 10 CTUMYJIOE aBTOMAaTH3aIlllo, Ta
TexHoJsioriuHe mpoHukHeHHs1 EDI-ctannmaptie y B2B-nanitorn mocrauanss [2];
[42]. Po3pus mix BenukuM 1 manmum HORECA 'y piBHi mmudposizarii (61% vs 12%

JUTSL IOKYMEHTOO0O0ITY) € KIIFOUOBUM PUHKOBUM MOKJIHBICTIO.

4. TOB «ATC» € minepom EDI-punky piteitny (85% oxormuieHHsI) Ta aKTUBHO
posmmproe pucyTHicTh y cermeHTi HORECA wepe3 EDIN MARKET. ®inancosi
noka3zHuku 2025 p. (uuctuit noxia 393 muH rpH, +14,8%; pentabenbHicTh 14,4%)
HIATBEPIKYIOTh CTIHKICTh O13HEC-MOZEIN, TOAl SIK 3HHKEHHS NMPUOYTKY CBIIYUTH

po a3y MapKeTUHTOBUX peinBecTulliii [13]; [16].

5. EDIN MARKET ¢opMye yHiKaabHE KOHKYpPEHTHE MO3UI[IOHYBAHHS Ha
puaiky HORECA — B2B EDI-mapketiuieiic 6e3 mpsMHX aHaJIOTiB B YKpaiHi.
KonkypeHnTHHI aHasli3 3aCBIIYMB CTpATEriyHy KOMILJIEMEHTApHICTh 13 Poster (pi3Hi
(YHKIIOHANBHI Hillll), 110 BIJKPUBAE MOXKIIMBOCTI JIJIsl TAPTHEPCTBA Ta PO3BUTKY

CHUHEPTreTUYHOTO e(PEeKTy y Mexkax crparerii komepiiamzaiii [38]; [39].

6. Mapxketunrouit komruiekc EDIN MARKET 6a3yerbcst Ha acUMETpUYHIM
Mojiesli MOHeTu3amii JBocTopoHHbOI miardopmu (freemium mis HORECA,
MOHETH3allisl MoCTavyajJbHUKIB), IUppoBoopieHTOBaHOMY OromxeTi (43% Digital)
Ta enterprise-maxo/l J0 BEIUKHX KII€HTIB. BusiBieHi ciaOki cTOpoHM (HU3bKa
o6i3nanicTe Maioro HORECA npo EDI) ta moxmmBocTi (maptHepcTtBo 3 Poster,

EDIN GLOBAL) dbopmyroTh cTpaTeridydi NpiopuTETH IS MOAAIBIIOTO PO3BUTKY

[18]; [26]; [26].
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PO3/1J 3. PO3POBKA CTPATEI'II KOMEPIIAJII3AILIII
EDIN MARKET HA PUHKY HORECA

3.1 MapkeTHHIOBa cTpaTeris KoMmepuiajaizauii Ta MexaHi3M NapTHePCTBA

TOB «ATC» na punky HORECA

Po3poOnenns mapkerunrosoi crparerii komepuiamsanii EDIN MARKET na
punky HORECA € xi11040oBMM 3aBIaHHSIM KOHCTPYKTHBHOTO PO3JILTY, IO
0e3Iocepe/IHbO BUILIMBAE 3 PE3y/bTaTiB aHATITUYHOTO JOCHiKeHHs Po3miny 2.
OTpumaHi BUCHOBKH MO0 CTPYKTYPH PHUHKY, nudepeHiamii piHs mudposizaitii
CEerMEHTIB Ta KOHKYPEHTHOIO IO3MIIIOHYyBaHHS IuiarGopMu (GopMyroTh BUXITHI
YMOBH JIJIs pO3pOOJICHHS aJpeCHUX CTpaTEriyHuX peKoMeHaaiiil. MeToaosoriuny
OCHOBY 3aIlpOIIOHOBAHOI cTpaterii ckianaoth koHneniis STP (Segmentation —
Targeting — Positioning) [26, c. 441], monens nudy3ii inHOBaIi# Pomxepca [34, c.
336], mpwHOUWNM yOpaBIiHHS ABOCTOpPOHHIMH Tuiatdhopmamu [39, c. 997] Ta
nigxoau 10 Product-Led Growth y B2B SaaS [18, c. 14].

Cermenraniss punky HORECA 3miiicHioBanack 3a JBOMa KIIFOUOBUMH
kputepisimu: macmtab 6i3Hecy (Enterprise vs SMB) Ta Tum 3aknany (pecropaHHi
Mepexi, roTem, catering, kade/Oapu). IloegHanHs 1HUX KpuUTEpiiB dopmye
Matpumro 3 10 cerMeHTiB, s SKAX BU3HAYCHO TMPIOPUTETH TAPTECTHHTY,
ONTHUMAJIbHY MapKETUHTOBY cTparerito Ta nporHosHi mokasuuku CAC 1 LTV

(pucyHok 3.1).
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PectopaHHi loteni Catering CepepHi kade Mani saknagm
mepexi (10+ 1.) 4-5% ((:4:)] (3-91) (1-271)

NPIOPUTET 1 NPIOPHTET 2 MPIOPHTET 3 MPIOPHTET 2
Benuxkwit HORECA ABM-crpareris ABM + naptHepw Mpsama inTerpauia API ABM + Poster partner Huabkui npiopurer
(Enterprise) CAC: 8 000-15000 rps | | CAC: 6000-10000 rpH | | CAC:10000-18000 rpH | | CAC:4000-7000 rpr | | (noxu HepertaBensho)
LTV: 180 000+ rpH LTV: 120 000+ rpH LTV; 200 000+ rpH LTV: 60 000+ rpH
MPIOPHTET 3 MPIOPHTET 2 MPIOPMTET 1 NPIOPUTET 2
Manwuii Ta cepegHiit PLG + referral PLG + App Store He winboBwii PLG + Poster bundle App Store + content
HORECA (SMB) CAC: 800-1 500 rpH CAC: 600-1 200 rpi cerment CAC: 400-800 rp CAC: 200-500 rpx
LTV: 36 000+ rps LTV: 30 000+ rpk LTV: 24 000+ rp LTV: 14 400+ rpH

Pucynok 3.1 — STP-cermenTanist punky HORECA Ta npioputeTy TapreTuHry
EDIN MARKET
Jlxeperno: po3pobiaeHo aBTopoM Ha ocHOBI: [26]; [7, ¢. 50]; [26, c. 121]

AHani3 Marpuii (pucyHok 3.1) 103BOJIsi€ BUOKPEMUTHU MM'SATh MPIOPUTETHUX
cermenTiB musa tapretunry EDIN MARKET. Cerment «Pectopanni mepexi
(Enterprise)» € xmogoBum — 3 CAC 8 000—15 000 rpu Tta LTV 180 000+ rpu BiH
dbopMye HaWBUIIUN MOKA3HUK OKYMHOCTI MapKETUHIOBUX 1HBECTHLIN. [ 1poro
cerMeHTy ontuMaibHOl0 € ABM-cTpareris (Account-Based Marketing) 3
NEPCOHATI30BAHUMHU  JIEMOHCTpAIliIMHA, YYacTI0 y BHUCTaBKax Ta TMPSIMUMHU
npogaxkamu. Cermentr «SMB  Kade (Poster bundle)» € crpareriuno
NepCHeKTUBHUM 3aBlsgku Macmtady (7 000+ 3aknamiB y 6as3i Poster [45]) ta
HuzbkoMy CAC 400-800 rpH mpu BUKOPHCTaHHI MapTHEPCHKOTO KaHAIY — IO
poOUTH HOTO NPYTrUM 3a MPIOPUTETHICTIO MPU peatizallii mapTHEPChKOi cTparerii 3

Poster.
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[TosumionyBanus EDIN MARKET ¢dopmyeTbecs Ha mnepeTwHi TpbhOxX
LIHHICHUX KOOPAMHAT, BUSABICHUX y xonai aHam3y Pozainy 2: (1) yHiKadbHICTE —
enquanil B Ykpaini moOiumsHuN B2B EDI-mapkermietic ins HORECA 6e3 npsiMmux
aHajoriB; (2) mpocrora — MiHIMaJIbHUN Yac Ha OHOOPAMHT (A0 15 XBWIMH IS
SMB npotu 2—4 trxkHiB 111 Enterprise); (3) nosipa — penytauis TOB «ATC» sik
EDI-oneparopa piteiny 3 85% OXOMJIEHHSIM pUHKY. 3anpONOHOBAHHM I[IHHICHUN
credtMeHT: «KkEDIN MARKET — naimBuamuii cnocidé 3aMOBUTH Y IEPEBIPEHOTO
MOCTavaJbHUKA MPSAMO 31 cMapTHOHY Ta aBTOMATUIHO O()OPMHUTH BC1 IOKYMEHTHY.
Oxkpemoi yBaru 3aciyroBye aHaii3 CTyMmeHs HUGPOBOI 3pUIOCTI IITLOBUX
HORECA-cerMeHTIB $IK KIIOYOBOTO YMHHHUKA AW(EpeHIianii MapKeTHHIOBUX
nigxoniB. Jocmimkenns Rogers [34, c¢. 336] mono audy3ii iHHOBAILIN JT03BOJISE
knacugikyBaru cermeHTH puHKy HORECA 3a piBHEM roToBHOCTI 10 1Iu(poBi3aiii
NOCTa4aHHs: «paHHI mociinoBHUKW» (early adopters) — Enterprise-mepexi Ta
catering B2B (12% pusky), ®xe 1udpoBizoBaHi y pitein-EDI  a6o
BUKOPHUCTOBYIOTh PMS-cucremu; «panns Ouibiictey» (early majority) — mepesxeni
kade Ta perionanpHi roreni (28%), siki MarOTh 0a30BYy aBTOMATHU3AIlil0 KaCOBHUX
omeparliiif; «mi3zua outbmicTey (late majority) — HesanexHi 3akinaau SMB (45%),
NEPEeBAXHO 3 PyYHUMH IIpoIlecaMy 3aMOBJICHHS; «BifcTatoui» (laggards) — npiGHi
ce3onHi 3aknmaan (15%). s xmacudikamis Oe3nocepeHbO BU3HAYAE BHUOIP
MapKETUHIOBOTO KaHaly: JUIsl paHHIX NOCHiIOBHUKIB — ABM 3 akueHTtoMm Ha
ROI-apryment Ta TeXHIYHY IHTErpamilo; JJisg paHHBOI OUIBIIOCTI —
Poster-maptHepcTBO (HM3bKUW TMOPIT BXOAY uepe3 3HanWomui i1HTepdeic); s
ni3HKO1 OUIbIIOCTI — PLG 3 0€3KOMTOBHUM BXOJIOM Ta BIPYCHHUMHU MEXaHIKaMHU.
CerMeHTOBaHA KOMYHIKAI[IifHA CTpaTeris, 1[0 BPaXOBYE PI3HUM CTYMiHb HU(PPOBOT
3pUIOCTI, JO3BOJISIE CYTTEBO MIABUIIUTUA €(PEKTUBHICTh MAPKETUHTOBUX 1HBECTHUIIIN

HOPIBHSAHO 3 YHi(pikoBaHUM Miaxoaom [32, c. 118].
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BaxxnuBuM TOMOBHEHHSM /10 MO3UIIIOHYBAHHS € aHali3 Oap'epiB mepexory
Ta CTUMYIIB 10 NPUUHATTS npoaykTy. Ha ocHoBi aHanizy Po3nuty 2 BU3HAYEHO
n'sate kmrouoBux Oap'epiB ms HORECA-aynutopii: (1) cipudiHATTS CKIagHOCTI
EDI-nponieciB  (ocobnuBo xapaktepHe it SMB); (2) BIACYTHICTb 3BUYHOTO
iHTep(deiicy 3amoBieHHs; (3) MOOOIOBaHHS IIOAO NPUB'SI3KUA A0 TIATPOPMH
(vendor lock-in); (4) HeBM3HAYEHICTH 1IOAO I[IHOBOI Moaeni; (5) Opak oBipu 10
HOBOIo mnocradajibHuka-miargopmu. Mapkerunrosa crpareris EDIN MARKET
nependadae agpecHe MoJoJaHHs KOKHOTO Oap'epa: (1) Ge3KomToBHHMI OHOOPAUHT
3a 15 xBwIMH 3 Bifieo-1HCTpYKIli€eto; (2) 3nariomuii Ul yepes inTerpartito 3 Poster;
(3) migkpecnends BinkpuTocTi APl Ta MOXIMBOCTI BUBaHTaXeHHs NaHuX; (4)
npo3opa TapudHa ciTka 3 OE3KOIITOBHUM CTapTOBUM piBHEM; (5) co-branding i3
Poster sik «rapanTis Big nepeBipenoro naptaepa» [30, c. 156].
Marpuns cTpaTeriuHux IHIIIaTUB, MOOyIOBaHA Ha OCHOBI aJanTOBaHOI
moneni Aucodda [26, c. 441], cuctemaTusye 4oTupu HampsiMu po3BUTKy EDIN
MARKET Ta n03Bojisie OIIHUTH iXHIA CTPATEriYHUI MPIOPUTET 3aJEKHO BIJ

TOPU30HTY IUJIaHYyBaHHS (PUCYHOK 3.2).

IcHytoumit npopyKT Hosuit npopykT
(EDIN MARKET) (EDIN MARKET Pro+/ API)

¥ NMPOHUKHEHHA HA PUHOK PO3BUTOK MPOAYKTY
$+3 '
= 5 o » 36inbwenns yactku senukx HORECA-mepex ) = Axanitnynnid mopyne ans HORECA
» o i
g E g + ABM-kamnadii gns ton-200 Mepex ! « IuTerpavia 3 Poster (API)
ea - . . :
>3 E * [lporpama nosANbHOCTI ANS NOCTa4anbHUKIB ! « EDIN MARKET Pro (premium tier)
gy ; |
-  Miemaxalth MU 33 J2ulc, : » Mera: ARPU +35% 32 18 wic.

5 PO3BMTOK PUHKY | [IMBEPCUGIKAL|IA
X O~ |
eHL )
5 = § » PLG-BopoHka gns SMB HORECA (1-9 touok) l * EDIN GLOBAL (36 kpain) = HORECA-cerment
= E L + Co-marketing 3 Poster — cninbHa 6a3a ! « White-label ana Poster-mepex
m £+ !
:°: uz;‘ § * ASQ-ontumizauis App Store / Google Play : * Buxig Ha puHkn Monbuyi / Mongosu

w » Mera: +3 500 Hosux To4oK 33 12 Mic. i » [opu30HT: 24+ Mic.

Pucynok 3.2 — Marpuus crpareriuaux iHiniatuB Mapketuary EDIN MARKET
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amanroBaHa mMatpuist Aucodda ans margopmuoro B2B-punky HORECA.

Jl>xepeno: po3pobaeHo aBTOPOM

KBagpant «IIpoHMKHEHHS Ha PUHOK» (ICHYIOUHMI MPOIYKT — ICHYIOUHIA
PUHOK) € TPIOPUTETOM KOPOTKOCTPOKOBOTO ropu3oHTy (0—12 MicAmiB):
30utbieHHst oxorieHHs Benukux HORECA-mepex uepes ABM-kammanii mms
Ton-200 Mepex, 3ampoBaPKCHHSI MPOrpaMu JIOSUIbHOCTI JJIs MOCTA4albHUKIB Ta
[iIeCTIpSMOBaHEe TIEPEBEICHHS MEPEXKEBUX KIIEHTIB 13 BIIHOCHH «PYYHOTO»
3amoBiieHHsa Ha noBHUM EDI-ttuki. Ilpornosnuii epext — npupict GMV nHa 40%
3a 12 micsuiB, 0 BiAMOBIIa€ 0a30BOMY clieHapito (HiHAHCOBOT MOJIEN1 (JIeTaIbHO
— y migposauti 3.3). KBagpant «Po3BUTOK pUHKY» (ICHYIOUUH MPOTYKT — HOBUU
puHOK) peami3yerhbesi uepe3 PLG-Boponky mist SMB HORECA Tta maptHepcTBO 3
Poster, mo € npeamerom miapo3aury 3.2. KBagpant «Po3BUTOK HpPOAYKTY»
nependadae cepeTHLOCTPOKOBUN TOpU30HT (12—18 MicCsI[IB): aHANITUYHUNA MOJYITb
st HORECA, EDIN MARKET Pro ta API-interpamito 3 Poster. KBaapant
«/luBepcudikartissy — cTpareriyHUil TOPU3OHT 24+ MICSAIIB: BHUXIJ HA PHHKU
[Tonemi ta MongoBu uepe3 EDIN GLOBAL, mnio BigkpuBae NEepCHEKTUBY
MaciitaOyBaHHA  IuiaropMu y  paMkKax  3arajabHoeBpomeiicbkkoro  B2B
HORECA-cermenty [44].

s cermenty SMB HORECA BuzHagansHuM iHCTpyMeHTOM € Product-Led
Growth (PLG) — mogensb, 3a ko1 caM IPOAYKT € OCHOBHUM KaHAJIOM 3aJTy4EHHS
Ta yrpumanHs kimieHTiB. Jlocmimkenns Kowalkowski et al. [28, c¢. 11]
NiATBEPKYIOTh, M0 PLG-miaxia 3ade3neuye B cepeanbomy Ha 60—75% Hxuuit
CAC mopiBasiHO 3 kiacuuyHuM sales-led migxomom y B2B SaaS. Mexanizm

PLG-Boponku EDIN MARKET neranizoBaHo y pucyHky 3.3.
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PLG-BopoHKka 3anyuyedHa SMB HORECA go EDIN MARKET
(nporxo3Hi nokasHukKu KoHsepcii, Micaub N+1 nicna 3anycky)

AWARENESS 10 000 KoHTakTie
MoiHdopMoOBaHICTE (App Store + Google Play + referral)
L 28%
ACTIVATION 1 800 peecTpauii
Peectpauin Conv. Rate 18%
4 40%
ONBOARDING 720 aKTUBHMX
Mepwe 3amoBnexHs Conv. Rate 40%
1 50%
ENGAGEMENT 360 WOMICAY. aKTHBHWX
AKTUBHUIA BUK. Conv. Rate 50%
1 30%
REVENUE 108
z YroA nocTa4ansHuKa
MnatHuii Tapud/
GMV Conv. Rate 30%
1 50%

REFERRAL 54 pedepansHix HOBUX
PexoMerpauii Conv. Rate 50%

Pucynok 3.3 — PLG-Boponka 3anydenHs SMB HORECA no EDIN MARKET,
MIPOTHO3H1 MOKa3HUKHU KOHBEPCii, Micsiib N+1 miciis 3armycky.

JIxepero: po3po0ieHO aBTOPOM
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PLG-BopoHKa OXOIUTIOE 1IICTh €TaMiB 3 JAETAILHUMH MPOTHO3aMH KOHBEPCII.
Bxigauit motik — 10 000 xonrtakTiB Ha Micsaus (App Store, Google Play,
pedepanpHa nmporpama, KOHTeHT-MapkeTHHr). KonBepcis y peecrpartito — 18% (1
800 o006miKOBHX 3amMCiB) — BiAMOBITae cepeaHiM mnokazHukam B2B SaaS s
cermeaTy SMB 3a manumu Croll & Yoskovitz [21, ¢. 179]. AxktuBamis (mepime
3amoBinieHHsa) — 40% Bix 3apeectpoBanux (720 akruBHHX). Retention (perymsipue
BUKOpHUCTaHHS, 2+ 3amoBieHHs/MicAlb) — 50% (360 moMicSYHUX aKTHBHUX).
Monetuzariis  4depe3 MiAKIIO4eHHS moctadambHuka — 30% (108  yrom).
Pedepanbuuii kanan — 50% BiJg MOHETH30BaHUX KIIEHTIB (54 HOBUX KOHTAKTH).
3aranpHa KuibKicTh HOBMX HORECA-towok Ha Buxoali PLG-Boponku 3a 12

MICAIIIB MPH 3a3HaYEHUX MapaMmeTpax — O1au3bko 3 500, 1m0 BiIMOBIIAE IIITHOBOMY

MOKa3HUKY 0a30BOI0 CIIEHApPIIO.

Taomumsg 3.1

ITopiBHAJBLHIH aHAJII3 MAPKETHHIOBHUX CTPATeriil 3a1y4YeHH s

HORECA-kiaientiB EDIN MARKET

ABM Content / Poster
Mapawerp (Enterprise) UG (A5 Inbound Partnership
LlinboBuit Mepexi 10+ Kade, 6apu, Becb puHOK Poster-kmieHT
CErMEHT TOYOK, FOTEJI1 HE3aJICKHI HORECA u 7 000+
4-5% pectopaHu
CAC (rpH) 8 00015 000 400-1 500 600-1 200 400-800
LTV (rpH) 120 000-210 14 400-36 000 24 000—48 000 24 000-30
000 000
LTV/CAC 10-15x 12-20x 20-40x 30-50x%
[ux 3akpuTTS 2—6 micsIiB 14 TwxHI 3-9 micsmiB 1-3 micsi
(edexr)
KittouoBi Pipeline value, Activation rate, MQL, Organic Bundle
METPUKHI Win rate DAU/MAU traffic conversion,
GMV
l'opusonT Heraitnui KopotkoctpokoB | Cepeanboctpok | CepenHbocTp
edekry (Enterprise) ui OBUH OKOBHI1




ABM Content / Poster
(Enterprise) LALE (15 Inbound Partnership

IMapamerp

Yacrka 35% 25% 20% 10%
oromkeTy (pek.)

[TpumiTtka: ckimageHo aBTopoM Ha ocHOBI: [18, c. 14]; [28, c. 11].

Tabmums 3.1 nemoHcTpye, 1o kanan Poster Partnership € HaitedexTuBHITIIM
3a mokazHukoM LTV/CAC (30-50%), omHak OOMeEXEHHWM 3a MaciTaboM —
3aJIEXKHO B1J1 YCIIIIHOCTI neperoBopiB. ABM-kanan ¢popMye HaiiBUIILy aOCOTIOTHY
minHicTh Kiaienta (LTV 120 000-210 000 rpu), Hatomicts PLG-migxia 3abe3nedye
MaciTaboBanuii npupict 6azu SMB 13 MiHimManeHUMH BuTparamu. OnTuManibHa
KOH(irypaiiiss MapKeTUHTOBOTO OIOKETy Iependayae napajieiabHe BUKOPUCTAHHS
BCIX YOTHPHOX KaHATIB Yy BIJMOBIIHUX MPOMOPIIISIX, IO JAETaTIbHO OOIPYHTOBAHO y
nigpo3aim 3.2.

Peanizariisi crparerivaux mpiopuTeTiB nmoTpedye GpopmMyBaHHS KOHKPETHOTO
KOMILJIEKCY MapKETHHTOBUX 3aXO[iB, CKOOPJMHOBAHUX Yy 4acl Ta Y3TOIKEHUX 3a
pecypcHUM 3a0e3nedeHHsIM. MeTOA0I0rTYHOK OCHOBOK PO3POOJIEHHS KOMILIEKCY
e mozaenb 7P (Product, Price, Place, Promotion, People, Process, Physical
Evidence) [26, c. 441], nomoBHeHa MPUHUMIIAMHU YIPABIIHHSA JIBOCTOPOHHIMH
mwiarpopmamu  [39, c. 997] Ta cTpaTeriuHOTO YMPABIiHHA KIIEHTCHKUMHU
BigHOCHHamu [32, c. 118].

KiitouoBOrO ~ CTpareriyHor  IHILIAaTUBOI, IO BIAPI3HSAE MPOMOHOBAHY
MapKeTUHTOBY cTpateriro Big Bepcii 2024-2025 pp., € dopmamizoBana
napTHepcbka crparerisi 3 Poster. Slk 3a3Hauanocs y Po3mimi 2, Poster ta EDIN
MARKET 3aiimMatoTs cyMixHi, aje (QyHKIIOHAIbHO KOMILJIEMEHTapHI1 Himri: Poster
— BuyTpimHIA 0o6mik HORECA-3aknamy, EDIN MARKET — 3oBHimHI
B2B-3akynisni. Lls pyHKIIOHAIBHA KOMIUIEMEHTAPHICTD € CTPATETIYHOK OCHOBOIO

JUTsl TapTHEPCTBA. Moiens B3aeMOoil peicTaBiIeHa Ha pUCYHKY 3.4.
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EDIN MARKET HORECA mepexi
(EDIN MARKET) (ninepu punky)

Poster

= B2B-nnardopma 1a EDI:
» iHdpacTpyKTypa Brocatb cBoi 6aau (kontakTh, obcary

« fa3a nocTayansHUKIB i TMni notpe) ans B2B-3akynisenn
» 180 kpain

* B2B-3akynisensHnii MOIYNb:

» fiasa ToBapiB
* NOTiCTHKA
* 3aKyniBenbHi cepsicu

l

MEXAHI3M NAPTHEPCTBA

* B2B-nnardopma Edin ob'ennye croponm ecepeawni EDIN MARKET
* APl-inerpauia, oBMiH daHuMK (3aMOBAEHHA, JanHWKM, 0BCAK Ta iHwWwe)
* CnineHa 6a3a, bininr-cepeicu i KYC gin EDIN 4epe3 mexaniam napTHepcTea

= Buropa poznoginy: shared fee 3 EDIN MARKET + komicii 2a TpaHzakuii

I

1 kouTpaxT, eanuuii CAB,
EfIMHE TEX. PilleHHR

MoctauanbHuky | Quctpub'ioTopy

OrpumytoTe 3aMoenenHA vyepes EDIN
(uacTura, B mexax EDIN MARKET)

Pucynok 3.4 — Monens crpareriuaoro naptaepctsa EDIN MARKET Ta
Poster:mexaHi3m B3aeMO/Iii Ta MOTOKH IIIHHOCTI

JI>xepeno: po3po0IeHO aBTOPOM

3anpornonoBana mozeinb naptaepctsa EDIN MARKET X Poster nependauae
yotupu piBHI B3aeMonii. [lo-niepiie, API-inTerpartis: Poster BimoOpaxae y cBoeMy
iHTEpdeicl cratyc 3aMoBieHb, BianpasieHux yepes EDIN MARKET, mo ycyBae
notpely 3akiaay NEpPeMHKAaTHUCh MK JBOMa 3aCTOCYHKAMH IS KOHTPOIIIO
3akymniBenb. lle migBumnye sticky-edext s o6ox mnardopm. Ilo-apyre,
co-marketing: cHibHI peKJIaMHI KaMmTmaHii, opieHTOBaHI Ha Poster-kiieHTiB 13
npomno3utliero 6e3xomroBHoro miakiaroueHAass EDIN MARKET 31 3amxkkoro 20% Ha
Tapu( MnocrayaibHUKa BIPOJOBXK nepmux 3 MicsiiB. [lo-Tpere, revenue sharing:
Poster orpumye 5-8% Bim GMV HOBUX KIII€HTIB, 3AIy4CHUX Yepe3 MapTHEPChKUI
KaHa1, Mo ¢opmye (PpiHAHCOBY MOTHBAIliIO JJii aKTUBHOro mnpocyBaHHs EDIN
MARKET y cBoiii exocuctemi. Ilo-yetBepre, bundled pricing: cninbHa
npono3uttiss «Poster Pro + EDIN MARKET» sk enunuii maker s HOBUX
Poster-knienTiB. Mozenb revenue share € cTaHIapTHOIO MPAKTUKOIO MIIAT(HOPMHHUX

NMapTHEPCTB 1 AeTanbHO onucana Eisenmann, Parker Ta Van Alstyne [38, c. 95].
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JlopokHs KapTa peasizailii MapKEeTUHTOBOI CTparerii B IIOMY, BKIIIOYAIOUH

naptHepctBo 3 Poster, mpeacrtasiena y Bumsal 18-micsunoro Gantt-nmomiOHOTo

roadmap Ha pucyHky 3.5.

Ke. 1 Ke. 2 Ke. 3 Ke. 4 Ks. 1 Ke. 2
2026 2026 2026 2026 2027 2027

ABM / Enterprise * Aynur 1on-200 Mepex Macuwirabysanus ABM, YTpHUMaHHA Yepes
» ABM-ninor 20 knietria Enterprise onboarding EDIN PRO

PLG / SMB ASO-onTumisauis: Content + performance: +2 000 Hosux TOYOK:

pedepansHa nporpama +1500 SMB ook aktueauin Poster-bundle
NaprhepcTeo Poster Meperosopy: Ninot co-marketing Moeuwit revenue share,
APl-npototun 500 cninkHux KniexTia Banpa-npono3uuia
MpoayKToBMii po3aHToK AnaniTvka 3anB0K: APl gna Poster: EDIN GLOBAL
UX-nokpalyeHHs PRO-rapud HORECA-cerment
KPI ta mouitopusr WeksapransHmin nepernag: GMY, NPS, CAC, LTV, Churn Rate
. Knroyosi iHiiaTHem Migrpumytoui iHiLiaTHBW Ta NpoLeck

Pucynoxk 3.5 — Jlopoxknst kapra peanizaiiii MapkeTuHroBoi crparerii EDIN
MARKET (20262027 pp.)

JI>xepeno: po3po0IeHO aBTOPOM

JIOpoXKHSI KapTa OXOIUTIOE M'ATh mHapaienbHux TpekiB: ABM/Enterprise,
PLG/SMB, mnaptHepctBo Poster, mpoaykroBuii po3BuTok Ta MoniTopuHr KPI.
[Mepmmii kBapranm 2026 p. € KPpUTUUYHUM IS 3aKJIAJE€HHA (PyHIAMEHTY: ayluT
ton-200 mepexx ta ABM-minmor mis 20 Enterprise-kimieHTtiB, ASO-onrumizariis
3aCTOCYHKY, 3alyck pedepaibHOi MporpaMu, MmoyaTok neperoBopis 3 Poster momo
API-iporokony. [pyruii-tperiii kBapranmu 2026 p. — ¢da3a macmraOyBaHHS:
3amyck co-marketing 3 Poster, nocsramenns +1 500 SMB-touok uepe3
PLG-BopoHKy, 3aBepiieHHs po3podku aHamiTuanoro moayinst EDIN MARKET Pro.
UYerBeprtuii kBapran 2026 — nepmuii kBaptan 2027 p. — daza 3akpireHHs Ta
onTuMizallii: moBHouiHHE revenue sharing 3 Poster, aktuBamiss EDIN GLOBAL
st HORECA-cermMeHTy, YTOYHEHHsSI TapreTMHIy Ha OCHOBI HAKOIMHMYEHUX

KOI'OpTHUX JAaHHX.
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Onosnenuii mapketunroBuid komruiekc 7P EDIN MARKET 3 ypaxyBaHHAM

cTpareriyHux iHimiarus Po3niny 3 cucrtemarnzoBaHo y Tadbmuui 3.2.

Tabmuis 3.2

Omnosienuit MapkeTuHropuii komimieke 7P EDIN MARKET 3 ypaxyBanHsim

CTPATEerivHuX peKoMeHaallii

Enement . PexomenoBanuii cTan . o
7p IloTounwuii cran (2025) (2026-2027) OuikyBaHmnii epeKT
Product baszoBuit EDIN MARKET Pro: + ARPU +35%, churn
EDI-mapkermetic aHaJITUKA 3aKyTiBeNb, + —1,5 m.m.
(3amoBnenns, e-TTH) API Poster, +
MIPOTHO3YBaHHS 3aMaciB
Price Freemium: Poster bundle (3amkka 20% | GMV +40%; ARPU
OE3KOIITOBHO IS Ha ctapt); EDIN PRO — +35%
HORECA, xowmicis npeMiym-Tapud amis
MoCTavyajJbHHUKA Enterprise
Place App Store, Google + Poster marketplace, + +3 500 SMB-TouoK
Play, npstmuii mponax API-kxanan, + napTHepChbKi
1HTerparopu
Promotio | Digital 43% ABM 35%, PLG/Content CAC -30% B SMB
n (paid+organic), Events | 25%, Poster co-mkt 10%,
8%, PR 5% Events 8%, PR 5%, ASO
7%, Referral 10%
People 74 wtaTHUX, sales + + Growth-menemxep Poster, | NPS +10-15 m.
support + Customer Success s
Enterprise, + ASO-daxiBenp
Process Pyunuit onOopauHr ABTOMaTH30BaHUU Activation rate +20%
Enterprise; onboarding uepes Poster
aBToMaruyHuii — SMB API; self-service qiis SMB
<15 xB
Physical ISO 27001, + Poster co-brand badge, + Trust score +15%
Evidence | EDIN-6penn ROI-kanbkynsiTop Ha caiTi,
+ myOmiuHui Keilc-namoop

[IpumiTka: cKIaIeHO aBTOPOM Ha OCHOBI: [26, c. 441]; [32, c. 118].
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PexoMeHnnoBana CTpykTypa MapkeTuHTroBoro Owomxery (Promotion)
BIJI0Opa)ka€ CyTTEBUM MEPEPO3NOAUT MOPIBHSAHO 3 MOTOYHOIO KOH(QITypali€ro:
gyactka ABM 3HmKyeThcs 3 momiHyrouoro Digital-6oKy 10 BHOKpEMIIEHOTO
35%-1peky, 3'aBisieTbcs caMocTiiiHui kaHan «Poster co-marketing» (10%) Tta
pedepenc-mapketurr/pedepansaa mporpama (10%). 1s koudiryparis Biamosimae
pEeKOMEHIallisIM ~ [I0JI0  ONTHUMAalbHOI  CTpykTypu Owomkery mius B2B
SaaS-nmnardopwm 13 riopugHo0 Moaeuto 3pocTtanns (Sales-Led + PLQG).

IIporpama NOSIBHOCTI JJI8 TOCTAYalbHUKIB, SK OJHMH 13 KJIIOYOBUX
iHCcTpyMeHTIB Enterprise-Tpeky, nepenbdadae TpupiBHeBy cuctemy: «Cranmapm» —
HIJKITIOYEHHS 10 Iargopmu, 0a3oBuil karanor; «llaptHep» — mnpiopuTeTHHI
noka3 y karaino3si, analytics dashboard; «IIpemiym» — co-marketing 3 EDIN
MARKET, ekckit03uBHE pO3MIIIEHHS, MPSAMUA JIOCTYN JO 3BITHOCTI IIO
3aMOBJICHHSX. BiamoBifHa CTpyKTypa BHUHAropoau (opmye y mocTadalbHUKIB
ctumyn aktuBHO pekomeHayBaTd EDIN MARKET cBoim kiieHTam-3akiagam

HORECA, 1110 € 101aTKOBUM KaHaJIOM BipycHOTo pocty [28, c. 11].
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Komynikamiiina  crpareris  EDIN  MARKET norpebye  okpemoro
onpauoBanHHs 3 ominy Ha crneundiky B2B HORECA-ayautopii. Chaffey &
Ellis-Chadwick [20, c. 430] BHOKpEMIIOIOTh YOTHUPH KIIOYOBI BHMIpH
B2B-komyHikanii 'y 10uGpoOBOMY  CEpEIOBHINI: KOHTEHTHUW  MapKETHHT,
performance-peknama, comianbHi Jokazu Ta npsami npogaxi. s EDIN MARKET
onTUMalibHa KOH(Irypaiis mnependadae: (a) KOHTEHTHUH MapKETUHT —
motmxHeBuid SEO-Onor «ludpoBuii pecropan» 13 NpPaKTUYHUMHU KeWCaMH
aBTOMaTu3aIlii 3aKyriBelnb (1ipoBa ayautopis — kepiBHukn HORECA-3akmanis,
0 IIyKalTh ONTHMI3aIii0 BUTpar); (0) performance-pexiiama — TapreToBaHi
kamnanii y Facebook/Instagram Ha cermenTu 3a inTepecamu (pecTopaHHuii 6i3Hec,
HoReCa UA) Tta perapreTunr BiaBimyBauiB App Store; (B) coliajibHi T0Ka3u —
nyOmiKalis OKBAPTaIbHUX KEHUC-CTall KIIEHTIB 3 peaJIbHUMU HUPPaMU €KOHOMIT
(uime: MiHIMyM 4 Kedicu Ha pik); () OpsMl OpoAaxi — TEepCOHANbHI
ABM-kamnanii yepe3 LinkedIn Sales Navigator mist ton-200 Enterprise-mepex.
Takuil miaxia BIANOBIAA€ KOHIEMNIIT «IHTETPOBAHUX MAPKETUHIOBUX KOMYHIKAL[1i1»
[20, c. 430] Ta 3abe3medye CHHEPTiI0 MK yCiMa KaHajJaMU y pamMKax €IUHOTO

OpeHI-HapaTuBY.
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Pusuk-MeHeKMEHT MapKEeTHHIOBOI CTparerii € HEeBIJ'€MHOIO CKJIAJ0BOIO
KOMIUIeKCY 3axoiB. Meronosnoris Osterwalder & Pigneur [30, c. 212] pexomenaye
CUCTEMATHYHYy OIlIHKY PHU3UKIB OI3HEC-MOJENl 3a YOTHPMa BUMIpaMHU: PHHKOBI
pU3MKH, pecypcHi, maptHepcbki Ta peryaaropHi. s EDIN MARKET
11eHTU(IKOBAaHO Taki KIt04OB1 pu3HKH: (1) PUHKOBUN — YMOBUIHHEHHS TEMIIIB
3poctanHs HORECA BHacnijok MakKpOE€KOHOMIYHOI HECTaOUTLHOCTI (IMOBIPHICTh
BHUCOKAa, BIUIMB CEpENHIM; MITUTalis: KOHCEPBAaTUBHUU cClieHapiid (1HAHCOBOT
Mmozeni); (2) mapTHepchbKUid — 3puB abo 3arpuMka yromu 3 Poster (iMOBIpHICTB
CepelHs, BIUIMB KPUTUYHHI; MITUTAIls: mnapajienbHuii po3BuTok PLG-kanamy
HE3aJIe)KHO BiA mnapTtHepcTBa); (3) KOHKYpPEHTHHMM — BHXIJ BEJIUKOIO
mwiaropmuoro rpaBus (Zakaz.ua, Glovo Business) y B2B HORECA-cerment
(IMOBIpHICTh HU3bKA, BIUIMB KPUTUYHUN; MITUTAIlisl: aKTUBHE HAPOIIEHHS 0a3u 10
KpuTHUHOI Macu 110 KiHI 2026 p.); (4) peryasTOpHHU — 3MiHH y 3aKOHO/AABCTBI
moa0 e-TTH ta e-moxymeHTIB (IMOBIpHICTh HHU3bKA, BIUIUB CEPEIHIM; MITHTAIIis:
nobiroBaHHsT yepe3 raimyseBi acomianii, TOB «ATC» € akTUBHHM YYaCHUKOM
EDI-crannapru3aiii). BpaxyBanHs pu3uKiB y MapKETHHIOBIN CTpaTETii IMiBUIILY€E

il CTIHKICTB Ta peagiCTUYHICTh [22, c. 211].

3.2 ExoHomiuyHe OOIPYHTYBAHHSI Ta OUIHIOBAaHHS e(QEeKTUBHOCTI

3allPOMOHOBAHUX MAPKETUHIOBUX 3aXOIliB

ExoHoMiuyHe OOIpyHTYBaHHS 3alpONOHOBAHMX MAapKETHMHTOBUX 3aXOIIB
3MIMCHIOBANIOCST 3 BHUKOPUCTAHHSIM  PO3PaxXyHKOBO-KIJIBKICHOTO METONY Ta
kitodoBux MeTpuk B2B-mmardopmennoro 6i3necy: CAC (Cost of Customer
Acquisition), LTV (Lifetime Value), LTV/CAC, GMV (Gross Merchandise
Volume), ARPU (Average Revenue Per User) Ta ROl MapkeTHHTrOBHX 1HII1aTUB.
MeTtoonoriuny OCHOBY po3paxyHKiB ckiamaroTh maxoau Croll & Yoskovitz [21,

c. 179], Damodaran [22, c. 211] Ta Payne & Frow [32, c. 118].
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Anam3z CAC Tta LTV 3a cermeHTamMu Ja€e 3MOTY OIIIHHTH BIJHOCHY
€(EeKTUBHICTh MAapKETHMHIOBUX I1HBECTHI[IH Ta OOIPYHTYBaTH MPIOPUTETHICTD
kaHaiiB (pucyHok 3.6). Pospaxynok LTV 3miiicHioeThesa 3a (opmynor: LTV =
ARPU x Gross Margin % (1 / Churn Rate), ne ARPU BusHavaetbcs ik cepenHs
HIOMICAYHA BUpYYKa BIJl KJi€HTa (U1 nocradanbHuka), a Gross Margin — 85%

(TumoBwmii moka3zHUK it SaaS-mardopm 3a ganumu BCG [18, c. 14]).

AHaniz CAC ta LTV 3a cermeHtamu HORECA pns EDIN MARKET

(po3mMip kona = BiZHOCHUI MacwTab cermeHTy)

250 000

Catering

(
Pectopann
. HORECA-Mepexi

200 000

150 000

. loTeni
4-5%

100 000

Soma

50 000 CRYTIHOCT
]

5MB (Ga3m o

TODAUNY KOHTAKTIR

+ Poster-bundle)

LTV (noBivHa uiHHICTL KniEHTa, rpH)

- - S --= LTV/CAC = 3 {min. oxynnicts)

0 2000 4 000 6000 8000 10 000 12 000 14 000 16 000

CAC (BapTicTb 3any4eHHA KAIEHTA, TPH)

Pucynok 3.6 — Ananiz CAC ta LTV 3a cermentamu HORECA nnst EDIN
MARKET
Jlxepeno: po3po0aeHo aBTOPOM; po3paxyHKH Ha ocHOBI: [21, ¢. 179]; [18, c. 14]

Pucynok 3.6 imoctpye, mo Bci 1iapoBi cermeHTHn EDIN MARKET
3HaxXoJAThes y 30H1I oKynHocTi (LTV > 3xXCAC), ujo € craHgapTHUM KpUTEpieEM
IHBECTHIIIITHOT MPUBAOIMBOCTI KaHaTy 3amydeHHs y SaaS-cekropi [21, c. 179].
Haiikpami nokasnuku nemonctpye Catering B2B (LTV/CAC ~15x) ta Enterprise
HORECA-mepexi (~15,7x). Cermentr «SMB Kade (Poster bundle)» wmae
HaviBumuit  LTV/CAC (~30-40x) ugepe3 wminiMmaneuuii CAC xkanany mnpu
npuitHaTHoMy LTV, mo mniaTBepakye €KOHOMIYHY AOUIBHICTh MapTHEPCTBA 3

Poster ik npiopuTeTHOrO BEKTOPY 3pocTanHd y SMB-cerMeHTi.
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I[eTaJIBHa p036I/IBKa CAC 3a KOMIIOHEHTaMHU ML KOXKHOT'O CCIMCHTY

HaBeJleHa y Tabnuil 3.3.

Tabnuis 3.3

Po3paxynok CAC ta LTV 3a cermentamu HORECA

(0a3oBwuii cuenapiii 2026 p.)

Churn
Rate(%/ LTV(pn) CACUP LTV/CA
. H) C
Mic.)

Enterprise 12 500 0,5% ~2 125000 [ 11 500 184,8x* | ~0,9
HORECA-mepexi

Toreni 4-5% 8 000 0,8% 850 000* 8 000 106,3x* | ~1,0
Catering B2B 14 000 0,5% 2 380 000* | 14 000 170x* ~1,0
SMB Kade (Poster 1 400 3,5% 34 000 600 56,7x ~0,4
bundle)

SMB Kade (opraunika) | 800 4,5% 15111 350 43,2x% ~0,4
SMB Bbapwu/pecropanu | 1800 3,0% 51000 900 56,7% ~0,5

[Mpumitka: * — mst Enterprise cermentiB ARPU o0paxoByeThbcst Ha piBHI IOCTauyalbHUKA (HE
3aknany); LTV/CAC noka3HukHy BigoOpaxaroTs maT(GopMHy eKOHOMIKY (I0Xoau 3 000X CTOpiH
puHKY). Po3paxoBano aBropom 3a popmynoro LTV = ARPU x 0,85 x (1/Churn Rate).

ROI wmapkeTHHTroBUX 1HINIATHB PO3PAXOBAaHO 3a METOJAOM |2-MicCAYHOI
BIJIIIKOMOBAHOCTI. J[JIs KOKHOT 1HILIATMBU BU3HAYEHO TMPOTHO3HUM 0OCST
iHBecTuii (y cTpykrypi MapkerunroBoro Owomkery TOB «ATCy), KiIbKICTbH
HOBUX KJII€HTIB HAa BHIXOJlI Ta BIAMOBIAHMN A0XiJ 3a 12 MICAIIB BiJ KOTOpTH

3aJIy4yeHHUX KIIIE€HTIB. Pe3ynbraru npeacTaBiieHO Ha pUCyHKY 3.8.
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70 4 =3 InBecTH (MOH rpH) 857% & ROI{%)
W CraieyBaHitd Doxid (Man rpHk °
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ABM PLG MapTHepcTs0 Content App Store Event PR
Enterprise SMB Poster Marketing ASD Marketing Digital

Pucynok 3.8 — ROI mapkerunrosux iHimiatus EDIN MARKET nporao3si
MOKa3HHUKU Ha 12-MiCIYHOMY TOPU30HTI, 0a30BHI CLIEHAPIH.

JIxeperno: po3pobJaeHo aBTOpOM

ABM/Enterprise n1eMOHCTpy€e HalBuIUiA abcomtoTHU noxia (68,5 MiH rpH
npu iBectuiax 12,4 mun rpH, ROI 453%), mo nosicatoetbest macmradbom LTV
Enterprise-cermenty. IlaptHepcTBo Poster mpu BITHOCHO HEBEJIUKUX MPSIMUX
iaBecTuisnx (4,2 muH rpH) renepye 31,8 mun rpu goxony (ROI 657%), o poOuTh
Horo Haile()eKTHUBHIIIOK 1HIIIATHBOO 3a MTOKa3HUKOM BigHOcHOro ROI. PLG/SMB
3abe3rneuye cTaOulbHMM, MmacmTaboBanui noxin (42,0 muu rpH, ROI 388%) 3
HAWHWKYUM PU3UKOM 33 PaXyHOK AUBEPCH(IKOBAHOTO YKCIIA KIIEHTIB. 3arajibHUMA
ROI pexomen0BaHOrO MapKeTUHIOBOTO TIopTdento ckinanae 432%, 10 BiANOBI A€
Halikpanm npaktukaM B2B SaaS-nmargopm.

TpuBumipHa ¢QiHaHcoBa Mojenb Oydye€TbCS Ha OCHOBI TPbhOX CIICHapiiB
peamizaiii MapkeTHHIoBoi cTparerii (pucyHok 3.7). Ilapamerpu creHapiiB
BU3HAYEHI 3 ypaxyBaHHAM: ¢akTuuHux nokasHukiB TOB «ATCy» 3a 2024-2025 pp.
[13], ramyszeBux TtemmiB 3poctanHsi puHKky HORECA (CAGR 6,7%) [44],
nopiBHsUIbHUX OeHuMapkiB EDI-mnardopm y LHCE [18, c. 14].
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- 400

- 300

- 200

ROI, %
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PucyHok 3.7 - Mporuos Knw4oeKX ¢ivadcosnx nokazaukie TOB «ATC» na 2026-2028 pp.
(Tpw cuenapii peanisauii mapreTwHroeoi crparerii)

{a} Mpornos GMV EDIN MARKET
(Mapa rpn/pik)

|
=1 KoHCepaaTuBsi
| Baacann
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s
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Pucynok 3.7 — IIporuo3 kirouoBux (pinancoBux rnokazHukiB TOB «ATCy» na
20262028 pp.
Jlxepeno: po3pobiaeHo aBTopoM Ha ocHOBI: [13]; [44]; [18, c. 14]

JleTanbHi mapaMeTpu TPHOX CLEHAPIIB CUCTEMATU30BaHO y Tabmui 3.4.

Tabnuis 3.4

ITapameTpu cuenapiiB peanizanii mapkeTunrosoi crparerii EDIN MARKET
(20262028 pp.)

ITapametp

KoncepBaruBumii(-2 ba3oBuii(pexomeHnio

0% Bix 0a3m)

BaHM)

OnTumicTnunuii(+30
% Bix 0a3m)

YMoBU pearizaiii

UYacTtkoBa peaizailis
ABM; BijicyTHICTB
naptHepcrTBa Poster;
YHOBUIbHEHHS] PUHKY

[ToBHa peamnizarris
cTparerii,
napTHepcTBo Poster 3
KB.3 2026; punox
+6,7%

Panne maptHepcTBO
Poster (KB.1 2026);
Buxig EDIN
GLOBAL HORECA;
puHOK +10%

Hosi +2 000 +3 500 +5 200
HORECA-Touku

2026

GMYV 2026 (mapx | 10,5 12,8 15,6
IPH)

GMYV 2028 (mapn | 16,8 25,1 36,8
TpH)

Yucthil 10Xi 371 393 418
2026 (MJTH TPH)

Yuctuil 10X11 436 518 612

2028 (MIH rpH)




Koncepparuumii(-2 ba3oBuii(pekomenno Onrumictnunnii(+30

ITapamerp

0% Bin 0a3m) BaHMM) % Bix 0a3m)
CAGR noxomy 4,6% 9,8% 14,8%
2025-2028
MapkeTuHTroBHit 28,4 35,6 432
oromkeTt 2026
(MIIH TpH)
ROI mapketunry 290% 432% 580%

[Tpumitka: po3paxoBaHO aBTOpoM; 0a30Buil clieHapiil BiANOBiAae cTparerii nigpo3aity 3.2;
mxepena: [13]; [44].

3a 6azoBuM creHapieM CAGR uucroro noxony TOB «ATC» Ha ropu3oHTi
2025-2028 pp. cranoButh 9,8%, 1m0 BABIYI MEPEBUILYE MPOTHO3HUNA PUHKOBHIMA
temn 3poctanHsi HORECA (CAGR 6,7%) Ta BiamoBimae MeaiaHHOMY 3HAUYEHHIO
s B2B SaaS-ninardopm y ¢asi akruBHOTO 3poctanHs 3a orinkamu BCG [18, c.
14]. KoncepBaruBuuii cuenapiii (CAGR 4,6%) Bce OmHO 3alHIIAETHCS
npuOyTKOBUM, IO CBIJYUTH MPO CTIWKICTh Oi3HEC-MO/ENl HaBITh 33 yMOBH
YaCTKOBOI'O ITPOBAJTy MAPKETUHIOBUX 1HII[1aTHB.

AHam3 0e330MTKOBOCTI MapKETUHTOBUX I1HBECTHIIIM JIO3BOJISE BU3HAYUTH
MIHIMAJIbHO HEOOXITHUM OOCAT 3alyd4eHUX KITIEHTIB ISl BIAIIKOAYBAaHHS BUTPAT Y
xkoxxHOMY Kanaumi. J{s ABM/Enterprise-xkanany (Oromxer 12,4 man rpH, ARPU 15
000 rpa/mic., COGS 2 250 rpu/mic.): 6€330UTKOBICTh JOCITAE€THCA TIPU 3aTy4YCHHI
MiHiMyM 99 Enterprise-kiieHTiB 3a 12 MicsIiB (Mpu MmIaHOBOMY MOKa3HUKY 240).
Jlnst Poster-naptaepctsa (Oromket 4,2 miH rpH, ARPU 2 100 rpu/mic., COGS 315
IpH/MIC.): MIHIMaJIbHO HEOOXiJHA KIIBKICTh KIi€HTIB — 231 SMB-touka (mpu
miaHoBomy nokasHuky 1 750). Ins PLG-kanany (6romxker 10,8 mun rpH, ARPU 1
200 rpu/mic., COGS 180 rpu/mic.): 6e330UTKOBICTh IIPH 833 aKTUBHHUX KIIIEHTAX
(rutan — 3 500). 3HayHuii 3amac MIITHOCTI BITHOCHO TOYKU 0€330MTKOBOCTI y BCIX
kaHanax (y 2,4-7,6 pasu) OATBEPIKYE HAMIMHICTH MApKETHUHIOBOI CTparerii

HaBITh 32 MECUMICTUYHOTO PO3BUTKY Tomiit [21, c. 179].
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AHaJT3 4yTIUBOCTI (DIHAHCOBOI MOJIET BUSBIISIE, 1II0 HAMOUIBIINM BIUIMB HA

nigcymkoBuid GMV matote: yactka Retention (£1% Churn nae +8,2% GMV 3a 3

pokn), edextuBHicTh mapTHepcTBa Poster (=500 Towok Ha Buxoxai naroth +4,3%

GMYV) ta temn Buxoay Ha Enterprise-mepexi (20 mepex narotb +3,1% GMV).

HaiiMeHm 9yTnuBOIO € MOJCNb 0 Bapiamiii OOKEeTy KOHTEHT-MApKETHHTY Ta

PR-kanany (£20% Burpar — +0,8% GMYV), mo miaTrBeppKy€e TOMUIBHICTD

PEKOMEHIOBAaHOTO MEepepo3noALTy OIIKEeTy Ha KOpUCTh Poster-mapTHepcTBa Ta

ABM. 1ls iepapxis 9yTIMBOCTI BKa3y€ Ha MPIOPUTETH OMEPAIIHHOTO KOHTPOJIIO:

Customer Success (Retention) Ta BUKOHaHHS MAPTHEPCBHKUX 3000B'sI3aHb €

KPUTUYHUMU (HAKTOPAMHU, HIK a0COIOTHUN 00CsT pekiaaMHux BuTpar [32, c. 118].

Cucrema KPI nns wmoniTopuHry peamizaimii MapKETHHIOBOi CTparerii

CUHTE3y€ K (PIHAHCOBI, TaK 1 ONepaliiiHi MOKa3HUKU €()EKTUBHOCTI MIaTHOpMHU

(pucynok 3.9). BimmosigHo mo pexomenpaniii Croll & Yoskovitz [21, c. 179],

cucrema KPI mmarpopmennoro B2B-06i3Hecy Mae BKIOYaTH TOKa3HUKH 000X

ctopin punky — HORECA-3aknanis (Acquisition, Activation, Retention) Ta

noctauanbHUKIB (Revenue, Referral).

1. ACQUISITION
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Pucynok 3.9 — KPI-mana mapkerunrosoi ctparerii EDIN MARKET (2025-2028
pp.)
JI>xepeno: po3po0IeHO aBTOPOM

insoBi 3HaueHHs KPI oOrpyHTOBaHI TakuM YMHOM. 3POCTAaHHS KIIBKOCTI
HORECA-touok 3 6 000 no 9 500 y 2026 p. (+58%) € peadiCTUMHUM MNpu
PLG-Boponmi 3 kouBepcieto 18% peectpariiii Ta mapTHepchkoMy KaHami Poster.
GMV 12,8 mapn rpH y 2026 p. BiAMNOBIZa€ 3pPOCTAHHIO CEPEAHBOTO YEKY
3amMoBiieHHST Ha 8% (3a TPEeHIOM PHUHKY) Ta 30UIBIICHHIO KUIBKOCTI aKTHUBHHUX
touok. LlinmboBuit CAC 2 800 rpu y 2026 p. mocsaraerbcsi 4epe3 30UTbIICHHS
yacTku PLG Ta Poster-kanany y 3arajJlbHoMy MIKC1 3aJTy4€HHSI, 1[0 HIBEJIIOE BUIIHIMA
CAC ABM-kanamy. NPS 52 6anu y 2026 p. — nomipHo am0iTHa I[IJTb 3 OIVISIAY Ha
noTouHy BiACyTHICTh NPS-GeHumapky; 30utbleHHs g0 68 OamiB y 2028 p. €
pe3yabTaTOM BIOCKOHAJICHHS OHOOPAMHTY Ta 3ampoBakeHHs Customer Success
dbynkmii [32, ¢. 118]. Churn Rate <2,5%/mic. y 2026 p. BiaAmnoBigae MeaiaHHOMY
nokasHuky minas SMB B2B SaaS-mmardopm 3rigHo 3 Croll & Yoskovitz [21, c.
179].

TakuM  4YMHOM, CYKYIIHHUA €KOHOMIYHMM  e(eKT Bix  peamizaiii
PEKOMEHI0BaHOT MapKETHMHIOBOi CTpaTerii 3a 0a30BUM CLEHApieM 3a TpU POKHU
(2026-2028 pp.) ckmamae: mpupict GMV nHa 206% (3 8,2 mo 25,1 mupna rpH),
npupict yucroro aoxony TOB «ATC» na 31,8% (3 393 nmo 518 muH rpH),
3poctanHs kubkocTi HORECA-Touok y 3,3 pasu (3 6 000 no 20 000). 3aransHuit
ROI TpupiuHOi MapKkeTHHTOBOI TPOrpaMu Mpu CyMapHUx iHBecTuiisix 107 MiaH rpH
1 mpupocti aoxoxy 125 muH rpH ckiagae 117%, mo migTBEpAKy€e€ €KOHOMIUHY
JOUITBHICTh 3aIIPONOHOBAHUX PIIICHb.

3a pe3ysiabraraMu KOHCTPYKTUBHOTO JTOCTIIKEHHS, TIPOBEJEHOTO Y TPETHOMY

po3a1Ti, chOpMYILOBAHO TaKi BUCHOBKH.
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[To-nepme, na ocHoBi STP-anamizy punky HORECA BusHaueHo mn'sathb
npioputeTHux cermeHTiB s TapretuHry EDIN MARKET: pectopanHi mepexi
Enterprise (CAC 8-15 tuc. rpa, LTV 180+ tuc. rpu), SMB-kade uepes Poster
(CAC 400-800 rpu, LTV 24+ tuc. rpu), roreni 4-5% ta catering B2B.
3anpornoHoBaHe TO3HIIIOHYBaHHS IJIaTGOpPMU K «HAWIIBUAIIOTO CHOCOOY
3aMOBUTH Yy TIEPEBIPEHOr0 TMOCTadyalibHUKA MpSIMO 31 CcMapThoHY» €
nudepeHIHOBaHUM Ta CHUPAETHCS Ha yHIKaJIbHY TeXHOJOriyHy nepeary TOB
«ATC» — EDI-crannapt i oxorieHHs 85% piTeiI-pHHKY.

[To-gpyre, po3pobieHa MaTpulld CTpaTeriyHUX I1HIIIATUB (aJanToBaHa
Mozienb AHcod(da) CTPYKTypye€ YOTHPU HANPSMH PO3BUTKY: NMPOHUKHEHHS Ha
punok (+40% GMYV 3a 12 micsiiiB), po3Butok puHky (+3 500 SMB-To4ok uepes
PLG Tta Poster), possutok mnpoaykry (EDIN MARKET Pro, API Poster,
aHamiTuyHUM Momynb) Ta auBepcudikamito (EDIN GLOBAL HORECA).
O6rpynToBana 18-micsiuHa TOPOXKHS KapTa 3 M'sThMa MapaieIbHUMHU TPEKaMu i
3a0e3neuye onepaniiHy KOHKpPETUKY peaii3allii cTpaTertii.

[To-Tpete, 3anpononoBana moaens naprHepctBa EDIN MARKET X Poster
nepenbavae yotupu piBHI B3aemonii (API-inrerpamis, co-marketing, revenue
sharing 5-8% GMYV, bundled pricing) Ta € HalieQeKTHBHIIIOW 1HIIATUBOIO 3a
nokazHukoM ROI (657%) cepen ycix MapKeTUHroBHX KaHaiiB. DyHKIIOHAJIbHA
KoMIieMeHTapHicTh miardopm (Poster — BHyTpimHii 06mik; EDIN MARKET —
30BHIIHI 3aKyIIiBJl) YCyBa€ KOHKYPEHTHUN KOHQUIKT 1 (popmMye cHHEpreTHIHUi
edexT 11 000X mIaThopM Ta IXHIX KIIEHTIB.

[lo-ueTBepTe, €KOHOMIYHE OOIPYHTYBaHHS MIATBEPIKYE €(HEKTUBHICTh
3arporoHoBaHux pimenb: ROl pekoMeH10BaHOrO MapKETHHIOBOIO MOPTQENto 3a
6a30BuM crieHapieM ckiagae 432%; Bci nuboBi cermeHTH MatoTh LTV/CAC > 3x
(miniManeHuM kputTepit okymHocTi); CAGR goxony TOB «ATC» 3a 6a3zoBum
cueHnapiem 9,8% BaBiul mnepesuiye puHkoBui Temn 3poctanHs HORECA.
Cuenapnuii aHaniz (Tpu BapiaHTH) CBITYUTH MPO CTIMKICTh O13HEC-MOJIEN1 HABITh

3a koHcepBaTuBHUX YMOB (CAGR 4,6%).
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[To-n'sate, po3pobnena cucrema KPI (10 mokasHukiB y po3pizi 2025-2028

pp.) bopMye onepaniiHUi 1THCTPYMEHT YNpPaBIiHHS MapKETUHTOBOIO CTPATETIEI0.
KirouoBi minboBi 3Ha4eHHs 6azoBoro cuenapiro: 20 000 HORECA-Ttouok Ta GMV
25,1 mupa rpH y 2028 p., NPS >68, Churn Rate <1,5%/mic., yactka Poster-bundle
KJ€HTIB 32%. JlocArHEeHHs LMX NOKa3HUKIB MOTpeOye MOCIHIJIOBHOI peani3auii
pexomeHaaiii miapo3aune 3.1 ta 3.2 BIANOBIIHO 70 3alPONOHOBAHOI JIOPOKHBOT

KapTH.
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BUCHOBKH

3a pesynapTaraMy BUKOHAHOTO JOCIIHKEHHS C(OPMYTHLOBAHO TaKi 3aralibHi
BUCHOBKH, 1110 BIATOBIJAIOTh IIOCTABJIEHUM Y BCTYIII 3aBJaHHSIM.

1. Cucremaruszanis TEOPETUYHMX 3acaJ] MapKETUHTY 1HHOBALIMHOIO
npoaykry Ha B2B-punky mokaszana, 1o iHHOBallIMHHUM MPOAYKT € KOMIUIEKCHUM
EKOHOMIYHMM (EHOMEHOM, WI0 TMOEAHYE TEXHOJOTIYHY HOBHU3HY, PUHKOBY
3MATHICTh O KOMepIiaii3amli Ta MeXaHi3MH 3aXUCTy 1HTEJIEKTyalbHOi BIACHOCTI.
V3aranbHeHO &8 KIIOYOBUX HAyKOBUX MIJXOMAIB JO BU3HAUYEHHS IOHATTS
(Imnsmenko, KpacHokyTceka, Boiitko, BepOunibka, Kotiep, Rogers, Moore Ta 1H.),
BUSIBJICHO iXHIO KOHLENTyaJdbHY KOMIUIEMEHTapHICTh. BcTaHoBieHO, 110
KOMeplIiajizaiisi 1HHOBalIMHOrO MNpOAYKTy Ha B2B-punHky BuMarae iHterparii
MapKETUHTOBOTO KOMIUIeKCY 7P 13 MexaHi3MaMu yHOpaBiIiHHS ABOCTOPOHHIMH
wiaropmamu Ta MoAessIMU 1UQy3ii IHHOBAITIH.

2. JlochmipkeHHST ~ MApKETHHTOBOTO  KOMIUIEKCY ISl  1HHOBALIHUX
B2B-nponykTiB BUSBWIO crienu(iKy yIpaBIiHHSI IBOCTOPOHHIMU IaTdopMaMu
(Rochet & Tirole, Eisenmann): HeOOXITHICTh OJHOYACHOTO 3allydeHHS Ta
yrpuMaHHs 000x ctopid puHky (HORECA-3akinaau Ta nocrayaibHUKH), TApaTI0KC
«KYPKH 1 SIHIA» K KITIOYOBa CTpaTeriuHa mnpobiema, MepekeBl eeKTu SIK pyurii
JOBTOCTPOKOBOT  BapTocTi.  TeopetmuHuit  Ga3uc  amanToBaHOl  Mozeni
BeOcrepa-Binga s mmardpopmuoro B2B-kontekcty (GopMye METOAONOTIUHY

ocHoBy MapkeTuHroBoi crparerii EDIN MARKET.
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3. Jiarnoctuka puaky HORECA B VYkpaini miaTBepauia CynepewuBy
JUHAMIKY: BIJHOBJIEHHsS BHUpydku ramysl (+10% y 2024 p.), aje noripimeHHs
penTabenbHocTI (21% 30MTKOBUX 3akiafiB, 47% 13 3HUKEHHSIM PEHTAOCIBHOCTI).
PEST-anani3 BUSIBUB YOTHPHU KIIFOYOB1 YHMHHUKU: JI€BaJIbBALIMHUIA TUCK Ha BUTPATU
MOCTAuaHHS, 3aKOHO/IaBYE CTHUMYITIOBaHHA e-noKymeHTooOiry (I[loctanoBa KMY
Ne629), 3pocTanns yacTku nU(PPOBUX 3aMOBJIEHB CEPE]l TOKOIIHHS Z-MEHEIKEPIB,
TEXHOJOTTYHUN po3puB MK Enterprise Ta SMB. Busnaueno 5 piBHiB 11U poBOi
3pIIOCTI CETMEHTIB PUHKY SIK KJIIOUYOBUIA MapamMeTp nudepeHiiamii MapKeTHHTOBUX
I11JTXO/T1B.

4. Anami3z MapketuHrooi AisibHOCTI TOB «ATC» 3acBiguuB miaepcTBO
xommanii Ha EDI-punky piteiiny (85% oxorutenss, 210 mepex, yuctuit moxin 393
MJIH TpH y 2025 p., penrabensHicTh 14,4%), npoTe 00OMEXeHICTh TPUCYTHOCTI Ha
puaky HORECA (6 000 Touok i3 morenmiany 80 000+). KonkypeHTHUI aHami3
(Poster, Zakaz.ua, Glovo Business, Prom.ua) BUSBUB BiJICyTHICTh IPSIMUX aHAJIOT1B
y B2B EDI-cermenri, mo gopmye «O6IakuTHUIM okean» AJid no3uiionyBanasa EDIN
MARKET.

5. Pozpobnena STP-marpuiis oxoruioe 10 cerMeHTIB 3a JBOMa KpUTEPIsSIMU
(macmTa® Oi3HECYy X THN 3akiany). BusHaueHO 5 NpIOPUTETHUX CETMEHTIB:
pecropanni Mepexi Enterprise (CAC 8-15 tuc. rpu, LTV 180+ Tmc. rpH,
LTV/CAC 10-15%), SMB-kade uepe3 Poster (CAC 400-800 rpH, LTV 24+ Tuc.
rp, LTV/CAC 30-50x), roremi 4-5%, catering B2B, SMB-6apu.
[To3urionyBaHHS — «HAWIMIBUAIIMK CHOCIO 3aMOBUTH Y TEPEBIPEHOTO
NOCTavaJbHUKA MPSAMO 31 cMapToHy» — nudepeHLiiioBaHe Ta COUPAETHCS Ha

yHikaneHy niepeBary EDI-cranmapry 1 penytaitito TOB «ATC».
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6. CdopmoBaHuii MapKETUHTOBUU KOMIUIEKC 7P OXOIUIrO€ OHOBJIEHI
pexkoMeHauii Uil KOXKHOTO eneMeHTy. KIIlouoBOKO 1HILIATUBOIO € MOJENb
naptaepctBa EDIN MARKET x Poster y 4 piBasix B3aemogii (API-iHTerparis,
co-marketing, revenue sharing 5-8% GMYV, bundled pricing) — ROI 657%,
Halle(DEKTUBHINUN MapKETHHTOBUHN KaHaj. PekomMeHaoBaHa CTPYKTypa OMOKETY:
ABM 35%, PLG/Content 25%, Poster co-marketing 10%, ASO 7%, Referral 10%,
Events 8%, PR 5%. PLG-BopoHka 3 koHBepciero peectpaiiii 18% mo3Bossie
sairyyutd +3 500 SMB-touok 3a 12 micsmiB mpu CAC 400-1 500 rpH.

7. TpuBumipHa (iHaHcoBa MoJEIb KoMepIiamizaiii y TpbhoX CIeHapisx
HiATBEPIKY€E €(PEKTUBHICTh pekoMeHaauiid. basosuii cuenapiii: GMV 12,8 mupa
rpH y 2026 p. — 25,1 mupa rpH y 2028 p.; uuctuit noxin TOB «ATC» 393 — 518
miH rpH (CAGR 9,8%), mo Basiui nepeBuitye punkoBuii Temn HORECA; ROI
MapkeTuHroBoro mnoprdento 432%; 3aranpHuit ROl Tpupiunoi nmporpamu mnpu
iuBectuiisx 107 o rpH — 117%. Cuctema KPI (10 mokazuukis, 2025-2028 pp.)
BcTaHOBII0€ 1IIb0B1 opieHTHpHU: 20 000 HORECA-TOu0K, GMV 25,1 Miapa rpH y
2028 p., NPS >68, Churn Rate <1,5%/mic.

Takum 4rHOM, yCi CiM 3aBIaHb JIOCIIKEHHS BUPIIICHO Y TOBHOMY 00CS31.
OTpumaH1 TEOPETHYHI y3arajJbHEHHA Ta MPaKTUYHI PEKOMEHJAlli MOXYTb OyTH
oesnocepenubo Bukopuctani TOB «ATC» mnpu peamizaiii MapKETHHTOBOT
ctparerii komepiianizaiii EDIN MARKET na punxky HORECA y 20262028 pp.,
a TaKOX CIYTyBaTH METOAMYHOIO OCHOBOIO JUIsl aHAJIOTIYHUX JOCHIKEHB Y cdepi
MapKeTUHTOBOTO 3abe3neueHHs B2B SaaS-nnatdopm Ha ramy3eBUx BepTHKaIbHUX

PHUHKaX.
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JTIONATKHA
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Jaxesoporina Haraiis K0 piisua
Finin Asaroaii Boaogumuposny
Finuenwo Cepriit Quexcaniposay
Ieaenko Onexcanipa Ouexcanipisna
Kadigon Banepiii Banepifionna

Kuix Onexcannp loanonuy
Kanwuescera B.B.

Kopaaenxo Aprem Anarouiiosny
Kocruk Ousra Bacuaisea
Koranpenko Bepomika Anarodisgg
Koiiilis Ipwna Muko/iainia

Kpuxyn Oaexcanap Quescanaposuy
Kyaena H0xin Inaninna

Kyapa Hpocaana Angpiinunag
Kyainuona Mapin Kpiisna
Kypincekuii Amutpo Ouekcaniposus
Jlomuap Cepriii Ceprifionny
Masasosuy Fuis Biraidisaa
MaiiGopoda Maprapura Mukonaisaa
Marapuenso Bixropin Bivaniisg
Mescenkona Tap’s Iropisaa
Moruruy Anacracin lsaninua
Maopos Ounescangp Bivamiiionny
My Ternna Teoniginna

Haxoseina Codin Iropisna

H ines s O,
Ceprifionua

Orep Janiio Kocrantuiosuy
Duercicuko Borgan Oneronuy
Onyshehenks Alina Volodymyrivoa
Manam Ouer Oaeronny

Mapaauns Xpucrnua Tamaciinna
Micapes Apocas Pomanomisd
Tlogouaan Poman Bacuiasonuy
Moapusron Inan Bosognmuponuy

Mpuayusica Teruaa Opiisna

CTPATEIMHE VIIPABIIHHA PO3BHTKOM IIJINPHEMCTBA B YMOBAX BIFAHH
THKJIOIMBHAI MEHEDKMEHT SK CTPATETTHHHE IMITEPATHB: PEIHTEPAL[IS
BETEPAHIB TA OCIE 3 IHBAJIJTHICTIO B YMOBAX BOCHHO! EKOHOMIKH YEPAIHH

TPAHCDOPMALLLA PHHKY TPAL VKPAIHH B YMOBAX BIFHHH: BHKJTHEH TA
CTPYKTYPHI JIHCTIPOMOPLI

MEHE/DEMEHT ATEHI[H HEPYXOMOCTI B YMOBAX BIHHH TA TJIOBATLHO!
TOJIKPHIM: TATY3IEBI TPEH/IM TA CTPATEL AJIATITALII

NULAXH BAOCKOHAJIEHHA YIPABTIHHA SEO-MAPKETHHIOBMMEA

TPAHCDOPMALILA MOJETER KOMAHTHO! BIACMOZIH 1 BIUTMBOM BEIMEKOBHX TA
IHOPACTPYETYPHHX BHKJIMKIB BOCHHOTO CTAHY

TPAHCOOPMALLLA OMEPALIETHO! MOJEI VIIPABIIHHA MAPKETHHIOM B YMOBAX
BOCHHHX PH3HKIB TA EHEPTOKPHIN

MOJIEI YTIPABIIHHA CTPATEMTMHHMH 3IMIHAMH IT-TIJIIIPHEMCTB B YMOBAX
HHGPOBOI TPAHCDOPMALTH

CTPATETHHE VITIPABIIHHSA JITHHTATIZALICIO (K QAKTOP IHHOBALIHOMO
POIBHTKY MIMTPHEMCTBA

OCOBIHBOCTI YITPABIITHHA PEKTIAMHOIO JIANBHICTIO B IHNTEPHETI 1A
MIAMPHEMCTE ATPAPHOTO CEKTOPY

VIIPABIIHHA MAPKETHHIOBOIO JLANBHICTIO NOCEPEHHLBKO! IITATOOPME ¥
COEPI TYPHIMY B KPHIOBHX YMOBAX

YIOCKOHAITEHHA IMPOLECIB 3AJJOBOJIEHHA MMOTPEEH ¥ MEPCOHAT MIAIIPHEMCTEA
HA MPHKTIAJ TOB «APMA MOTOPC KHIB»

TANAHT-MEHE/DKMEHT AK MEXAHIZM POGBHTEY TA ¥YTPHMAHHA IEPCOHATTY
MIANMPHEMCTBA: HA TIPHETTAZI MXIT

PEIHILEHTHICTL AK OCHOBA MOTHBALI MEPCOHATTY B YMOBAX BIFIHH
LHHOPOBA TPAHCOOPMALILA MEHETKMEHTY BHPOBHHHOTO [MIJNMPHCMCTBA B
YMOBAX NOMEPHIHA

TIAPTHEPCEKI KOHQITYPALI ITIPHEMCTRE ATPAPHOI TAITY31 VEPAIHH AK
IHCTPYMEHT MEH/DKMEHTY B YMOBAX BIHHH TA IIIOBATILHO! TOMIKPHIH

BIUTHE JITKHTATIEALL HA POIBHTOK MAPKETHHIOBO! IHOOPMALIAHO! CHCTEMH
TMPHEMCTEA

OCOBIMBOCTIIIORY JOBH CHCTEMH KPI BHPOBHHHOIO MIMPHEMCTEBA B YMOBAX
BOCHHO-EKOHOMIYHO! HECTABUIBHOCTI

OCOBJIMBOCTI TTPOTPAM OHBOP/IHHIY TIEPCOHAITY B YMOBAX BIHHH

AKTHBALA CTPATEMMHHOID ITOTEHLIAJTY MOJIOKOIEPEPOEHHX MIANMPHEMCTB
YKPA[HH AK HATIPAM 3AGE3MEYEHHS IX CTIHKOCTI B YMOBAX BOCHHOI'O CTAHY

BIUTHE OTT-ITIAT®OPM HA TPAHCOOPMALTIO MEJIAINPOCTOPY TA PEEIIAMHOIO
PHHKY B VKPAIHI

YIPABIIHHA OPFAHBALAHHMH 3MIHAMH B YMOBAX BITHH TA TTOBATTRHOI
MOJIKPHIH

OCOBJIMBOCTI TPOCYBAHHSA [HHOBALITHHOT ITPOVEL HA PHHOK HORECA
[HCTPYMEHTH YIIPABIIHHA AKICTIO ATPOITPOMHCIOBOINO KOMITIEKCY VKPAIHH B
YMOBAX [HOPOBBALI EKOHOMIKH

YIIPABJIIHHA EPEHIOM POBOTOJABLIA B KOHTEKCTI 3ABE3NEYEHHA
OPTAHBALHOI CTIHKOCTI MIANPHEMCTBA B KPHIOBHY YMOBAX

IHTEMPALA «3ETEHHX» TTPAKTHE TA KOPIIOPATHEHO! COLLATEHOL
BIIMOBIIAJIBHOCTI B CHOTEMY MOTHBAL AK JPAHBEP BEINEPEPEHOIO
EKOHOMIMHOL O 3POCTAHHS OPCAHIZALLT

AJAITALS CHCTEMH MOTHBAL[L MEPCOHATY OPCAHIZALIE 10 YMOB BIFAHH TA
FIOBANLHO! NOMIKPH3H

CYHACHI TPEH]TH HHOBALIHHOIO MEHE/DKMEHTY B YMOBAX [HGPOBO!
TPAHC®OPMALIIT EKOHOMIKH

THE IMPACT OF THE WAR ON THE PERSONNEL MANAGEMENT SYSTEM OF
“SOFTSERVE" LLC

TPAHCOOPMALILA ¥IIPABIIHHS PEKTAMHUMH [TPOCKTAME ATEHTCTE
HEPYXOMOCTI B VMOBAX BOCHHOTO CTAHY B YKPAIHI

PAJIHKAJIEHA IHEJTIO314: CTPATEDLA [HTECPALIT BETEPAHIB ¥V EPEH/] POROTO/IABLA
QIHAHCOBHX YCTAHOB IIIT YAC BUAHH

CYHACHI IIAXOAH A0 ¥TIPABIIHHA MPOCKTAMH Y IT-IIANPHEMCTBAX
OCOBJIMBOCTI MAPKETHHIY B IHIYCTPI CIOPTY TA POSBAT K HTETPOBAHOL
CHCTEMH ¥TIPABITIHHA LIIHHICTHY B YMOBAX HEBHIHAYEHOCTI

CTPATEYHHIA KOHTPOIIHT TIANPHEMCTE: CYTHICTE, OCOBIHBOCTL,
IHCTPYMEHTH

JKIHOYE JIJIEPCTBO ¥ 3ABEINEYEHHI EKOHOMMHOI CTIAKOCTI BISHECY [IJ] 4AC
BOCHHOIO CTAHY
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OCOBEIHBOCTI OPOCYBAHHA IHHOBAITHHOI MPOAYVKIIT HA PHHOK HORECA

Mopoa Ouexcangp Birasiioans

Kutacwrui nayionatsru yrisepeumem inent Tapaca [Heaverxa

Il kype maricrparyps, OIT eMesegasent innosaiinol giasHocriy
Hayxonuit kepinnug: g, gou, Fopacs LM,

SPECIFICS OF PROMOTING INNOVATIVE PRODUCTS IN THE HORECA SECTOR
The paper presenis the results of a study on marketing support jor the promotion of innovative B28 producis to the HoReCa market. The
specifics af marketing tools in the corporate segment are substantiated, key barriers to the implementation of innovative solutions in the restawrant
industry are identified, and directions for impraving marketing strategy effectiveness for innavative enterprises ave outlined. Baged on the analysis of
the research object, practical recommendations for improving the system of promotion of innovative products in the B2B segment are formulated.

B yMmosax nocHicHEd KOHEypeHii ta isdposol tpaschopsanii ditdec-cepeioanina npodnema ehekTHBHOND (POCYRAHEE IHHOBALTRROT
npofyxail #abysse ocobmmsoi sarn. Pewox HORECA, sx cinanosa B2B-cepeiosming, GeMOHCTPYE [HABHINCHY SYTAMBICTE A0 1HHOBaLdHMX
piens, pos'msmix i1 undposizauien, orresisicn onepauiiinex npouecis, nigsuuenEed eherTHEHOCT] YIPUANIHKE PECYPCAMM T2 JHMEHHEM
purpat, Boguouse soposaisesHd IHHOBIGIH ¥ LUROMY CerMedtl YORIAIHIOCTECE KOHCEPEATHBHICTIO CyE'ckIiE FOCHOZUMOBAHEA, HECTAYED
indopmanii mojgo exouomivnoro ehekry HoBoBREAEHE Ta obwmemedicrio disancosmx pecypeis [1, 2, 3] Tomy, veobxigumm ¢ hopsaysakms
HOMILKRCHOIO TANOAY A0 MAPKCTHHMOBONO afeilicdcHHE Opocveasea imHosantiteol B2B-npogyxui sa puaiox HORECA 3 ypaxysauusm raiyicaon
citeigntixH Ta CYMACHIN BHITHIE.

Kmouossmn ocofansocrave npocysanns y B2B-cepenosmni € nepesisania DepeoHanisosanmy kasanis xosmysikanil Haj Macosim;
SHAMYLECTE PelyTatifHore Eanitany Ta A0EipH; BHCOKE POGL CKCUEPTHOCT T8 KOHCYIRIATMEHOIO Gposmky; Heofxiguicrs ofrpyurysuHua
EROHOMIMHOITD e Ty Bl BOPOBAIHEH HE IHHOB T

¥ RO/l QOCHLIHCHEN BCTAHORACHO, 10 Gap’ epanse g6 srposagsenid innonanii v odepi HORECA sicrynasnors: ofsesenicrs diHaHcosnx
PeCYPoiB NIANPHEMCTE, HUSREUI PIBEHD HH(POBOT IPLIOCT] YACTHHI PUEKY, & TAKOR IHEPUIRKICTS YOPARTIHCEKMA MpaKTE. PasoM 3 1uM BHIHAMEHD,
o GPEKTHEHICT:  MBPRCTHHIOBONO  I00EINCHCHEE  THANHOK  MIPOK  SACHHTE BLI CHOTCMHOCH OUMOAY:  YIrOAMEHOCT  DpOyEToBoi
DOSHIIOHYBRKHS, KOMYHIKAUIRROT crpateril, wiHoBOT D0niTHKH Ta NicARNpodaEHOrO Cymposody. YeimKicrs Hpocysanny iHnoBiRo] HpOLyKLE
BRIHAYAETECA HE MUY XEPIKTCPECTMEAMI CAMOID UpOAYKTY, wie B pisses oprasizauifinei o crpareriudol roTopsocti niAUpHEMCTEY 20
YUPREIHHR (HHOBAUTAHMMH IPOUECUMH, IO YAOMKYETECE 3 BUCHOBKIM 30py Gixunx qocmizumxis [2].

M anfeanescsss eeKTHEHONO OPOCYBAHKEA IHHOBALTHHIK TPOYKCTiE va airansnasosy puaxy HORECA weof s e

# KODCKTHA CCrMENTELIA KIICHTIE 3 YPUXYBAHHAM PiRHE wdpoBol IpLiocTi;

® CHbEL KOHCYIBTATHEHE CRIRI0BA lrptw.uariﬂ UUTHNOM BOPOBALKCHEH CHONEPTHOD KOHTEHT-MAPECTHHIY,

* CHOTEME JEMOHCTPALT eROHOMIMHOTD eerTy inHoBaniitnoro npoayrry (RO-momen jnn siiceria);

® iHTerpallis MEPKETHEOBHX Ta CEPEICHIK OPOLECia ¥ CAHRY KIIEHTOOPIEHTOBAHY MOMEE BIAEMOTI.

Taki 308 QAT IMOrY HIABRITH KOHBEPCI JanydeHny KnienTie, CROPOTITY WHED MPOMIKY T3 SMIIHETH A0BIOCIPOKOR] napTHepesyi
sigsocuy y BIB-cermenti.

Takms UMHOM, MOREMO CTREPIHYEETH, [0 MEPKETHErOBE Ja0euieaents npocysanus innosarifisol B2B-opogynuil sa sirassussasi puaok
HORECA mae xoMInckcHuil XApakTep | NOBMHHO BPAXOBYBATH FANYICRY | perioHuisey cocuudixy, norpein 1 snojobaHuEs ULT0BOT ayauTopil,
MOBEAIHEY MEPTHEPIS T4 KOPIOPUTHBHNL KIICHTI.

1. Hepeanson JI. M., Howrincesa O IMsosaimi 1a coHEypesTociposmosiicTh: MEXEHIIMH BILIMBY Hil MIKPO T8 MEKPOEKOHOMIYHOMY PIRHEY.
[ 0BALT Ta KOHEYPEHTOCHPOMORHICTS . DPOOIEME HAYKN Ta IpaxTuEy - mosorpadis ( 3a sar. pea. M. O Kiosan, B, C. THososapenya, Xapxia : BI]
wlumescn, 2012, C. 230-251.

2. Cooper R. G. The Drivers of Success in New-product Development. Industrial Marketing Management. 201%. Ne 76, P 36-47.

3. Zhylinska O, Firsova 5., Bilorus T., Aksom H. Employer brand methodological aspects. Marketing and Management of
Innovations. 2021, Ne |, P, 158-169,
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AHOTAIIA

Mopo3 O. B. MapkerunroBe 3a0e3nedeHHsi KoMepuiajizanii iHHOBauiiiHOTO
B2B-npoaykry Ha puaky HORECA. — Pykonuc.

KBamigikamiitna po0Oora marictpa 3 MEHEIXMEHTY 31 crerianbHocTi 073
«MeHeKMEHT», OCBITHRO-HAYKOBOI TMporpamMu «MeHEeIHKMEHT 1HHOBAIIHOT
nisbHOCTI». KuWiBChbKM HalllOHAIbHUEN YHIBepcuTeT imeHi Tapaca IlleBueHka,

Kwuis, 2026.

Metoro poOoTu € TONMONEHHS TEOPEeTUYHMX 3acajl Ta po3polOka
NpakTUYHUX PEKOMEHMAAIlN 11010 KoMepIliaizalii iHHoBaliiHoro B2B-npoxykry
EDIN MARKET na puaky HORECA Ha 0OCHOBI aHaJiTHYHOIO JOCIIIHKCHHS
MapkeTUHToBO1 AisbHOCTI TOB «ATCy.

Po0OoTy mpHUCBAYEHO NOCIHIIKEHHIO MAapKETUHIOBOTO 3a0€3MEUEHHS BUXOLY
muppoBoi B2B-mmarpopmu Ha By3bKOCHEIiaTi30BaHUN Taly3eBUH PHUHOK B
ymoBax 1udpoBoi TpaHcopMmaiii chepu mnocayr. OO'€KTOM TOCHIIKEHHS €
MapkeTuHroBa AistibHICTE TOB «ATCy» momo komepiiamizaiiii 1HHOBAIIHHOTO
B2B-nponykry EDIN MARKET — nepmoro B Ykpaini EDI-mapkermeiicy s
aBromarwu3aiiii 3akymiBenb y chept HORECA.

VY poboTi cucTemMarnu3oBaHO TEOPETHYHI 3aCad MAPKETUHTY 1HHOBAIIMHOTO
npoaykry Ha B2B-puHKy Ta KOHUENTyallbHI MIAXOAU O HOro Komepliiaiizalii;
JTOCHIDKEHO  crenudiKy  ympaBlIiHHA  JBOCTOPOHHIMH  TuiaropmamMu  Ta
MapKeTUHTOBUM KomIuieke 7P mis mudposux B2B-mipoaykTis.

Oo6rpynToBano STP-mMonensb 13 BUOKkpemiieHHsIM 10 pUHKOBHUX CEIrMEHTIB Ta 5
MPIOPUTETHUX IIITHOBUX TPYI, PO3pOOICHO KOMIUJIEKC MAapKETUHTOBHX 3aXOJIB 1
Mmexani3m ctpareriydoro naptaepctsa EDIN MARKET x Poster 3 ROI 657%.

YTOUHEHO METOJUKY OLIIHKHA €(PEKTUBHOCTI MAPKETUHIOBUX 1HBECTUIIIHN NSt
wiarpopmaux B2B-mpoaykTiB Ha Tranmy3eBHX pHUHKaX Ha OCHOBI 1HTErpOBaHOT

cucremu metpuk CAC, LTV, GMV ta ROL
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Busznaueno Hanpsimu BaockoHajeHHs MapkeTuHroBoi ctparerii TOB «ATC»

Ta cQOpMYyIbOBAaHO TPUBHUMIPHY (PIHAHCOBY MOJENIh KOMeEpLiali3alii y TphOX
cuenapisx Ha 20262028 pp.

3anponoHOBaHO METOAMKY (POpMYyBaHHS MapKeTHHIroBoro Orwkery (35,6

MJIH TpH) i3 posmnoainom 3a kadamamu (ABM 35%, PLG/Content 25%, Poster

co-marketing 10%, ASO 7%, Referral 10%) Tta cuctemy KPI 3 minsoBumu

opieatupamu: 20 000 HORECA-touok, GMV 25,1 mupna rpu y 2028 p., NPS >68,

Churn Rate <1,5%/wmic., 3aransuuii ROI Tpupiunoi nporpamu 117%.

Knrwowuoei cnosa: innosayiiinuii npooykm, Komepyianizayis, MapKemuHe08e
3abe3neuenns, B2B-nnampopma, HORECA, EDI-mapxemnieiic, MmapkemuHzo8utl
komnnekc 7P, o0eocmoponmuiti  punox,  Product-Led  Growth, yugposa

mpaucghopmayis.

SUMMARY

Moroz O. V. Marketing Support for Commercialization of an Innovative B2B
Product in the HORECA Market. — Manuscript.

Master's qualification work on management, by specialty 073
"Management", educational and scientific program "Management of Innovative

Activity". Taras Shevchenko National University of Kyiv, Kyiv, 2026.

The purpose of the thesis is to deepen the theoretical foundations and
develop practical recommendations for the commercialization of the innovative
B2B product EDIN MARKET in the HORECA market based on an analytical
study of the marketing activities of LLC "ATS".

The master's thesis addresses the issues of marketing support for the market
entry of a digital B2B platform into a specialized vertical market in the context of
digital transformation of the service industry. The object of research is the

marketing activity of LLC "ATS" regarding the commercialization of EDIN
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MARKET — Ukraine's first EDI marketplace for procurement automation in the
HORECA sector.

The thesis provides a systematization of the theoretical foundations of B2B
innovative product marketing and conceptual approaches to its commercialization;
investigates the specifics of two-sided platform management and the 7P marketing
mix for digital B2B products.

The work substantiates an STP model identifying 10 market segments and 5
priority target groups, develops a comprehensive marketing mix and a strategic
partnership mechanism EDIN MARKET X Poster with an ROI of 657%.

The master's thesis explains a methodology for assessing the effectiveness of
marketing investments in B2B platform products based on an integrated system of
metrics: CAC, LTV, GMYV, and ROI.

The work suggests directions for improving the marketing strategy of LLC
"ATS" and formulates a three-dimensional financial commercialization model in
three scenarios for 2026-2028.

A marketing budget allocation methodology (UAH 35.6 million) is proposed
with channel breakdown (ABM 35%, PLG/Content 25%, Poster co-marketing
10%, ASO 7%, Referral 10%) along with a KPI system targeting: 20,000
HORECA outlets, GMV UAH 25.1 billion by 2028, NPS >68, Churn Rate
<1.5%/month, and an overall three-year program ROI of 117%.

Keywords: innovative product, commercialization, marketing support, B2B
platform, HORECA, EDI marketplace, 7P marketing mix, two-sided market,

Product-Led Growth, digital transformation.
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